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ROBERT A. LONG, LUMBERMAN 


In the death of Robert A. Long the lumber industry 
loses its most outstanding figure—a position conceded 
by the consensus of his compeers; though he would 
have been the last to claim, or even to admit, title to 
that distinction. He was great in character and in 
achievement. The passing of such a man leaves the 
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Born on a farm near Shelbyville, Ky., Dec. 17, 1850. 
Opened first yard of R. A. Long & Co. at Columbus, 
Kan., April 30, 1875. 
oe to Ella M. Wilson: at Columbus, Kan., Dec. 16, 
75. 


Served as President of Liberty Memorial Association which 
built the magnificent War Memorial in Kansas City, Mo., 
dedicated Nov. |, 1921. 

City of Longview, Wash., dedicated July 12, 1923. 

Formal opening of Long-Bell lumber manufacturing plant 
at Longview, Wash., July 31, 1924. 


Died at Menorah Hospital, Kansas City, Mo., March 15, 
1934, 


world poorer—yet much the richer for his having lived. 

At the outset of a career destined to become almost 
legendary in the annals of a great industry, his listen- 
ing ear caught the knock of the “master of human 
destinies.” He was found neither sleeping nor feast- 
ing. Rising ere the unbidden messenger of Oppor- 
tunity turned away, he launched his barque upon that 
tide which, “taken at the flood leads on to fortune.” 
And, still following the gleam, he “reached every state 
mortals desire, and conquered every foe save death.” 

That his entry into the lumber business was acci- 
dental rather than planned makes his climb to the 
pinnacle of success all the more remarkable. At ex- 
actly what point in those early years of struggle 
Robert A. Long recognized the knock of Opportunity, 
only those closest to him then could say; but that he 
did recognize and heed it is a tribute to that far- 
sighted vision and keen judgment which marked his 
entire business career. And so he traveled, over a 
road often difficult and sometimes almost impassable, 
to the heights; while from his foot-steps there sprang 
hospitals, libraries, churches, schools and_ other 
benevolences, of world-wide scope and totaling untold 
millions. 

The great opportunity that shaped his whole career 
came to Robert A. Long in the fact that his entry into 
the lumber business coincided with the beginning of a 
period of tremendous development throughout the 
West and Southwest. Towns and railroads were 
being built. Vast new areas were being opened to set- 
tlement. calling for the building of tens of thousands 
of farm and urban homes and other structures of 
every sort. In the South—and later in the far West— 
were the almost untouched forests awaiting the saw, 
ready to provide the billions of feet of lumber needed 
to satisfy a hungry consuming demand which lasted 
for decades, and, relatively speaking, has only recently 
waned. 

Robert Alexander Long, chairman of the board of 
directors of the Long-Bell Lumber Sales Corporation, 
Kansas City, Mo., was born on a farm near Shelby- 
ville, Ky., Dec. 17, 1850. At the age of 22 years he 
left the old home, Jan. 22, 1873, arriving in Kansas 
City, Mo., with a total capital of $700 which he had 
earned by working at odd jobs, including clerking in a 
country store. His first business venture—a butcher 
shop on Broadway, near the Coates House, proving 
unsuccessful, the future lumberman cast about for 
something else to engage his energy. 

His uncle, cashier of a bank, with whom he lived 
in Kansas City, suggested a haying venture as oppor- 
tune. It then being the fall of 1874—the “grasshop- 
per year’—it was believed that by [Turn to page 46] 
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Sustained Quality Brings Customers Back 


Quality is the foundation of all merchandising success. No customer comes 
back by reason of inferior quality. He comes back because he has obtained 
value for his money—and wants to do so again. 


Sustained Mumby Quality will bring your customers back. In one car we 
can ship Douglas Fir flooring, drop siding, ceiling, mouldings, casing, base, 
dimension, boards; West Coast Hemlock flooring, finish, mouldings, factory 
lumber; Western Red Cedar Bevel and bungalow siding, exterior trim, mould- 
ings, boat lumber and shingles. 


Let our nearest representative tell you more about the 
advantages of handling Sustained Mumby Quality Stock 


MUMBY LUMBER & SHINGLE CO. 
pordeaux: wash. BORDEAUX, WASH. wtatone, Wash. 


SALES REPRESENTATIVES 


CHICAGO Territory Fra- MINNESOTA: P. H. Bet- 
ser-DeSale Lbr. Co., 11 zer, 300 Wilmac Bldg., 
So. La Salle St., Chicago. Minneapolis 

SPRINGFIELD, ILL.: P. NORTH DAKOTA and 
Paddock. ii S . Northwestern Minnesota; 

10W A. Powe ~ _ Murftin & Trace, Fargo. 
a) ’ - - 7 * - - - 
SAS, OKLAHOMA: Gun- NORTHERN INDIANA 
ter Lumber Co., Kansas Cc G WwW k Lt 
City. Mo. ‘laude — iric sbr 

INDIANA: Houghton Lum- Co, 402 Hanselman 
ber Co., Indianapolis, Ind Bldg m Kalamazoo, Mich. 

NORTHWEST IOWA and NEBRASKA 
Sioux City Territory _ Lumber Co., 

Thos. Mould Lbr Co SO. DAKOTA ; 
Sioux City min, Sioux Falls 

TEXAS: W. F. Nelson, ‘WISCONSIN: Central States 
Dallas; Guy M. Chisolin, Lun ber Co Janesville; 
Amarillo. W. A. Schneider, Plank- 

MICHIGAN Claude . inton Bldg., Milwaukee. 
Wirick Lumber Co., 2 SOUTHERN ELLINOIS 
Hanselman Bldg., Kala- and St. Louis Territory: 

mazoo; Roy F. Hager Hopkins Lumber Co., 
man, 617 Belmont 7823 Greensfelder RKd., 
Ave., Flint St. Louis. 
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HEACTUARY || | 


Does a Man’s Work | 


TRY IT! 


The Actuary tables are designed 
especially to cover all the ordin- 
ary calculations made by lum- 
bermen. However, the Actuary 
will answer equally well for many other purposes 
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cet gets results. Some- 
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There Are Other Forms of Competi- 
tion to Be Met 


HI MORE experience the industry 
7 has with the new regulations of 
business, such as the Codes and the 
Mode, the clearer it becomes that the 
competitive system is still in operation. 
Shrewd business men thought from the 
first that it would remain active. One 
may doubt if competition could be taken 
entirely out of the picture short of put- 
ting business on a sort of civil service 
with administrators operating as 
clerks and with orders and raw materials 
allocated by some supreme and neutral 


basis ; 


authority. So long as the earnings of a 
business, the income of its owners and 


the compensation of its employees must 
depend upon the volume of trade, just so 
long will there be competition. 

i-very business man can name competi- 
tive forms which he has found destruc- 
tive; such as price-cutting gone mad. 
l’rice-cutting reached a point, under the 
stress of deflation, where it was destroy- 
ing the thing it was supposedly trying to 
save. That explains why we have cost- 
protection prices; a limitation upon the 
desperate or stupid gamblers who were 
ready to risk their capital in a war of 
ttrition, on the outside chance of out- 
lasting their opponents. 

But destructive price-cutting was an 
idea that went bad through excesses. 
Viewed in the large, the effort to in- 
crease volume by reducing prices has ac- 
counted for some of the great advances 
of civilization. It stimulated inventors. 
It opened new trade areas, to the mutual 
benefit of producers and consumers. It 
brought luxury goods within the reach of 
the masses, and it thus raised the stand- 
ard of living. Only its excesses have 
been destructive; and the prospect of a 
static society, with no incentives to better 
methods either of production or of dis- 
tribution, is not so attractive. It is quite 
possible to desire that restraint be placed 
upon the excesses of a virtue without 
desiring to regulate that virtue out of 
existence. 

Early experience with the Mode indi- 
cates clearly that minimum prices are far 
from being the end of competition. While 
it is permitted to charge prices higher 
than the minimum, the practice so far has 
heen largely that of making the minimum 
price the maximum. This means that the 
general margin of profit, while assured, 
will not be excessive ; and if a given busi- 
ness is to show satisfactory net profits 
at the end of the year, these profits must 
be secured through volume. There are 
more ways of working for volume than 


through the dubious one of price-cutting. 

Competition for volume is still distinct- 
ly within the picture. Methods of getting 
volume without shading the price are now 
in the making. For that matter, many 
retailers have long worked upon that 


Forestry Comes Under the Lumber 
Industry Code 


ROBABLY no event of greater 
_ importance or of more vital in- 

terest to the lumber and forest 
products industries has ever occurred 
than the final approval by President 
Roosevelt of the forestry amendments 
to the lumber Code, which when they 
become effective on June 1 will inaug- 
urate the first comprehensive forest 
conservation program in the history 
of the lumber industry in this country. 
As announced by the National Recov- 
ery Administration, the amendments 
submitted by the industry and ap- 
proved by the President obligate the 
commercial forest industries to the fol- 
lowing: 

Scrupulous measures by individual op- 
erators for protection against forest fires 
during and immediately following logging 
operations. 

Co-operation of forest owning groups 
with public authorities in extending sys- 
tematic protection against fire and other 
destructive agencies. 

Preservation of immature trees and 
young growth during logging operations. 

Provision for restocking the land after 
cutting. 

The lumber interests also are pledged 
to apply whenever practicable: 

Partial cutting or selective logging. 

Development of individual management 
plans. 

Sustained yield forest management. 
Commenting on this significant de- 

velopment, the National Lumber 
Manufacturers’ Association said that 
June 1, the day this program will be- 
come effective, “will be a red-letter 
day in American industrial history be- 
cause it will mark the beginning of 
sustained treatment of 400,000,000 
acres of land.” 

Always there has been a divergence 
of opinion among private timber own- 
ers as to the treatment of their forests 
and probably under no other plan than 
the Code could unanimity of action 
under a timber conservation program 
have been brought about. Even this 
is but a beginning and many obstacles 
will have to be overcome before tim- 


March 81, 193) 


basis, so far as the price-cutters would 
permit. It remains to be seen whethe; 
these new methods can be developed with. 
out the excesses that turned the construe. 
tive idea of low prices, based upon Oper- 
ating and merchandising skill, into the 
destructive idea of cut prices, based upon 
the hope of destroying competitors. It js 
to be hoped that the New Deal involyes 
a recovery of perspective on the part of 
competitors. 


ber conservation, sustained yield for. 
est management and reforestation wil] 
be accomplished facts, but all this can 
be done; and, now that a way has 
been provided and a chart mapped out 
for co-operation between the Goverp- 
ment and private timber owners, the 
public may feel secure against the 
bogey of timber famine with which it 
has been so often frightened by not 
always well informed conservation en- 
thusiasts. 

This action by the industry and the 
Government should be especially 
gratifying to the substantial number 
of lumbermen and timber owners who 
have believed in (and in a number of 
cases have actually practiced) fire pro- 
tection, forest conservation and selec- 
tive cutting, and to the faithful men 
of far vision and common sense views 
in the forest profession who, refusing 
to be led astray by theorists and radi- 
cals, have steadily followed the course 
of a business-like approach to the 
whole forestry problem. 

As yet public forest land is not sub- 
ject to the forest industries Code but, 
under the leadership of President 
Roosevelt the co-operation of Federal 
and State governments is to be sought 
and there is hardly a doubt that ult- 
mately the conservation program will 
be extended to the bulk of the timber 
resources of the nation. 





STRENGTHENING a weak place de- 
veloped in the lumber code, the Ad- 
ministration has approved a plan by 
which the Code authorities will be en- 
trusted with the duty of handling com- 
plaints of non-compliance. This will 
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avoid long delays and remedy a condi- 
tion that was rapidly assuming serious 
proportions. Compliance complaint 
committees in each section will be pre 
pared to give prompt consideration to 
all reported violations and only if they 
are unable to reach a settlement will 
cases be referred to the Department 
of Justice. 
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AMERICAN LUMBERMAN 


MORE NEW MONEY 


Is Needed | 


FOR HOME 


Notwithstanding the fact that Building 
and Loan Associations, it is claimed, last 
year loaned $500,000,000, a greater sum 
than was loaned on homes by all other 
urban lenders put together, this was two 
billion dollars less than they normally 
would have loaned. 





Every retail lumber and_ building 
material dealer, manufacturer and 


wholesaler and every public spirited 
citizen who wants to see his commun- 
ity prosper is vitally interested in 
seeing home building renewed, in order 
that employment may be supplied for 
large numbers of workers and neces- 
sary housing provided. The building 
and loan associations have always 
been depended upon for the necessary 
financing. They will continue to be 
the bulwark of the home building in- 
dustry. Just now, however, they are 
unable to function normally; and to 
tide over this emergency and get men 
in all lines connected with building 
hack to work, additional financing 
facilities are necessary—and these can 
be supplied quickly only through 
Government aid. Home building will 
provide employment for many artisans 
and laborers who now depend upon 
C.W.A. projects and it will keep many 
others off the relief rolls. 

There are several measures now be- 
fore Congress to provide quick financ- 
ing of new home building and home 
repairing, the outstanding one being 
the Duffey bill. Apparently, this and 
bills of a similar nature are being side- 
tracked in favor of an Administration 
measure, the Steagall bill, H. R. 8403. 
This is an excellent measure, but fails 
to provide for financing new homes 
and money for repairs and remodeling 
is made available only for homes the 
mortgages on which have been taken 
over by H.O.L.C. 

Quick action is necessary if the 
home building industry is to receive 
relief from this Congress. Congress- 
men should be urged to either amend 
H. R. 8403 so as to include financing 
of new homes and repairs and re- 
modeling generally or to pass the 
Duffey (or a similar) bill. 

_No doubt, there are families in prac- 
tically every community who want to 
build modest homes and who are pre- 
pared to make substantial down pay- 
ments, but who are unable to secure 
hecessary financing for the balance. If 
these families were to make this situ- 


ation 


terial dealer. 
as well—should endeavor to enlist the 
co-operation of 


known to their Congressmen 
there is hardly a doubt that favorable 
action would be taken. This being 
true, every lumber and building ma- 
and every manufacturer 





these prospective 
home builders in making their desires 


known directly to their Congressmen. 


Every local newspaper should be suffi- 


ciently interested to join heartily in a 
movement of this kind. 


The AMERICAN LUMBERMAN is offer- 
ing a suggestion on this page as to 


17 


BUILDING 


how the newspapers may help. Why 
not take this over to your local editor, 
talk to him about it, and ask him to 
print this, or something similar, in his 
next issue, inserting the name of the 
Congressman in order that the reader 
may know whom to address? 

A substantial number of requests of 
this kind from prospective home build- 
ers would have more influence in as- 
suring the necessary legislation than 
anything else that could be done. 

Mr. Lumberman, don’t you 
you should get busy on this? 


think 





DO YOU WANT TO OWN A HOME?—HERE IS A 
WAY TO HELP YOU GET IT 





Immediate Action Is Necessary 





If Prospective Home Owners Act Promptly Relief May Be Had 
Through Government Channels—Write Your Congressman 
Without Delay. He Wants to Hear From You. 





It is conceded that no one thing will 
relieve unemployment and_ restore 
prosperity more quickly than a revival 
of home building. Homes can be read- 
ily built only when facilities are pro- 
vided for financing them on fairly 
easy terms. 

Because of conditions beyond their 
control, the building and loan associa- 
tions, the bulwark of the home build- 
ing industry, have been unable to 
meet the demand for home financing 
and, until they again are in position to 
do this, something else must be done 
to provide for this emergency, and the 
Government should be looked to for 
this aid. In practically every town 
or city there has been a doubling up 
of families. As conditions improve 
there will be an “unscrambling” of 
families and this in itself will create 
a demand for homes. 


Hon. 





House of Representatives, 
Washington, D. C. 


Dear Congressman 


If there are families in this com- 
munity who desire to build a home 
and are prepared to make a substantial 
down payment and who would build 
if financing facilities were afforded, 
and they should make that fact known 
to ‘their Congressmen, there is no 
doubt that necessary legislation to 
that end would be enacted before the 
present Congress adjourns. 

To readers who are interested and 
want to build homes we suggest that 
they fill out the attached blank, and 
send it immediately to their repre- 
sentative in Congress. It will make 
known to him the real need of his con- 
stituents and enable him more ef- 
fectively to strive for enactment of 
the necessary legislation, such as will 
be provided by bills now before Con- 
gress. 











I desire to build a home that will cost approximately $————— 

prepared to make a first payment of about $-———— 

funds elsewhere for financing the balance. 

your influence to secure legislation at this session of Congress that will provide 

a way to furnish money direct to prospective home owners. 

am only one of many who will build homes if this help is provided. 
Yours sincerely, 


». £22 
I am unable to secure 
I earnestly request that you use 


I believe that I 
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Plans for Southern Pine Industry Meetinc 


Association Annual to Be Held in Conjunction With Code Conferences; 
Price Differentials and Freight Rate Equalization to Be Considered 





CONTROL BOARD SUSPENDS 
PINE PRICE DIFFERENTIALS 


Wasuineton, D. C., Mar. 26.—Approval 
of the Southern Pine Association’s reso- 
lution concerning small-mill differentials, 
published in LCA Bulletin No. 82 of 
Mar. 13, was revoked by the National 
Control Committee of the Lumber Code 
Authority in its meeting here last week, 
in the following resolution: 


“Resolved, That the National Control 
Committee disapproves the action of the 
Resident Committee on Mar. 2 in which 
approval was given the proposal of the 
Southern Pine Association on small-mill 
differentials, and directs a suspension of 
the said resolution on small-mill differ- 
entials which was published on page 10 
of LCA Bulletin No. 82, dated Mar. 13. 
The Committee declines to approve the 
resolution by reason of the lack of evi- 
dence that due notice was given that 
such action was contemplated and that 
those affected had opportunity to express 
themselves thereon. 

“The Division Agency is directed prior 
to action on the matter to give due no- 
tice of any meetings and appoint com- 
mittees to hold hearings thereon at appro- 
priate points in the territory affected.” 


The Southern Pine Division resolution 
would have the effect of excepting from 
any differentials “mattress lumber, tim- 
bers, joists, planking and all items of rail- 
road and car materials,” and was vigor- 
ously protested by the National-American 
Wholesale Lumber Association. 











New Orveans, La., March 26.—The nine- 
teenth annual meeting of the Southern Pine 
Association, to be held at the Roosevelt Hotel 
here April 3-5, in conjunction with the South- 
ern Pine Division Code Conferences, is ex- 
pected to be the largest and most important 
gathering which the southern pine industry has 
ever had. Invitations have been sent out to 
all the more than 10,000 individual sawmill op- 
erators in the Division, and an unusually large 
number of these have indicated their intention 
to be present, because of the many problems 
of vital concern to the industry which will be 
considered. 

The first day, April 3, will be devoted to the 
usual meeting of the board of directors, which 
will tackle several important problems, two of 
them of special interest to large and small 
mills alike. One, to be signalized by the report 
of the cost protection committee, will be the 
necessity of devising a simplified method of 
classifying mills for price differentials. The 
second will be the subject of freight rate equal- 
ization for delivered prices on lumber in South- 
ern and Southwestern Freight Association ter- 
ritories. Tariffs already have been prepared and 
adopted for points outside the southern pine 
producing area, but it was thought that similar 
provision should be made for the common com- 
petitive markets within and between the south- 
ern States, so a special committee was ap- 
pointed to study this matter and make recom- 
mendations. It reported to the cost-protection 
committee at the latter’s March 15 meeting, and 
was asked to present its findings before the 
board of directors. Copies of the proposed 
equalization measures have been mailed to all 
southern pine producers for careful study and 
any complaints or suggestions which may be 


forthcoming, but it has been especially requested 
that these, if any, be specific and to the point. 

On April 4 the first session of the associa- 
tion as a whole will convene. In the morning, 
industry leaders will discuss matters connected 
with Code administration, and other affairs of 
particular interest to all southern pine manu- 
facturers. The meeting will then break up into 
five Code conferences—on cost-protection 
prices, production control, labor (wages, hours 
and conditions), trade practices, and conserva- 
tion—in charge of the respective administrative 
committees of the Division. The conferences 
will be in the nature of open hearings on the 
subjects indicated, and all operators will be 
given opportunity to present any complaints or 
suggestions they may have concerning any of 
the matters coming under the various head 
ings in Code administration. 

On the third day the manufacturers will 
again meet in general session, and the chair- 
men of the committees will present their reports 
and recommendations to the industry, concern- 
ing all matters considered in the group confer 
ences; they will be then open for general dis- 
cussion and whatever action the industry sees 
fit to take. Election of directors and other 
association officers will follow. Because of the 
large amount of business to be transacted, no 
time will be afforded for addresses or banquets 
such as have featured previous annual conven- 
tions. 


New ORLEANS, LA., Mar. 26.—After pro- 
longed discussion of proposals advanced for sub- 
stitution of other price differences for the exist- 
ing differentials on southern pine Jumber as 
produced under classification of “A” mills and 
“B” mills, the cost protection committee of the 
Southern Pine Division has recommended to 
the board of directors of the Southern Pine 
Association that the existing arrangement 
should not be disturbed at present. Vigorous 
objection to proposed changes had been voiced 
by representatives of small-mill producing 
groups, while the larger Class “A” mills had 
protested that the existing differential had 
shifted the business in No. 2 common and lower 
grades to Class “B” units. 


The cost-protection committee, in its report, 
recommended that lower prices should be 
established to take care of air dried and sub- 
standard lumber made by all classes of mills. 

The committee reported its proceedings in 
regard to the “A” and “B” classifications back 
to the board of directors for further action at 
the annual Southern Pine Association meeting 
April 3-5. 

The four days’ hearings and executive meet- 
ings of the cost protection committee resulted 
from a proposal that the classification of mills 
into two groups according to equipment, be 
supplanted by a provision for differences in 
qualities of lumber produced at all classes of 
mills, so that, instead of a scale of “minimum” 
prices from which uniform deductions would be 
permitted by mills lacking in equipment, all 
factors would be represented in prices fixed on 
each item, with variations according to market 
values based on final qualities. 


Recommendations advanced by the committee 
and discussed at the hearings provided for the 
following differentials to be reflected in the list 
of minimum cost-protection prices for southern 
pine : 

FLOORING, CEILING, SIDING, PARTITION: Estab- 
lished minimum prices are for kiln dried stock. 
There should be no lower differentials for air 
dried stock, this being covered by provisions for 
air dried boards and strips worked to pattern. 

O. G. Batrs: No differentials. 

FINISH: 1—For rough, deduct $5 per thou- 


sand feet on grades of B&better only, inste; 
of present $3 per thousand foot differential, 

“C” rough, deduct $3 per thousand. 2—Pregep¢ 
prices are for kiln dried stocks. 3—For ai 
dried, anti-sap-stain treated, or smoke drieg 
deduct 15 percent from present prices. 4—fop 
air dried not sap-stain treated, deduct 25 pe 

cent. 5—Rough B&better kiln dried stock, er 
cular sawn, may be sold at $2 lower than rough 
band sawn stock. : 


CASING, Base AND JAMBS: 1—Present price 
are for kiln dried stock. 2—For air dried anti. 
sap-Stain treated, deduct 10 percent. 3—For air 
dried not anti-sap-stain treated, deduct 15 per. 
cent. 

MOLDINGS : 


LATH: 


No differentials. 
No differentials. 
BoaRDS AND Strips: 1—Present prices reps 
resent kiln dried stock. 2—-For air dried, anti- 
sap-stain treated or smoke dried, deduct 6§ 
cents No. 2 common and lower; $1, No. 1 coms 
mon. 3—For air dried, not anti-sap-stain 
treated stock, deduct for No. 2 common an@ 
lower, $1; for No. 1 common, $2. 4—For ships 
ments in straight cars, of one item, size, gradé 
and working, deduct, for No. 2 common and 
lower $1 per thousand; for No. 1 common, §% 
per thousand. 


MATTRESS LUMBER: No differentials. 

No differentials. ; 
DIMENSION: 1—Present prices represent kilg 

dried stock. 2--For air dried anti-sap-stain 

treated or smoke dried, deduct 50 cents per 


Byrkit LATH: 








HOME MODERNIZING 
THE RETAILER'S 
OPPORTUNITY 


The colored insert opposite has 
been prepared with a view to its use 
by retail lumber and building mate- 
rial dealers as a mailing piece in 
arousing interest in home moderniz- 
ing. Local newspapers also will doubt- 
less be interested if it is brought to 
their attention. Reprints of this in- 
sert for mailing will be supplied by 
the American Lumberman at $6 for 


500 or $11 for 1,000. 














thousand. 3—For air dried not anti-sap-stain 
treated stock, deduct $1. 4—For random lengths, 
10- to 16-foot in quantities of 10,000 feet or 
more, make price basis same as present prices | 
for 14-foot stock of same width and graae 
5—Dimension 8-, 9- and 10-foot, when sold in 
straight cars of one or more of these lengths, 
and subject to footnote No. 10, under dimen- 
sion, of the cost-protection list, reduce price om 
8- and 9-foot $2 per thousand; 10-foot, $1 per 
thousand. 

TIMBERS AND JOISTS, 
LEAF: No differentials. 


LONGLEAF AND SHORT 


ALL CaR AND RAILROAD MATERIAL, AS WELL 
As OTHER SPECIAL ITeMs, as provided in the’ 
recent resolution passed by the board of diret- 
tors, and recommended to the Lumber Codé 
Authority: No differentials. 


Epce: i—For rough, deduct $5 per thousand 
feet on grades of B&better only, instead of pres 
ent $3 per thousand foot differential. For “oy 
rough, deduct $3 per thousand. 2—Present 
prices are for kiln dried stocks. 3—For aif 
dried, anti-sap-stain treated or smoke dried 
deduct 10 percent from present prices. 4—For 


(Continued on Page 43) ‘ 
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With the Coming of Spring 


MODERNIZING 


Merits Your Consideration 


Whether you call it modernizing, remodeling or renovizing, 
it means making an old home—your home—nevw, livable, at- 
tractive. It is sound economy. 

As the country emerges from the period of rigid limitation 
of even the most necessary expenditures, it finds thousands of 
dwelling houses needing every kind of repair work. Had the 
times been normal, many of these houses would have been torn 
down to make way for new structures. Many others would 
have received minor repairs from time to time; but since they 
did not, these minor needs have reached major proportions. 
You, as a home owner, perhaps are wondering what to do. 

There are many possibilities. For instance, take the larger 
houses of a generation ago. They are too large for a single 
family, according to present standards. Some of these houses 
can be remodeled into apartments. As bread-winners go back 
to work, the two or more families that have been living to- 
gether in a single house are anxious each to have its separate 
home. Well-planned apartments find ready renters; thus these 
big houses that have been white elephants become revenue 
producers. 

Owners of houses not suited to subdivision into apartments 
can do much to make their homes more comfortable and attrac- 
tive. It is no accident that spring is house-cleaning and house- 
renovating time. In northern States the furnace season is 
over, and the expenditure for fuel is done with until fall. 
This means the release of some money. Memories of drafts 
and cold rooms are still sharp. If the house needs painting, 
why not instead consider covering the outside walls with 
shingles; which will at the same time care for appearance 
and add the protection of insulation? 

Remodeling may be as simple or as elaborate as the situation 
calls for; ranging from the replacement of porch steps to 
complete alteration of the house, inside and out. 

Roofs are always to be considered. Proper remodeling of 
roof lines often will effect a vast improvement. Such a change, 
adding needed dormers or taking out meaningless valleys, 
will give the house a modern appearance and will also make 








Left—Remodeling of this old-fashioned and unrentable New Or- 
leans home, at a cost of $3,500, so increased its value that it 
brought in a gross revenue of 8 percent 


Below—New wood columns add a smart touch to the exterior of 

this remodeled house at Knoxville, Ohio; which has also had 

dormers added, new composition roofing, and stained shingles 
applied to outside walls 








space for providing a useful additional room in the attic. 

If alterations are to be extensive, a few preliminary facts 
should be established. If it is to be changed completely, it 
is necessary to remember that the house as it stands is nothing 
more than partly processed materials. First to be determined 
is whether or not the framework of the house is strong enough 
to warrant the extra investment. It is difficult to strengthen 
the skeleton of an old house; and if joists and studs are too 
small and too widely spaced there isn’t much to be done. Floors 
will creak, and walls will get out of plumb. But if the frame 
is well made, the next thing to determine is whether the new 
plan fits the old well enough so that changes can be made with 
the minimum of tearing out of partitions and walls. If a 
thoroughly satisfactory remodeling job can be done at a marked 
saving over a new house of the same plan, the project is advis- 
able. 

But it is most likely that your job of remodeling will be 
less ambitious. It may consist of some new floors or the refin- 
ishing of old ones; replacing drafty window frames and sash 
—a kind of remodeling too often overlooked; repair of porches 
or their replacement with entrances more suitable to the needs 
and style of the house; attic insulation against heat and cold 
and also for the purpose of finishing off storage space or play 
rooms; new roofs; paint and the like. Remodeling merges into 
repair, and no sharp line can be drawn between the two. It is 
well, also, to remember that people live out of doors more than 
they did; and for this reason back lawns may be considered 
part of the house. Hedges and trellises and ornamental fences 
are adding to privacy. Many a back yard is being equipped 
with an outdoor fireplace for picnic suppers. Lawn furniture 
may be considered as in the nature of yard remodeling. 





Top—Utah's pioneer home, the House of Seven Gables, was made 
into a comfortable and uptodate dwelling at $2,000 less than it 
would have cost to build it completely new 


Right—The exterior of this home at Quincy, Ill., received a beauti- 
ful new covering of asbestos shingles—and the increased insulat- 
ing value of its walls spells fuel savings and greater comfort 


Below—This old home, at Centralia, Ill., at a cost of $5,000 had 
its exterior improved with shingles and white trim, a basement 
and modern heating plant added, and its interior re-made into 
three apartments, two of which rented for $30 a month each 
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AMERICAN LUMBERMAN 


Insulation in Brooder 
House Pays 


SHEPHERD, Micu., March 26.—It was a bitter 
cold day, in the middle of the 1932-33 winter, 
but about two hundred farmers braved the 
weather and congregated at the F, J. Brattin & 
Son lumber yard to see Harry A. Brattin’s 
prooder-house demonstration. One of the 
farmers was George Fogelsong, who has 480 
acres with good buildings about eleven miles 
west of town. ; 

Because farming is a business as well as an 
avocation to this man he paid close attention 
to what there was to see, and some weeks later 
he came in and bought a brooder house from 
the lumberman, who by that time had been 
elected president of the Michigan Retail Lumber 
Dealers’ Association. This 10x12 brooder house 
cost the farmer $125, and of this amount $27 
was for insulation. Six hundred feet of Celotex 
board-type insulation, %2-inch, were used, for 
the brooder house was insulated throughout— 
top, bottom and sides. 

It seemed like a lot of money for a brooder 
house, and a lot of insulation, too. It was de- 
cidedly a new departure for this region. But 
soon Mr. Fogelsong had it on his farm, and lo- 
cated it between the house and his biggest barn, 
in plain sight from the road as one of the illus- 
trations shows. Inside it he put a brooder stove 
such as he had never seen before, but which 
he saw in action at the Brattin yard and was 
recommended by the lumberman. He also had 
Mr. Brattin make him the two self-feeders 
shown in the pictures. 

Scores of other farmers—a hundred or more 
—came to see the new brooder house and to ask 
Mr. Fogelsong about it. He showed it to them, 
the 7-foot front with its windows mounted for 
ventilation as needed, and the 5-foot rear wall, 
with hinged ventilators just beneath the eaves. 
They could see for themselves that the house 
was comfortable for the chicks, and when they 
asked Mr. Fogelsong he was enthusiastic in his 
praise of the brooder house and his satisfaction 
with the investment. His words carried weight, 
for he is known as a successful farmer, owner 
and user of worth-while operating equipment. 

He reported that this was a good investment 
for him, and on his recommendation several 
other farmers of this vicinity have bought from 
Mr. Brattin the materials for similar poultry 
houses, although the low price for poultry last 
fall and winter have not been giving farmers 
much of an incentive to go extensively into the 


Mr, Fogelsong shows, for the benefit of a member of the AMERICAN 
LuMBeRM AN staff, how one of the self-feeders operates, that the lumber 
dealer made for him 


business. Yet it is when 
prices are low that re- 
duction of operating 
costs is most necessary, 
and cost-reduction is 
one of the results of a 
good brooder house. 
Said Mr. Brattin to a 
representative of the 
AMERICAN LUMBERMAN 
last Monday: 

Mr. Fogelsong re- 
cently told me that he 
had unusual _ success 
with his brooder house 
and Hudson  brooder 
stove we _ sold him. 
Hardly lost a chick, 
and reports the stove 








lentilators in the rear of the brooder house, 
beneath the eaves 


as very economical to 
operate. We sold ma- 
terials for several as 
the result of Mr. Fo- 
gelsong’s  brooder 
house We have 
at present a model 
built here at the lum- 
type (cylinder roof); 
in fact we are sending 
one just sold out to a 
farmer today. 


Discussing the gen- 
eral business situation, 
Mr. Brattin said: 

Financial conditions 
are still at low ebb 
with the farmer, and 
consequently a smaller 
volume of farm busi- 
ness exists than dur- 
ing normal conditions, 
But we are still opti- 
mistic, and can see the 
silver lining which is 
gradually appearing. 

The Code for our in- 
dustry which recently 
established its modal 
mark-up I think is 
going to he a big help. 
Time of course will 


Accustomed to a normal profit of $3,000 or $4,000 from his 480-acre 
farm, by means of good equipment used right, George Fogelsong could 
see the business advantage of this completely insulated brooder house 
although insulation alone cost $27. 
his usual careful handling, he “hardly lost a chick” he told his neigh- 
bors and others who asked him about the house, with the result that 
Harry A. Brattin, of F. J. Brattin & Son, has sold materials for similar 
brooder houses to several other farmers in the vicinity 


With a good brooder stove, and 


tell, but it seems to me that all dealers ought 
to be for it. If they want self-government of 
their business they must accept the Code. 
Otherwise business, in my opinion, will be- 
come chaotic. 

CWA has somewhat stimulated business 
but payments for materials are taking too 
much red tape, causing many dealers to post- 
pone spring buying, which of course helps 
retard it. Dealers in general are rather dis- 
gusted with the methods of CWA, but with 
all its drawbacks it surely has been a tonic 
for our country. President Roosevelt is try- 
ing hard, and when the farmers get a break, 
a lot of his troubles will be over. 


Building Upswing Continues 


Contracts awarded for all classes of construc- 
tion in the 37 States east of the Rockies during 
the initial half of March reached a total 
within 4 percent of the volume reported during 
the entire month of February, according to 
figures of F. W. Dodge Corporation. Construc- 
tion awards in the first 15 days of March (to- 
taling $92,521,800) were larger, also, by 55 per- 
cent, than the total reported for the entire month 
of March, 1933. Although the increases over 
last year were due chiefly to larger Govern- 
mental undertakings, the Dodge bulletin indi- 
cates a moderate gain in privately-financed con- 
struction projects as well. 

February awards for construction of all de- 
scriptions in the 37 eastern States totaled $96,- 
716,300 as against $186,463,700 for January and 
$52,712,300 for February, 1933. February 
awards were 83 percent larger than those reg- 
istered in February, 1933. Gains over last year 
were shown for each of the four major classi- 
fications: residential building; non-residential 
building; public works; and public utilities. 
Likewise, increases were shown both as respects 
publicly-financed construction and_privately- 
financed work. This latter item registered a 
gain also as contrasted with January of this 
year; but publicly-financed awards showed a 
recession of 59 percent from January. 

Contracts for construction of all types 
showed gains over February 1933, in each of 
the 13 Dodge districts, except the Metropolitan 
Area of New York, Upstate New York and 
Texas districts. For the initial two months 
of 1934 contracts were larger than in the cor- 
responding period of 1933 in each of the 13 
districts except the Metropolitan Area of New 
York, Upstate New York, New Orleans and 
Texas territories. 

Contemplated construction reported in Feb- 
ruary totaled $436,417,500, as against $475,- 
894,600 in January, and only $114,185,900 in 
February, 1933. Gains over last year in newly- 
planned construction were shown in each of the 
four major classes of work. Increases likewise 
were well distributed geographically. 
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From the Des Moines Register 
we borrow the following figures 
about the disbursement of Fed- 
eral money in Iowa. In addition 
to the primary interest in the 
figures themselves and their im- 
portance to the people of the 
State, there is a certain inter- 
est in seeing the alphabetical 
agencies in company front. 


AAA (corn loans)..... $43,000,000 


AAA (wheat allot- 

GND | paca dwnde on 2s 255,801 
FCA (farm mortgage 

REE ee ey ey 42,953,300 
HOLC (home mortgage 

EE vo ecahodudikmad 9,171,000 
RACC (produce, live- 

stock ORNS) <.cccces 5,770,000 
RFC (loans to banks). 3,101,000 
FERA (emergency re- 

OO ae eres 4,911,813 
CWA (payrolls) ...... 9,066,000 
CWA (materials) ..... 674,000 
CWS (women) .. — 330,449 
PWA (projects) ...... 2,278,744 
PWA (highways) ..... 6,128,000 
PWA CrivVere) .cccecces 500,000 
CCC (camps) ..... - 2,500,000 
SCC (surplus foods).. 260,329 
FERA (transient relief) 15,100 
FERA (teachers’ relief) 17,950 
SRE (student relief).. 100,000 


As we add this up with our 
slate and pencil, it comes to 
$131,033,486. More than _ two- 
thirds of this sum has gone di- 
rectly to farmers, and these 
agriculturists are due to receive 
some $76,000,000, not listed 
above, in the form of corn-hog 
payments. Since there are sup- 
posed to be 200,000 farms in the 
State, we make it out that the 
average Iowa farm will receive 
something like a total of $840 in 
direct payments from Uncle. 

Iowa dealers with whom the 
Realm has talked are of the 
opinion that the Federal Treas- 
ury has an excellent chance to 
get back the corn-loan money 
with full interest payments. 
Feeders at the present time, we 
are told, are unable to buy as 
much corn as they want, unless 
they pay 45 cents a bushel or 
more; for if the corn will grade 
No. 4 or better, the owner can 
get that sum from the Govern- 
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One of the finest 
of the early 
buildings in lowa 
is the "Old Cap- 
itol" of the State 
at lowa City. It 
is now used by 
the State 

versity 


uni- 





ment. And reports from cer- 
tain experiment stations in the 
Corn Belt indicate that the 
ground is worse infected with 
chinch bugs than for many years. 
Should this infection prove to 
be as serious as some of the 
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efforts made by the Department 
of Agriculture to bolster the 
price by planned economy. 


As we talk with various peo- 
ple, we find that some of them 
think these payments are very 
large, while others consider 
them wholly inadequate. The 
latter point out that the losses 
in market value of the corn crop 
alone, which lacks much of be- 
ing the only money crop, have 
been practically equal in any 
one of half a dozen years to the 
total Federal expenditure in 
farm relief in the State. Other 
money crops and lines of pro- 
duce—small grain, hogs, cattle, 
poultry and the like — have 
shown corresponding losses. 
These people are duly grateful 
for what has been done; but 





| OH WE DO HOPE NOT. | 
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Ding,’ of Des Moines, lowa, gives a middle West viewpoint on 
the CWA 


scientists fear, the corn market 
may be very strong. Since the 
loans are not due until a fairly 
accurate appraisal of the new 
crop can be made, the certainty 
of a short crop would secure 
the payment of the loans. This 
is quite independent of the 


they add that the assistance 
given can not by itself wholly 
restore the buying power of 
Iowa farmers. Quite obviously 
this is true; but none the less 
this great sum of money must 
do a large amount of good. In 
fact dealers tell us that during 
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the winter, when they don’t ex. 
pect to sell much material for 
new construction or for extep. 
sive repairs, they have been co}. 
lecting old accounts. As accounts 
are paid, not only to the lum. 
berman but also to the grocer 
and the coal dealer, the strip. 
gency of money and credit all 
along the line is relaxed. 


THE PERSISTENT STABILITY 
OF REAL ESTATE 


Several Iowans tell us that 
one of the present difficulties 
lies in bank credit. These peo- 
ple don’t censure the bankers, 
not unless they themselves have 
been refused loans; but they 
point out that a fairly sizable 
margin of Federal money sooner 
or later gets into the hands of 
people who don’t have to spend 
it this week for food or fuel. 
These people deposit in banks, 
and it is not loaned out. The 
bankers would loan it if they 
could be sure of the _ security 
offered. They are _ reluctant 
about taking mortgages on real 
estate, for they have little 
knowledge of future values of 
real property. They know from 


experience that over a long pe § 


riod of years real estate main- 
tains its value. If they could 
carry the loan long enough, no 
other collateral would be more 
certain; but banks are by tradi- 
tion the source of short loans. 
It might happen that when 2a 
short loan had to be refinanced, 
values would be down. 

It is this matter of the sta 
bility of real estate values over 
the long swing which gives spe 
cial point to the financing pro- 
posals now before Congress. 
Readers of this journal know 
that it has been sponsoring the 
idea of Federal financing for re 
pairs and new homes. It appears 
to us that these are secure and 
self-liquidating projects, viewed 
in the light of the Government's 
ability to carry these loans until 
they can be refinanced privately, 
and surely few projects promise 
more in the matter of setting 
general business going. Time 
after time it has been the re 
covery of construction which has 
lifted depressions, and it is not 
difficult to believe that the builé 
ing business will be able to re 
peat this old story now. We 
notice a casual story in the press 
to the effect that the Federal 
Treasury is working on a PI 
ject to encourage bank loans for 
such construction and _ repalf 
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work, by putting a Federal guar- 
anty back of the loans. As we 
get the story, the banker is to 
pick out people who want to 
puild or repair. This selection 
is to be on the basis of charac- 
ter and moral risk. The project 
would have the value of putting 
pank credit to work, without the 
immediate necessity for the 
Government to market bonds in 
order to raise the capital, and 
putting bank money to work on 
self-liquidating proposals has 
peen one of the earnest desires 
of the Recovery. As we men- 
tioned earlier, one of the weak 
spots in Federal expenditures 
has been the fact that after this 
money changes hands a few 
times, it comes into the posses- 
sion of persons who are not 
compelled to spend it at once. 
It is deposited in banks and is 
not loaned. If it could be loaned 
for house repair and construc- 
tion, with the approval of the 
Government and with a Federal 
guaranty behind it, the effect 
upon the Recovery should be 
immediate and enormous. 


THE CWA MAINTAINS 
MORALE 


While this paper is more 
favorable to such measures as 
the Duffey Bill, believing that 
loans made under such arrange- 
ments would be made more 
promptly and over a wider area, 
the AMERICAN LUMBERMAN is pri- 
marily interested in loosening 
credit for construction. Any 
reasonable measure to bring this 
about will receive our approval. 
We believe that if the rather 
large number of sound risks who 
are in the mood to build can find 
the necessary loans, our indus- 
tty, and indeed the whole coun- 
tty, will benefit enormously. It 
seems one of the soundest and 
most reasonable of the Recov- 
ery proposals. 

Dealers in Iowa tell us that 
the CWA has been of enormous 
Value in the State this past win- 
ter in maintaining citizen morale. 
A glance at the table above will 
show that but a small percent- 
age of the expenditure made by 
this Administration has been for 


——— 


materials, 
part of the materials bought has 
been lumber.’ In 
the dealers have 


and a rather small 
that respect 


not received 


HANDLING 


tive for a long while, and this 
seems generally to be true. Na- 
turally 
helped in 


the have 


Mr. 


corn loans 
this way, too. 





| HEY! WAKE UP. THERE’S A CASH CUSTOMER IN’THE STORE. i 
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© New 


Recovery as J. N. Darling sees its benefits reaching the retail 
merchant 


much benefit from direct sales. 
But they have received indirect 
benefits, as have all other mer- 
chants.. Emil Nelson, of P. T. 
Nelson Sons, Boone, Iowa, told 
us a little time ago that his 
company is getting some old 
bills paid that have been inac- 





This camp of the Civilian Conservation Corps is 

located on the outskirts of Boone, lowa, the 200 

boys working on the Ledges State Park a few 

miles from the city. Retail yards there pooled the 
sales of materials needed to build it 


es 








Nelson and other dealers in 
Boone and other cities expressed 
the wish that the corn loans 
might have come in the spring, 
when the building season opens, 
rather than in the winter; but 
they are glad that the money 
has been distributed, for in 
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A LIST OF EXPENDITURES IN A CORN-BELT STATE 
—THE PERSISTENT NEED FOR BUILDING CREDITS 
— IOWANS IN WASHINGTON — A WAY OF 


CEMENT 


these communities it has re- 
lieved a great number of strains. 

A CCC camp has been built 
on the outskirts of Boone, and 
the four yards in the city pooled 
the sales of material to build it. 
This material bill amounted to 
$7,000, which made a welcome 
sale at a time when normal 
sales were in the slack season. 

“I know all this money must 
be added to taxes some time or 
other,” Mr. Nelson said, “and 
that may be painful. But it’s 
for a constructive purpose, and 
I’m glad to see the Government 
using its money that way rather 
than in fighting a foreign war. 
We’ve had some experience with 
taxes to pay for a war.” 


EFFICIENT WAREHOUSING 
OF CEMENT 


This company has a method 
of handling cement that may 
have been described before; but 
it is so practical it will stand 
another description. The railroad 
siding runs along one side of 
the warehouse, and cement is 
loaded out of the wareroom to 
trucks from the other side. It 
has been built so that the floor 
is level with the car door and 
also with the truck. 

The company has a large num- 
ber of piling boards, with cleats 
underneath at either end, and 
these boards are slightly smaller 
than a sack of cement when it 
is lying flat. One of these boards 
is placed on the floor of the car, 
cleats down. Then eight sacks 
of cement are laid on it. Two 
men handle these sacks. When 
the pile is made, a third man 
with a two-wheeled hand truck 
that has a long iron nose picks 
up the pile by pushing the truck 
nose under the board. The cleats 
make this possible. He pulls the 
pile back against the _ truck, 
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wheels it into the warehouse 
and stands it up, still resting on 
the board. When a delivery 
truck is to be loaded, the hand 
truck again picks up the pile 
nd wheels it out. This load- 
ing out can be done by office 
men without getting their clothes 
dirty. Mr. Nelson told us that 
only a day or two earlier four 
men had unloaded a car of Cce- 
ment in an hour and 40 minutes. 

This is a long-established com- 
pany, with a handsome and high- 
grade plant. 

At the plant of the Otis Lum- 
ber Co., in Boone, we met H.G. 
Rice and J. A. Doyle. Again we 
were told that public money has 
been doing a world of good; bol- 
stering self respect by giving 
people a chance to work for what 
they get. Farmers, so we were 
told, generally feel that the 
Administration in Washington 
really is trying to improve agri- 
cultural conditions. Henry Wal- 
lace, secretary of agriculture, is, 
as you know, an Iowa man. His 
father was secretary of agricul- 
ture some years ago. The pres- 
ent secretary is a grandson of 


No Order 


Los ANGELEs, CALIF., March 26. 
—The “lumber store,” a regular 
right-by-the-sidewalk store, where 
you can go in and have the clerk 
hand you the smallest piece usable. 
ii you want it, just as you would 
buy groceries, has proved a success 
in Los Angeles. The first estab- 
lished is that owned by B. S. Be- 
less, known as The Supplierie. Mr. 
Beless was formerly sales man- 
ager for E. J. Stanton & Son, lum- 
ber wholesalers, this city. 

The Supplierie has a thirty-foot 
front, like the average open front 
food mart, and lumber in all forms 
and species is stocked in small 
quantities, displayed on counters, 
racks and shelves much as mer- 
chandise would be displayed in any 
retail store. “We have purposely 
kept away from expensive furni- 
ture and fixtures,” says Mr. Be- 
less, “for we do not want high 
overhead.” 

Mr. Beless does not feel he is in 
competition directly with the regu- 
lar retail lumber and building ma- 
terial yards, but that he is giving 
a service difficult for such yards 
to furnish, for the most part sup- 
plying the small but recurring 
needs of the home owner. No mat- 
ter how small a piece of material 
is wanted Mr. Beless will sell it. 
He has sold as little as five inches 
of molding, and it is not uncom- 
mon for him to sell a foot of floor- 
ing or ceiling. 

Practically everything made of 
wood can be secured at his store. 
He has in stock, or will supply on 
order, trellis, kites, sink wings, 
sand boxes, shelves, screen frames, 
table tennis sets, jig-saw puzzle 
panels, bed posts, sides for beds, 
window display fixtures or what- 
have-you. All of these are made 
up from odds and ends during 
spare time, 
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“Uncle Henry” Wallace; one of 
the great citizens whose memory 
Iowans cherish. There is some 
difference of opinion, of course, 
about Secretary Wallace’s poli- 
cies; but no one in his native 
State seems to doubt for a mo- 
ment his honesty of purpose. 
Chester Davis, head of the AAA; 
Harry L. Hopkins, National Re- 
lief Administrator and head of 
the CWA, and Paul Appleby, ex- 
ecutive secretary to Mr. Wallace, 
are all Iowans—at least in the 
sense that all three are grad- 
uates of Grinnell College. All 
of them got their degrees within 
two years of each other; Davis 
in 1911, Hopkins in 1912, Ap- 
pleby in 1913. 


A FARMER DEFENDS 
HIS NEIGHBORS 


Mr. Rice did express some ap- 
prehension about the future job 
of paying all the national bills. 
We find that more and more 
lumbermen are thinking about 
this. It is something to think 
about, without question. But in 
the meantime the expenditure of 


Too Small for “Lumber Supplierie” 


The store performs a multitude 
oi services for the people of the 
neighborhood. Screen door frames 
have been replaced, ironing boards 
fixed, sides put into beds, cabinets 
repaired, pictures framed, frames 
supplied for hooked rugs, repairs 


the funds is in progress and is 
doing immediate good. Mr. Rice 
tells us that the local CCC camp 


has some 200 boys who have 
been working on the Ledges 


State Park a few miles from the 
city. 

In the office of Fehleisen & 
Rosacker the Realm was told 
that some old accounts were be- 
ginning to loosen up and liqui- 
date. “The local lumber yards 
have played fair with the farm- 
ers,” the manager said, “and I 
hope the farmers will remember 
that fact. I guess they will. 
We've carried their accounts 
through the difficult years. When 
they came in and told us they 
had no money and nothing to 
sell, we told them we'd go along 
with them. We refrained from 
getting judgments when we 
were sure they were telling us 
the truth. Some of those old 
accounts are near the point of 
being outlawed. There is some 
cause for uneasiness in the 
farmers’ holiday movement; for 
while I can understand the des- 
perate feelings of the country 
people last year, the fact re- 


profitable for a regular yard to 
bother with these small orders. 
When they do do so, they usually 
are losing money because of the 
out-of-routine character of the 
service. Then, too, the average 
dealer is thinking in large terms 





B. S. Beless in his lumber store, called “The Supplierie,’ Los Angeles 


done on natural wood furniture, 
and an endless variety of other 
little items. This work supplies an 
outlet for all odds and ends of lum- 


x 

“It would be difficult for the 
average lumber yard to have on 
hand such a complete stock as we 
have in this small space,” says Mr. 
Beless, “for I can not think of a 
thing that I can not supply if 
need _ be. 

“The saving in time to the cus- 
tomer is worth while, for it al- 
ways takes considerable time to 
supply a tiny order at a regular 
vard; as a matter of fact, it is not 


and it is difficult for him to change 
his psychology to the extent of 
enjoying making a five-cent sale. 
You will realize how far we carry 
service when I tell you that a man 
came in needing seven feet of small 
molding for a special purpose. I 
found an eight-foot piece and was 
about to saw off a foot from it 
when he said: ‘Hold on, I would 
just as soon take the whole piece 
and save you the bother.’ ‘But,’ said 
I, ‘do you actually need the whole 
piece?’ He said he did not, so I 
insisted on giving him exactly 
what he needed, telling him that 
the foot that I sawed off would 
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mains that there are alway; 
some who will take advantag, 
of circumstances to get out y 
paying debts that could be pajg 
There’s some danger of Zenerg| 
moral breakdown under gyq 


conditions, and in the long rf 
the farmers will find, if the, 


take unfair advantage of Deopk 
who have been fair with then, 
that general farm credits wil] be 
looked at in doubt even afte 
conditions are again norma].” 

A young farmer in the Offic: 


was emphatic in saying that th® 


great bulk of farmers were fai: 
and honest and would play th. 
game. His complaint at the mo 
ment was that livestock price; 
were holding back. He incline; 
to the idea that the packer 
were trying to play horse with 
both the farmers and the Admin. 
istration; a statement hard t 
prove but easy for a harasseg 
farmer to believe. 

The S. Hanson Lumber Co. has 
the fourth yard in Boone, but 
we failed to find an executive 
there. Boone is __ splendidly 
equipped with alert and moden 
lumbermen. 


not be wasted. And it was not, 
for I have since sold it.” 

Mr. Beless plans to make a fair 
profit only. He buys from regular 
wholesalers in small amounts each 
day, but his account over a month’ 
time, he says, is worth while to 
the wholesaler. His sales are 
nearly all cash-and-carry, but t 
accommodate a customer he will 
jump into his own automobile and 
make delivery. Sales amounting 
to ten or twelve dollars are consid- 
ered large, while the number 0 
sales under fifty cents each could 
hardly be counted. 





Dealers Entertain 


Contractors 


Lockport, N. Y., March 26- 
That retail lumbermen can and do 
co-operate under the NRA was 
demonstrated at Lockport on the 
evening of March 21 when the 
Lockport Lumber Yards (Inc.), 
the Martin Clifford Lumber © 
and the local yard of the L. %. 
Whissel Lumber Corporation 
joined in entertaining about 4 
contractors and builders of the lo 
cality. 

After a satisfying meal at the 
Park Hotel, Hosts Clifford, Flan¢é- 





ers and Bonin joined their carpet 
ter-guests in settling back into thet 
chairs to blow smoke rings and to 
enjoy an interesting moving picturt 
presented by R. T. Titus, easter 
representative of the Red Cedat 
Shingle Bureau. By means of the 
“movies” the entire crowd traveled 
out to the Pacific Coast and fol 
lowed a red cedar shingle through 
the various steps in its life history 
from standing timber to the ft 
ished product, bundled, certified 
and packed into cars. 


March 3 


—— 


| 





mR Be 


In tak 
groups 0 
reader 1 
planatior 
eal foot 
which aj 

In the 
are used 
list pric 
stock m«¢ 
all the 1 
and sub; 
columns 
and one 

In ite 
and vert 


Width o 
Casing 
Back 
(Take 
Set be 
(Casi 

of j 

Allow fé 


Total 
(Use 
Widih 
Total 
Use 
As a 
the side 
add 11! 
ing a t 
as you 
lengths. 


Width | 
Back E 
(Inside 
Set bac 
Allow f 


Total 
Height 


Use (a 

To ; 
side of 
$3.542, 
percent 


PL 
CHA 


hee 











31, 193; 





alway, 
Vantage 
| OUt of 
be paid 
Senera| 
r such 
Ong ry 


if thei 


E peopl 
h them 
3 Will bs 
on afte 
rmal.” 


le Offic F 


that the 
ere fai 
Dlay the 
the mo 
< prices 
incline; 
packers 
‘se with 
: Admin. 
hard to 
larassed 


* Co. has 
ne, but 
xecutive 
lendidly 

modern 


was not, 


ke a fair 
1 regular 
ints each 
. month's 
while to 
ales are 
, but t 

he will 
bile and 
mounting 
e consid- 
imber of 


ch could § 


ain 


] 

‘ch 26- 
n and do 
RA was 
t on the 
shen the 
 (Ine.), 
nber Co. 
ie L.N. 
rporation 
bout 40 
yf the lo- 


1 at. the 
d, Fland- 
r carpef- 
into their 
xs and to 
ig picture 
, eastern 
.d Cedar 
ns of the 
| traveled 
and fol- 


. through 


e history 
the fin- 
certified 


March 31, 1934 









AMERICAN 


LUMBERMAN 


25 





| How to 
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In taking up the study of figuring the four 
groups of items covered in this installment, the 
reader might find it well to review the ex- 
planation of the method of arriving at the lin- 
eal foot of costs, a note in regard to 
which appears under item No. 1. 

In the figuring of some items, three columns 
are used, one for the lumber footage, one for 
list price, and one for total list price of the 
stock moldings. But in the case of item No. 8, 
all the members are standard stock moldings, 
and subject to the molding discount, and two 
columns only are required, one for the list price, 
and one for the total list. 


bz SIS 


In item No. 8, the lengths of the horizontal 
and vertical members are obtained as follows: 
HORIZONTAL SECTION 

Width of 
Custee (2 ehle® SU di cccccescevds 7%” 
Back band (2 sides 07%”).......ce00. 1%” 
(Taken inside the rabbet) 
oe Baek £2 See Cee Pab6edecccens 0%” 
(Casing set back % inch from face 
of jamb) 
Ser er ere 2” 
Total to add to door width.......... 11%” 
(Use 12”) 
EE: SO I ecacai ek ode Oe Re , 
Total length of head.... cesses 3’ 7%” 
Dl season tuthebahbeserenacen eueaas 4’ 
As all members of the head extend across 
the side casings, except the stops, you would 
add 1144 inches, or 1 foot, to door width, mak- 


ing a total footage in length 3’714”—or 4’0”, 
as you would break on full feet for under 8’0” 
lengths. 

VERTICAL SECTION 


Oe Ce etc neeewceneewe 356” 
re eee 0%” 
(Inside the rabbet) 
fe eee 0%” 
Allow for mitering and scribing to floor 1%” 
Total to add to door height.......... 6%” 
Or SON occ aon eh acne ck ee eee Cr 
1” 2%” 
Use (as explained above).........e- 8’ 
To arrive at the price of a minimum door 


side of trim, we have a total horizontal list of 
$3.542, and total vertical list of $1.4608, with 10 
percent added for cut lengths: 


. all members are the same. 


By FW, 

Or, per 

Total Less lineal 

List 50percent foot 

4'0” (horizontally) @ $ .3542 1772 0443 
8'0” (vertically) @ 1.4608 -7304 .0913 
We now have a total over-all width or 
horizontal length of 4’0”, and total over-all 
height or vertical length of 8’0”, and a net 
price of .0443 per lineal foot of width, and 

.0913 per lineal foot of height as shown. 

GO” Timeel Geet GB GibGGei cs vccncccacvs S wkete 
8’0” lineal foot @ ES bhi aah CRS 2 -7304 
BK Vseatavtacaehan> <a Dew eraser nene 91 
lor a 3’0”x7'0"” door you would add the 
price of one foot both width and height, or 
.1356 (.0443 plus .0913), to the base price or 
91, making $1.05 the price of the above side 


of trim. 


Using the Simpler Perimeter Method 


Another and simpler method may be used. by 
figuring around the opening by adding the hori- 
zontal and vertical sections, and multiplying by 
the net price per lineal foot. This is used where 
To illustrate : 


List 

De, IL bicik cae a ome oe ek 6 ee ees a eet 2.35 
ee rene ee meaty, eee 4.20 
ee ne ee ee ere 2.00 
Total per 106 Mnanl Tatts. cccscosscasess $8.55 
This $8.55 per 100 lineal feet is .0855 


per lineal foot, to which add 10 percent for cut 
lengths, getting $.0941 per lineal foot, list price. 
Deduct 50 percent discount from this, and you 
have .0471—the net price of one lineal foot. 

Now you have 4’0” width, plus 16’0” height 
(for the two sides of vertical casing each 8’0”). 
This gives us 20 lineal feet in perimeter, or 
around the opening, for casing and back band, 
but the stops, or No. 8542, are three feet shorter 
(7'0”4+-7'0” +3’0"=17'0”) as shown under hori- 
zontal and vertical schedules, item No. 8. 

Using 20 lineal feet @ .0471 would make a 
side of trim for a 2’8”x6’8” door .94, instead of 
.91, but if the three feet are deducted for the 
stops, you would deduct .03, making the base 
price or .91 (3 lineal feet @ $2 list is .06, less 50 
percent, or a net of .03, or .01 per lineal foot). 

In figuring on a perimeter basis, it is not 
customary to deduct for the footage of the stops, 
but for accuracy it is necessary to do so. The 
reader has the choice of methods. 


Charges for Set-ups, Grinding 


For all moldings not standard, or not listed 
as stock by the manufacturer, a set-up charge 
of $1 must be added for each design. These 
amounts are to be carried to the total column 
under the item number to which they belong. 

A special charge for grinding and making 
knives for odd moldings is made as follows: 


Size moulding 

we 2 A er errr ere ne $2.50 

a picid ec ar ori be ded om Some ce ae 3.75 

Uae. Reena eer ipeintar 5.00 

5,” a ae cod eh wh cased he eek eee een a abe 6.25 

ea ee 7.50 
Carry these amounts to your total column, 


under the item number to which they belong. 

The discount here used, as has previously been 
pointed out, is only an arbitrary figure. The 
methods used are correct under the Codes, but 
of course the reader should substitute for them 
such cost figures as are necessitated by NRA 
wage and hour schedules, and use a profit 
mark-up that is correctly based on regulations 
for protection of cost prices. 

[The previous articles of this series appeared 
in the following issues: Instalment 1—Jan. 20, 
pages 16, 17 and 47; 2—Feb. 3, pages 28 to 30; 

-March 3, pages 53 to 55.—EbIrTor.] 


ITEM No. 6—INSIDE DOOR FRAMES 


Figure on moulding list, breaking on full 
feet up to 8 foot lengths, and on even feet 
for lengths over 8 feet. 









































CHASED — DESCRIPTION TOTAL 
FROM 
| 
(6) INSIDE DOOR FRAMES. Y. P. XK. D, 
Jambs. 3/4"x 51/4" Stops #8541 Dadoes cut. 
No threshold, Sanded on face side only 
Minimum size 2-8x6-8 
3 Ineide door fre. 2=6x6-8 94 2. 82 
1 " "  " ~— 2abxb—-8 Mo stops . 80 .80 
3 ad " ° 2-4x6-8 94 2.82 
| 
= 2 
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PUR- 3 = 
CHASED — DESCRIPTION PRICE "UsT “2 price | TOTAL 
— 
(6) INSIDE STUB DOOR FRAMES Se Fe K. D, 
Specifications: Stops No. 8541 Dadoes cut. 
No thresholds, Sanded face side only 
Minimum size 1-8x6-0 
1 Inside door fr. 1-0xl-6 To clothes chute r 
1 « * "  1-6x1-6 To bath plumbing 5 
(7) INSIDE DOORS. WHITE PINE 
Specifications: Two cross panels No, 1--Laminated panels 
4 Inside doors. 2-6x6-8xl 3/38" 7.50 30.00 
3 " " Qabx6~8xl 3/2" 7.20 |_ 21,60 | 55 23.22| 23.22 
51.60 
(7)  INSIDZ STUB DOORS UNDER & square ft. 
1 Inside door 1-Oxl-65xl 1/8" W. P. 1 panel 1.55 1.55 
1 " “  — 1e5xl-6x 3/4" YY. P. flooring - 2 battens 1.55 1.55 
(8) INSIDE STANDING TRIM DOORS Y, P. & & 
Specifications: Casing No. 8309. Back band No. 8378. Stops No. 8542 
Sanded face side only. Cut to approximate lengths 
1] Side door trim 3-0x5-2 (One side only) 95 95 
g " u 226x%5—8 (4 doors 2 sides) 91 7.28 
1 . ad "208x528 Rear door -91 91 
4 " H  QebxSe8 (Inside of closets trimmed plain) 91 3.64 
1 " " ~~ 16Oxle6 (Clothes chute door 1l.s. only) .40 40 
(8)A INSIDE STANDING TRIM DOORS Y, P. . & 
Specifications: Casing No. 8705. Plinths 1 1/2"x4 1/2"x6" 
Stops No. 8542 
2] Sides dotr trim 2-Ux-8 Inside of closets 15 1.90 
1 « « "16x15 " " # 40 -40 
(9) INSIDE STANDING TRIY wWIWDOMWS yY. PP. X. Dz 
Specifications: Casing No. 8308. Back band 8378. Stops No, £542 
Stool 8267. Apron No. 641. Apron mould No. 8060. Cut to 
approximate lenzths. K. D. Minimum size 2-Ox4-6 (20x24--2 1t. windaw) 
2] Sides window trim 20x15 -- 2 lts. 85 1.70 
1 o 4 byt a 85 € 
2 ° # ° 28x20 -- " -95 1.90 
3 " " " 26x26 -- 1.04 3.12 
1 ad ad " 24x20 -- " 85 85 
1 .  ™_aa . * 20x26 -—- " 1.70 1,70 
1 “ %riple “ 22x16 -- " 2.19] 2.19 
1 " " “" 26x26 -- © 2.76 2.76 
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—> ‘ 
Minimum—3-0x7-0; no. transom; S4S; drum Cost of one side of trim—2’-8”x6’-8”— 
sanded, face side only. Stake DOR. De Os oa 6siccendtcnccewed 1772 
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Visiting the Farmer and His Wite 


Boosts Trade and Gives 
New Outlook on Life, 
Says “Lumber Lady” 


[ BY MARY MOORE PRIDEAUX ] 


[In this interesting and practically helpful article 
Mrs. Prideaux, who is the wife of the owner of 
the T. R. Prideaux Lumber Co. at Lubbock, Tex., 
tells of how she drives out into the country, meets 
the wives of farmers in their homes, and by this 
personal contact fosters the desire for better home 
surroundings, thereby creating demand for paint 
and other items handled by the yard. The article 
and illustrations are printed by permission of the 
American Paint and Oil Dealer, in which they 
originally appeared. Mrs. Prideaux has pre- 
pared another article, expressly for the AMERICAN 
LUMBERMAN, in which she shows how similar 
methods may be successfully employed to create and 
increase sales of lumber and other building mate- 
rials for farm home improvements. This will appear 


in an early issue—EDITOR.] 


Too often dealers are catering to their town 
clientele while passing up some of the most 
substantial citizens of the nearby countryside, 
for out there on the highway, or down some 
community lane, you will find much more re- 
sponsive listeners than you will in any town or 
city. That’s where a friendly afternoon visit 
by the dealer’s wife will pay. 

_ One way to make sure of a good reception 
is to take along an inexpensive advertising 
gift, such as a yard-stick with the kind of paint 
you handle and your store name printed 
thereon; or better still, pencils for the school 
children, or printed, heavy brown paper book 
covers. These are so very inexpensive and yet 
assure a pleasant contact, with “nothing to sell, 
just to give away.” Don’t wear your swank- 
lest suit, or hat, and certainly don’t go looking 
shabby, just dress sensibly. Don’t go out with 
a gushing air or one of condescension, talking 
down to these country folks as if they were 
poor benighted, down-trodden people whom 
God had relegated to the soil. They know when 
you are sincere and don’t appreciate any pity. 


Get Acquainted First 


In our own trade area, three classes of rural 
homes are to be considered. First—the large 
land-owner who lives in an attractive, well- 
painted home, with landscaped grounds, and 
surrounding him, his broad acres, dotted with 
small tenant houses, where his renters live in 
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Typical farm home where visit resulted in a sale 
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Mrs. Prideaux starting out to visit farm homes in company’s trade territory 


modest surroundings. These rent houses may 
be of uniform size and color and built alike. 
The owner buys his paint in large quantities, 
usually of one color, and these renters do the 
painting at some leisure season when crops are 
laid by. Sometimes the effect is pleasing, but 
more often disappointing to those who like in- 
dividuality in color as in other things and who 
prefer to see colors harmonize with surround- 
ings; harmonize with build of the house, and 
in keeping with surroundings, slope of the land, 
background of trees, hill-tops and other things. 
This is where the lumber dealer can get in 
some suggestions. 

These busy men have such a lot of farm 
problems—marketing troubles, losses from cli- 
matic changes, droughts or wet seasons, worms 
and boll weevils, grain rust, price changes, all 
of which make it hard to figure a profit on his 
output—that they are inclined to put off the 
painting until a better year. But by tactful con- 
tact, helpful suggestions, liberal discounts on 
quantities, and suggestions showing how each 
tenant house, if painted differently, produces 
individuality, creates pride in his renters and 
stimulates them to beautifying their yards and 
grounds, he will see the point, turn the whole 
job over to some competent painter, and thus 
his real estate moves up a notch or two above 
the average because the news soon gets around 
that John Smith has the best looking tenant 
houses in the whole countryside, and people 
seek him out to rent his land, put over a big 
farming project, and make him some money. 
Paint often tells more tales, with less words, 
than a newspaper. 

The struggling little landowner, who has 
bought a farm, and is paying it out yearly, 
either on a Federal loan or on 
a loan arranged locally, with 
monthly or semi-annual notes 
coming due at the bank, always 
has a pressing demand for every 
nickel he can rake and scrape 
to meet his note, or suffer a 
foreclosure. This farmer and 
his wife, though they may long 
with all their hearts to possess 
as attractive a home as the big 
one on the hill, whose white 
house with green shutters smiles 
down upon them, are prone to 
put off painting until their home 
becomes a drab, unattractive, 
dismal abode, and the family and 
children want to pull out, move 
into town and live in more at- 
tractive surroundings. 


I recently visited just such a place. I found 
some lovely children, attending a good grade 
school. I gave the children some pencils, a 
yard-stick to the mother and as we sat on the 
porch and talked I could detect an underlying 
note of discontent in her conversation. Then 
I suggested that she let us figure a paint job 
for the house, inside and out, while she started 
to save a little each week until she could begin 
buying the necessary paint for the job. It 
worked out with amazing rapidity, the whole 
family became enthusiastic and the large boys 
of the family helped. 


A Homey Kitchen 


The kitchen’s ugly blank walls soon turned to 
apple green and cream. Even the old black 
kerosene oil stove got a sand-papering and 
scraping and took on a slick coat of enamel. 
Tan went around the edge of the congoleum rug 
on the floor, green gingham bordered the win- 
dow curtains. Those curtains, by the way, 
were made of flour sacks ripped open and 
washed and starched. The room was a de 
lightful, livable, home-like place. 
of the house began to blossom, too, and take 
on beauty. With such enthusiasm did they 
undertake the work that the family became one 
happy group of workers, reveling in the trans- 


formation so that their faces beamed and their 


eyes brightened with eagerness to show what 
they had done. All the discontent and longing 
to move to town has gone, and they wouldn't 
give up living in their own little home for any 
place. For that house looms up on the hori 
zon among the cottonwood trees beside the 
windmill as one of the most attractive homes 
of the county. 

The third class of rural homes is that of the 
tenant farmer who lives on a farm the owner 
of which is a resident of some distant part ot 
the State, who seldom sees his farms, anc 
doesn’t care, so long as the checks are deposited 
at the bank, and some local man acts as over- 
seer for him. That home is hard to reach on 
paint questions. Though these people crave 
attractively painted houses, neat and attractive 
fences, they frequently have to do without. 


She Knew What She Wanted 


I stopped to buy vegetables from a garden 
where | found a women busy picking tomatoes 
to can. She was friendly, even gracious, af 
in the course of conversation she suggested that 
I go see her canned food, the number ot tins 
she had put up during the season. The kitchen 
was neat and clean, and showed signs of much 
scrubbing on the bare white pine floor am 
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walls. But the tins were sitting around the 
edge of the walls, stacked one on the other. 
Proudly she counted them, label by label, then 
turned to me and said: ’ ; 

“My, I’d give anything for a tier of shelves 
to go across that side of the wall, all painted 
white to show off what I’ve done. 

The poignant note of longing struck me as 
so appealing | could not help suggesting that 
she let me measure that space, and then figure 
how little it would cost. . 

“The place does not belong to us,” she said, 
‘but I’'d be willing to put up the shelves if I 
had a saw to cut them to fit.” 

“That’s easy, I'll see they are cut exactly 
according to your measurement, and an estimate 
made for paint, and even put in a brush,” I said, 
as 1 gave her a yard-stick with our paint ad- 
yertisement on one side. And how her face 
beamed as she held the yard-stick and visual- 
ized those shelves to show off all her hard 
symmer’s work more attractively. And when 
| left with several kinds of vegetables, all of 
which I paid for at local prices, I knew that 
hit of contact would bear fruit. 

Not many days afterward she had put by 
enough to do that bit of shelf making and 
painting, and now I have promised to take so 
many cans of peas when she puts them up this 
fall. But I shall pay for the canned food, to 
let her feel that she is making money for her 
work, and she in turn spends it with more 
sratifying results than if an exchange were 
made. I never suggest that kind of business. 
It's all right perhaps with some business, but 
paint has to have a turn-over and where you 
pay cash for your goods, you expect cash to 
return with a reasonable profit. And the food 
I would have to buy in some grocery, so why 
not make it strictly a business proposition? 


Farm folks appreciate straightforward methods. 
Don’t be afraid to visit the men in the field, 
where machinery is used extensively—threshing 
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machines, wagons, binders etc. These people 
like to show their wheat and oats farming is a 
real, live, active occupation, as much as the 
white-collar job in town. You'll find a jolly 
bunch of farm hands, lots of boys who are 
working toward a college education somewhere, 
and the harvest field offers good wages. 


Paint for Farm Equipment 


It’s right there the problem of paint for ma- 
chinery comes in. But I wouldn’t suggest going 
out on a hot summer afternoon and telling a 
farmer that his thresher was going to the bad 
for lack of a good coat of paint, or that the 
spokes of his wagons were rattling because they 
needed soaking in linseed oil. 

I'd never even mention paint to that busy 
owner of the machinery. I'd simply pay him a 
visit, get his name and rural route number; 
then when harvest time was over, and he was 
pulling his mowers, binders and other farm 
implements into the shed for the winter, I’d 
write him a friendly business letter telling him 
I had enjoyed being out at his place at harvest 
time, and would appreciate his calling by to see 
me, and if his machinery needed painting, to 
remember that we carry a full line of best grade 
paints. I would enclose some leaflets showing 
our line. More often than you’d think that 
very farmer has had you in mind, for he ap- 
preciated the friendly visit you paid. 


Gifts Help Build Good Will 


Giving away yardsticks with paint advertise- 
ments is not itself such a task, and neither is it 
a sure trade-getting project. It makes an ex- 
cellent opening for conversation and a friendly 
contact, however. It’s a lot easier to visit farm 
homes, in a systematic way, giving pencils to 
the small school children at the opening of 
school, or book covers, or yardsticks to the 
busy mothers, and then to tell them you are 
making up a mailing list to keep them in touch 


Left — A ronch 
owner’s home 
near town, al- 
most hidden by 


trees 


Right — The 
lumber lady’s 
friendly visit at 
this home was 
not wasted 
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with your store and paints, than to come right 
out and ask a farmer to buy paint. First you've 
got to build up the desire to improve appearance 
with the realization that his place surely does 
need something done to hold his self-respect 
and pride in the community. 
Aster all, farmers are just folks. They know: 
when their barns look shabby, their houses 
weather worn. They don’t need paint dealers 
to go out and criticize them, or rub them the 
wrong way as to how to keep their homes. They 
know what they need and what they want. A 
little more friendly contact from the dealer be- 
hind the paint counter in town will go a long 
way toward building up a nice business with 


them. 
All Kinds of People 


You will find some of the most delightful 
people on earth right across town, somewhere 
down a side lane, or far out on the prairie. 
I’ve met college men and women, people who 
have traveled more than I ever have. Some of 
them have tried city life and have wanted to 
get some place and buy a farm where they can 
live a free and independent life, but they crave 
contacts with those who live in town. They 
attend small rural churches, their children go 
to the local country school, but far down within 
their hearts they are looking forward to mak- 
ing that little country place an attractive home, 
one that others will point to with pride. And 
they like the approval of town people who 
drive out and give them a word of encourage- 
ment. 

After each visit into the country I write 
these people a little courtesy note, thanking 
them for the friendly reception they gave me, 
and invite them to come into town and see me, 
either at my home, or to visit my husband’s 
place of business. 

Try it, it’s worth the effort, and certainly 
boosts the paint trade, besides giving you a new 
perspective on life. 








Willapa Harbor Companies 
Elect Officers 


RayMOND, WaSH., March 24.—Officers of the 
Willapa Harbor Lumber Mills were elected 
at the annual directors’ meeting of the com- 
pany here this week, which followed an inspec- 
tion of the four units of the mills. J. P. Weyer- 
haeuser, jr., of Tacoma, was re-elected presi- 
dent. Other officers re-elected include Charles 
L. Lewis, of Raymond, vice president; George 
S. Long, Jr., of Tacoma, secretary; A. D. Orr, 
ot Tacoma, treasurer; J. W. Lewis, of Ray- 
mond, general manager, assistant treasurer and 
assistant secretary. Directors named included 
J. P. Weyerhaeuser, jr.; F. R. Titcomb, of 
Tacoma, general manager of the Weyerhaeuser 
Timber Co.; Charles L. Lewis, of Raymond, 
and Ralph H. Burnside, of Portland, Ore. 
Other lumbermen who attended the meeting in- 
cluded W. L. McCormick, of-Tacoma, secre- 
tary of the Weyerhaeuser Timber Co.; Charles 
H. Ingram, of Tacoma, assistant general man- 
ager, and Minot Davis, of Tacoma, manager of 
the timber department. 

The directors inspected the two lumber mills 
and shingle mill here, and the South Bend mill, 
which is being conditioned for operation. They 


expressed general satisfaction over the opera- 
tions. 

Directors of corporations subsidiary to the 
Willapa Harbor Lumber Mills also were elected. 
Directors of the Sunset Boat Co. include 
Charles H. Ingram, J. W. Lewis, Raymond 
Lewis and C. A. Yaraboro; Willapa Logging 
Railroad Co., Minot Davis, C. L. Lewis and 
J. W. Lewis; Pacific & Eastern Boom Co.; 
Charles H. Ingram, J. W. Lewis, Raymond 
Lewis and C. A. Yaraboro. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that rev- 
enue freight for the two weeks ended March 
17, 1934, totaled 1,238,175 cars, as follows: For- 
est products, 48,016 cars (an increase of 3,981 
cars above the amount for the two weeks ended 
March 3); grain, 61,700 cars; ore, 7,403 cars; 
coke, 18,854 cars: coal, 299,653 cars; livestock, 
26,030 cars: merchandise, 332,515 cars, and mis- 
cellaneous, 444,004 cars. The total loadings for 
the two weeks ended March 17 show an increase 
of 60,667 cars above the amount for the two 
weeks ended March 3. 


Cubans Buy More Yellow Pine 
Box Stock 


WasuHinctox, D. C., March 26.— Increased 
demand for boxes by liquor shippers resulted in 
augmented sales of American yellow pine in 
Cuba during 1933, according to a report to the 
Commerce Department from Assistant Trade 
Commissioner E. Horton Henry, Habana. Con- 
sumption of this American wood, the report 
shows, increased from 2,802,392 board ieet in 
1932, to 3,559,037 board feet in 1933, an increase 
of 27 percent. For the past year, Cuba has been 
importing increasing quantities of -\ustrian 
spruce for the manufacture of liquor boxes, it 
is pointed out. The only reason that the Aus- 
trian wood has been imported, rather than 
American shortleaf pine, the report states, 1s 
the comparatively low price at which the former 
is offered. Cuban lumber imports in 1933 in- 
cluded 18 million feet of yellow pine, 632,819 
feet of spruce, and 969,842 feet of veneer tor 
box manufacturers—against 21,662,719 feet, 284,- 


000 feet, and 591,000 feet, respectively, of these 
species imported during 1932. Other than the 
spruce, which was of Austrian origin, the 
United States supplied almost 99 ; f the 


above-mentioned lumber imports. 
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This Is a Crackerjack Selling 
Plan — Why Not 
Use It? 


Here's a wonderful idea for promoting a 
Special Sale Day, putting your yard or store 
in the limelight, creating good will, and lay- 
ing the foundation for future patronage of 
the "rising generation.” It can be applied 
in any community having a High School.— 
Editor. 


The Brown Lumber & Hardware Co. at 
Mondamin, Iowa, is planning to hold its annual 
“Senior Day” some time in May. This will be 
the tenth year that a certain Saturday has been 
set aside in the spring of the year at this store, 
at which time the senior class of the Mondamin 
High School takes complete charge of sales. 

For many years each senior class has raised 


a fund with which to leave at the school a 
suitable memorial for the class. Ten years 
ago the Brown Lumber & Hardware Co. in- 


vited the class to clerk at the store for one 
Saturday, and offered to donate 10 percent of 


the gross sales to the memorial fund. The 
idea was so successful that the annual “Senior 
Day” has become an institution at the store. 


Though Mondamin is a village of only 534 
inhabitants, the sales of “Senior Day” run up 
so handsomely that the store has several times 
paid out as high as $40 in 
commissions to the young- 
sters for the day. 

“Last year,” said Hugh 
Young, manager of the 
store, “two of the seniors 
worked so hard on a farm- 
er customer that they sold 
him a big bill of wire fenc- 
ing and posts, though he 
was not intending to buy 
when he came in. They 
kept constantly before him 
the fact that he would need 
the fencing anyway, and 
they would get a commis- 
sion for the class if he 
bought that day. Then 
when they had made the 
sale, they insisted that they 
would come on Monday and make delivery. We 
did not think they would, but, sure enough, on 
Monday they got the superintendent to excuse 
them, we loaned them our truck, and they made 
the delivery out on the farm. 

“This ‘Senior Day’ is so successful that we 
would not think of not holding it,” said Mr. 


Young. “It has been a great business builder 
for us. We advertise the event in the school 
paper. The senior class members talk about 


it around town and in their homes for weeks 
before the great day. The freshmen, sopho- 
mores and juniors also discuss it in their homes, 
and when the day arrives we have the store so 
crowded that at times it is hard to get around. 
We of the regular store force do no selling. 
We stay here merely to oversee the activities 
and to okay credits. The boys and girls of the 
senior class do all the selling on that day. 
“One woman who violently dislikes me on 
account of my being such a bungling bridge 
player, and who never comes into the store, 
nevertheless came in on ‘Senior Day’ last year 
and bought a high-priced rug so the youngsters 
could get their commission. We handle hard- 
ware and furniture as well as lumber, and I 
can truthfully say that we have sold ever so 
many complete furniture sets to young married 


couples, where one or both of the parties have 
at one time or another clerked here on ‘Senior 
Day.’ They come in to buy their household 
equipment and declare they could not think of 
going elsewhere since they once ‘worked for 
Brown's’ on ‘Senior Day’.” 





Outside Display of Wire Screen 
Helps Make Sales 


The hardware department of the Builders’ 
White Spot, a lumber yard in Rosemead, Calif., 
is housed in a structure separate from the office 
building, but centrally located, being directly 
in front of the sheds that stretch down the cen- 
ter of the property, and being in a “head-on” 
position to those who drive into the place. On 
either side of the entrance to the department 
is a large rack sustaining rolls of various types 
of poultry and rabbit netting stored in a hori- 
zontal position on bars that permit the wire 
to be unrolled readily and measured off for 
customers. 

It is an outside display, and, as such, produces 
far more sales, says Manager J. M. Higman, 
than would be the case if the stock were carried 
inside the building; for every person who enters 
the yard must discern that the firm carries wire 
screen in various and sundry kinds and widths. 

Just around the corner to the left is an out- 
side cabinet containing the stock of fly screen. 





Outside display of wire screen that helps a California dealer make 
sales—It attracts attention of customers. 


The cabinet is equipped with doors to protect 
the merchandise from the weather. But when 
the weather permits, the doors are swung open 
so that the visitors may observe the types of 
screen carried and be encouraged to buy. 


Unloads Big Carload of Lumber 


Hupson, Kan., March 26.—The Hudson 
Lumber Co. recently unloaded the biggest car- 
load of lumber it has ever received during the 
years it has been in business here, according 
to statement of Earl D. Hawkey, local manager. 
This carload consisted of No. 1 fir dimension 
S4S, EE, totaling 30,313 feet; also 100 squares 
No. 1 red cedar shingles. It was purchased 
through the Foster-St. Clair Lumber Co., Kan- 
sas City, Mo. The lumber was loaded at 
Toledo, Ore., by the C. D. Johnson Lumber 
Co., with stopover at Markham, Wash., for 
putting in the shingles, by the same company. 
It was not only an extra big carload but quality 
was exceptionally good, according to the local 
yard manager. Freight on the carload amounted 
to $544.68. 

Mr. Hawkey states that it looks as though 
this section would have a pretty good wheat 
crop, and conditions are looking up. 
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How to Use Snap-Shots to 
Create Business and 


Good Will 


Unless all signs fail, there is going to be 
more remodeling and fixing up of homes this 
year than the country has seen for a number 
of years past. There are at least two good 
reasons for this belief. One is that somewhere 
around 85 percent of the homes of the United 
States are in need of renovation and restora- 
tion; some of them badly in need of such treat- 
ment, while others, more recently built, may 
call only for ordinary maintenance repairs. The 
other reason is that it begins to look as though 
before the year has ended, anyway, some New 
Deal money may be trickling through, for mod- 
ernizing loans to householders. 

It is indubitable that the dealers who plan 
ahead and who equip themselves to interest 
home owners who may be prospective custom- 
ers for such work, in the proposition of going 
ahead and having it done now, not at some 
indefinite future time, are the ones who are 
going to cash in on this source of business. 
There are many dealers who are doing this. 

A single concrete example often is worth a 
ton of theorizing, hence, we are glad to print 
a letter received by this department from a 
well-known retail! concern--the Rand Lumber 
Co, Burlington, Iowa, ielling of a plan which 
it has found efiective in creating good will on 
the part of contractors and owners of new 
homes, and which it plans this year to extend 
still further into the modernizing field. 

“We have concluded long ago,” writes the 
Rand company, “that anything that cements 
friendship between the dealer and his customer 
is always worth while and sooner or later will 
bear fruit. 

“During the past year orders for new homes 
have been few and far between, but the few 
that we did have certainly were appreciated, 
and we aimed to show our appreciation. Here 
is the way, or one way, in which we accom- 





A FABLE 


Once upon a time there was a man 
who discovered that he could run 
faster from a lion than he could after 
a rabbit. 

One day while marveling over the 
fact that the rabbit always got away 
when he chased it, and that in escap- 
ing from the lion he always ran faster 
than any rabbit was ever known to 
run, it came to him that if he could 
only be chasing bunnies at the same 
time he was fleeing from lions he 
would always be able to capture the 
one at the same time that he was 
getting away from the other. 

After that he always had rabbit 
stew for dinner any day he got be- 
tween a lion and a rabbit, and he 
went looking for lions every day. 


ue 





Dlished this. After a new or modernized job 
lor which we had furnished the material was 
completed, we took snap-shots—several views— 
then picked out the best-looking picture and had 
two enlargements made, to 5x7 size, and 
colored, these costing us less than one dollar 
tach. One of these pictures we would give to 
the owner and the other to the contractor. 

. "We were surprised and pleased at the reac- 
tion. The owners seemed more appreciative 


AMERICAN 


than we had even hoped for, and the contrac- 
tors would look at their pictures in the most 
pleased manner one could imagine. Several of 
them had the pictures framed and hung on their 
walls. 

“We know that this type of advertising is 
going to pay, for we hear nothing but favor- 
able comment from it. We are thinking of 
carrying this idea a little further this year, on 
the remodeling jobs, by making pictures show- 
ing the house before and after remodeling. We 
have the contractors on our side from now on.” 





Farm Live-Stock Yard Has 
Many Uses 


This live-stock yard,, 32 feet square, serves 
a variety of purposes on an Iowa farm. From 
it, cattle and hogs are loaded into trucks for 
market; feeder cattle are unloaded into it; 
animals are vaccinated with safety to the han- 
dlers, cattle are dehorned and sorted. The yard 
is built of creosoted posts and heavy plank. 
Cattle may be admitted into it from either the 
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film showing a trip through the Keystone com- 
pany’s modern steel and wire mill. 
—_—_—_—_—_——— 


Demonstrates Farm Buildings 


East OrweELl, Onto, March 26.—A demon- 
stration recently held at the yard of the Laird 
Lumber Co. here, by G. D. Andrews of the 
farm department of the Celotex Co., attracted 
numerous visitors; dealers from within a 
radius of fifty miles having been invited to 
attend. Mr. Andrews had with him miniature 
knockdown models of all types of farm build- 
ings. He gave a practical demonstration to 
retail dealers as to how go after the farm 
market. The Celotex Co. has developed a new 
promotional plan to enable retail dealers to 
more effectively solicit the farm trade on lum- 
ber, insulation and ventilation. This plan puts 


the dealer in a position where he becomes a 
real authority on the proper housing of live 
stock. The demonstration conducted by Mr. 
Andrews was in line with this new plan, his 
program being enthusiastically received by all 
dealers present and endorsed by them as being 





general barn lots or 
from the feed-lot ad- 
joining. Cutting it 


through the middle is a 





This live-stock yard 
serves variety of pur- 
poses on Iowa farm 





fence, for division, and 
a good gate. 

The narrow alley that 
leads to the chute for 
loading is used to hold 
animals firm during 
vaccination or dehorn- 











ing operations. Before 
this yard was built the farmer and his helpers, 
and the veterinarian, often were in danger when 
makeshift methods of holding the animals were 
used. 





Farm Picture Programs Are 


Building Good Will 


This department has recently received reports 
of showings of “sound” pictures supplied by the 
Keystone Steel & Wire Co., Peoria, Ill., maker 
of Red Brand fence, sponsored locally by lumber 
dealers. These showings have proved interest- 
ing and instructive community events, attended 
by crowds running up into the hundreds. 

Reports of two of these “movie parties,” spon- 
sored by the LaCrosse Lumber Co.’s yards at 
Vandalia and Martinsburg, Mo., are before the 
writer. The one at Martinsburg was held in 
the local movie theatre. 

Local yard managers are enthusiastic about 
these programs. In response to an inquiry from 
the editor of this department as to how they are 
“taking,” H. L. Gilmore, manager of the La- 
Crosse company’s yard at Vandalia, wrote under 
date of March 14: 

“T am very glad to say that this program was 
a great success. About 450 people attended, 
and all enjoyed the event. We are hearing lots 
of talk about it, and I am sure that we shall get 
results. This program has anything beat that I 
know of for a good-will builder among the farm 
people.” 

Both programs included the new talkie “Tom, 
Dick and Harry Co.,” produced by the Keystone 
people, and rated by many observers as the most 
interesting farm picture they have ever seen. 
So great has the popularity and demand for 
this program become, in fact, that the Keystone 
people have already found it necessary to double 
their facilities for showing it. The picture re- 
veals the experience of two young men in con- 
verting a run-down farm into a profitable one. 
So skilfully is it handled that at times it seems 
as though even the pigs were especially trained 
for their part. There is plenty of fun and 
romance, also, in the picture. 

The program presented at these gatherings 
also includes a good comedy and an instructive 


the most practical method as yet seen for de- 
veloping the farm markets. 


The Editor's Le ment 


This little poem (lifted from the Chicago 
Journal of Commerce) may have little to do 
with the business of selling lumber, but it has 
plenty to do with the business of publishing a 
lumber trade journal. That’s why it is printed 
—on the theory that it is a good thing, once in 
a while, to get a glimpse of the other fellow’s 
troubles.—Eb!Tor. 

The typographic error 
Is a slippery thing and sly, 
You may hunt it till you’re dizzy, 
But it somehow will get by. 








Till the forms are off the presses, 
It is strange how still it keeps; 
It shrinks into a corner, 


And it never stirs nor peeps— 


That typographic error— 
Too small for human eyes, 

Till the ink is on the paper, 
Then it grows to mountain size. 


The boss he stares with horror, 
Then he grabs his hair and groans; 

The copy reader drops his head 
Upon his hands and moans. 


The remainder of the issue 
May be clean as clean can be 
But the typographic error 
Is the only thing you see! 





Carpenters to Canvass for Jobs 


TorpeKA, KaAn., March 26.—The Robertson- 
Shirley Lumber Co., this city, has developed 
a system for stimulating work in the building 
industry, particularly in remodeling and _ re- 
pairs. 

The plans were outlined at a meeting of 25 
carpenter-contractors held in the lumber com- 
pany’s office. The carpenter-contractors will 
make a survey of their neighborhood and friends 
of all kinds, making a report to the company, 
which will arrange for having the work done. 

Each participant is equipped with an envelope 
on which is printed the names of the carpenter- 
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contractor and the lumber company. In each 
envelope are 15 to 20 circulars, booklets etc., 
supplied by the manufacturing concerns, featur- 
their commodities; thus giving prospects 
information concerning the various materials. 
Each carpenter-contractor also is equipped 
with cards which when filled out by the pros- 
all details concerning the jobs to 


ane 
ing 
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be done 


give 





Lath for Garden Use 


Common lath, dipped in green paint and 
neatly tied in bundles of 15, bring twenty-five 
cents a bundle when sold by the Barr Lumber 
Co., San Ana, Calif., to local residents for use 
in their gardens. The paim used is the same 
as that used for staining shingles and a dipping 
tank has been constructed so that entire bun- 
dles may be submerged at a time, after which 
they are tied into smaller bundles. Hereafter 
one end of each lath will be pointed, says Mana- 
ger N. E. Lentz. This can be done with little 
additional labor by using the band saw and 
pointing several lath at a time. A small sign— 
“Garden Lath, 25 cents”—attached to one of 
the bundles in the display room, has proved 
sufficient advertising to move these lath freely 
in season. 





. . 
Establishes Business on 
. > . . 
Michigan Riviera 
Union Pier, Micu., March 26.—A new busi- 
ness being established here is the Union Pier 
Lumber & Supply Co., ownéd by C. A. Flym, 
who recently disposed of his interests in the 
Michigan City Lumber & Coal Co., of Michi- 
gan City, Ind., of which he had been manager 
and treasurer since 1925. Mr. Flym says that 
after April 1 he will devote his entire time to 
the new business he is establishing here, and 
will carry a complete line of lumber, building 
materials, hardware, paint and coal. 





Downtown Store Changes 


Hands 


MINNEAPOLIS, MINN., March 26.—A down- 
town lumber store at 516 Second Avenue South 
has been acquired by the Thompson Lumber 
Co., which also has taken over the entire Rock 
Wool insulation department and equipment with 
headquarters at the store. The store formerly 
was operated by the Melone-Bovey Lumber Co. 
In addition to a complete building exhibit at the 
store, a headquarters will be maintained for 
the acoustical correction and cold storage de- 
partments. Different lines of merchandise in- 
cluded in construction work will be added from 
time to time. The Thompson Lumber Co. also 
operates four lumber yards in the city. 


Entertains Carpenters and 


Painters 


Wewoka, Oxta., March 26.—“The Yard 
With a Friendly Welcome, where a ten-year- 
old boy wanting material for a doghouse re- 
ceives the same courteous consideration as a 
millionaire wanting material for a fine house.” 

That’s the way the Jones Bros. Lumber Co., 
describes its yard, and no one has yet risen to 
say that the description is not a true one. This 
firm, composed of Robert T. and Wallis C. 
Jones, respectively eleven and ten years in 
Wewoka, is always trying to figure out ways 
of better serving its trade and the community 
in general. 

Its latest move in that direction was its fifth 
anniversary party tendered to about 25 car- 
penters and painters on a recent Monday eve- 
ning. How come the “fifth” anniversary ?, 
someone asks. Because the lumber business 
was started five years ago, the brothers having 
previously been engaged in contracting here. 
On each anniversary they entertain the carpen- 
ters and painters. 

The recent party was featured by a good meal, 
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some sleight-of-hand by Frank Wallis, games 
and stories. 





A New Heavy Duty Floor Tile 


Johns-Manville, New York, announces a new 
Heavy Duty Asphalt Tile flooring for unusually 
severe service conditions. The outstanding 
characteristics of the material are its resistance 
to indentation and abrasion, its great strength 
and its ability to withstand exposure to mois- 
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ture. Stores, schvols, laundries, offices, public 
buildings, and car and bus floors are a few oi 
the applications for this new type of flooring 
It can also be applied directly over smooth wood 
subfloors and may be used for installations at 
or below grade where dampness may be encoun. 
tered. J-M Heavy Duty Asphalt Tile is made 
in four colors—black, red, mahogany and brow 
Tiles are 9x9 inches, 9x10 inches, 12x12 
h. 


eg . =e inches 
and 12x24 inches; thickness 14-in¢ 


You Can't Beat This Way of 


Handling Screen 


Consumer demand for window and door 
screen material, which in the northern States 
has been dormant for several months, is now 
beginning to manifest itself and should be 
encouraged by seasonable advertising and dis- 
plays. Wire screen is a rather unruly item ot 
stock to handle unless proper facilities for 














A closeup of revolving drum, showing one of 
the screen storage pockets with hinged cover 


lifted 


storing, measuring and cutting are provided. 
The preceding issue of the AMERICAN [UMBER- 
MAN (March 17, page 29) carried illustrations 
and descriptions of practical devices used by 
dealers for these purposes; and herewith are 
presented illustrations of a unique storing, meas- 
uring and cutting system devised and used by 
the Builders’ Lumber Co., Port Arthur, Tex. 
An AMERICAN LUMBERMAN representative who 
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Showing the equipment for storing, measuring and cutting screen described in accompanying article 
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most practical and convenient he had ever ob. servatio 
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The big revolving drum shown in the pictures large q 
contains sixteen compartments for holding as ture tr 
many different kinds of wire screen. The rolls reaches 
of screen are enclosed in the covered pockets of yout 
on the outside of the cylinder. These pockets them Cc 
are long enough to hold the widest screen the wo 
made; so any width of screen can be carried in the pul 
any of the pockets. The hinged cover board to § feet of 
each section is constructed so that when closed dealing 
and locked a narrow slot is left at the base of Exte 
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project through (about two inches) so that the heavy 
operator can instantly see what kind of screen ag cod 
is enclosed in each section. rat 
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until the pocket containing the desired kind of almos' 
screen is level with the long table shown in the enligh 
foreground. Then the foot brake which locks how 7 
the cylinder rigidly in place is set, and the re B etter 
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table. were 
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‘ : impr: 
arrangement, it has the added advantage ot owt 
keeping stock clean and free from dust, and facts 
a checkup of stock on hand is always easy to dock 
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Conservation and Common Sense 


Saving at the Spigot and Losing at the Bung 
—Something for RAILROADS to Consider 


A rather startling presentation of a problem 
‘7 conservation and in good business sense was 
presented in a paper prepared by J. B. Edwards, 
president Hillyer, Deutsch, Edwards, Oak- 
dale, La., for the recent annual meeting of the 
American Wood Preservers’ Association. No 
one heretofore has seemed to have given any 
real consideration to the economic factor in- 
volved in the cutting of small trees for hewn 
ties. Probably railroad executives themselves 
have never realized how much potential busi- 
ness is lost to them, and how badly timber con- 
servation is retarded and_ public interest 
affected, through their purchase and use of such 
large quantities of hewn ties cut from imma- 
ture trees. By a simple analysis, the writer 
reaches the conclusion that through the cutting 
of young trees for hewn ties, instead of letting 
them come to maturity, “the lumber industry, 
the wood preserving industry, the railways and 
the public have lost at the rate of 3,680,000,000 
feet of forest products.” That part of the paper 
dealing with this subject was as follows: 

Extensive Survey Made.—For the past two 
years we have been making a _ survey of 
heavy timbers and railroad ties. In so doing 
we covered some one hundred fifty sections, 


on seven or eight different railroads, and 
numerous creosoting yards. We prepared 
a very comprehensive questionnaire, asking 
almost every question possible that would 
enlighten us and give us some clue as to 
how we could better prepare and furnish 
better products, trying at the same time to 
learn as much as possible about our con- 
sumers’ problems in using the items we 


manufacture for them. 


Controlled Movement from Forest Avoids 
Infections.—We have not felt that ties could 
be properly cured by any set standard for 
each and every region in the United States, 
as is now done, any more than lumber could. 
We did conclusively find out that ties manu- 
factured at a mill where more control over 
the movement of the supply of timber could 
be had, subject to infection as 
were ties hewn in the forests and piled along 
rights-of-way of railroads, where no con- 
trol could be administered in the flow of the 
timber to rights-of-way. We found 
generally speaking, that all these products 
were usually infected before reaching the 
creosoting yards and also, as a rule, were 
improperly piled, which caused a bad initial 
drying period. We found that ties manu- 
factured at our sawmills and dipped on our 
docks under our present methods of control, 
need not be 


were not as 


subjected to any seasonal re- 
Strictions, such as now used by some rail- 
roads. We have experimented for two years 


in the piling, direction, covering in relation 
to air currents, temperature conditions and 
sunshine in every conceivable way possible. 


_ Tie Industry’s Life Depends on Sustained- 
Yield.—Two of the largest users of treated 
wood products are the railroads and public 
highways, both, I might say, Government 
supervised. Forests are slowly but surely 
being depleted, and will be unless conserva- 
tion and reforestation get considerably more 
attention in the future than in the past. The 
continuance or life of your business depends 
on the supply of woods available to you. A 
subject very dear to the heart of the Presi- 
dent of these United States is conservation, 
Probably because of lack of interest on the 
Part of the public. The final purpose of the 
Lumber Code as adopted, reads, “and to con- 
serve forest resources and bring about the 
sustained production thereof.” 


Use of Hewn Ties Reduces Railroad Rev- 
enue.—I would now like to make an appeal 
to you, for the lumber industry as a whole, 
concerning a matter of increased traffic for 
the railroads. As you well know, for some 
time the trend of freight commodity sta- 
tistics has shown that railroad traffic is go- 
ing to be more dependent on the heavy basic 
industries for future business. Forest pro- 
ducts and lumber can supply that void to a 


great extent. We of the lumber industry 
have felt for some time that the use of some 
two billion to four billion feet of hewn ties 
per year by the railroads was detrimental 
to their interests, and defeated them in se- 
curing large revenues they so badly need. 
By comparison to sawmilling, the hewn tie 
industry produces no revenue of any conse- 
quence, either inbound or outbound, while 
if this purchasing power was used and could 
be enjoyed by the sawmills, it would result 
in a vast tonnage increase. Each time a 
lumber salesman solicits an order for a car 
of lumber, he also solicits for the railroad 
an equal car of freight. Our surveys have 
shown a ratio in 1932 of as high as $12 in 
railroad revenue earned, to every dollar ex- 
pended with the lumber industry, and now 
a minimum of $4 to $1 in the beginning of 
1934—that is, for every dollar expended with 
the lumber industry, that industry could con- 
tract to deliver to the railroads $4 of traffic. 
You should be as vitally interested in fur- 
thering railroad tonnage as we, and probably 
much more so. 

Wasteful Methods Increase Costs, 
Rail Tonnage.—We 
ties destroys vast 
timber supply, by 


Reduce 
believe the use of hewn 
quantities of our future 
not allowing timber to 
reach a reasonable maturity. Though the 
cost to the railroads in using young and 
immature trees is really a serious matter, 
it is not so serious as the great cost to the 
public. As an illustration, a tie maker will 
get an average of about two ties from a 
young tree which, when matured, would make 


approximately eight hundred feet of com- 
mercial lumber and ties, or the equivalent 
of twenty ties: thus the purchase of two 


hewn ties now means an actual loss of about 
$8 in commercial tonnage, or $4 per tie loss 
in future revenue, thus making the cost to 
the public much greater. It destroys for the 
railroad that traffic that would accrue if the 
side cuts of sawn ties were put into lumber 
products, instead of that great waste in 
hewing ties of slabs or chips that are left 
in the woods. 

Big Potential Supply Lost to Country.—! 
have been told that Southwest railroads, 
alone, use normally ten million ties per year. 
If the average is 6x8-inch, 8-foot, they use 
three hundred and twenty million feet board 
measure annually. If the illustration just 
given, of only two ties from a young tree, 
is correct, and that tree, if allowed to ma- 
ture, would produce an average of eight hun- 
dred feet of commercial lumber and ties, you 
can see that the lumber industry, the wood 
preserving industry, the railways and the 
public have lost at the rate of 3,680,000,000 
feet of forest products. I think this is food 
for thought. Is it not therefore our joint 
duty to do everything within our power to 
correct this situation? 


Replacing Sawn Tie Costs Less.—The an- 
swers we received to our questionnaire led 
us to believe that a sawn tie as manufac- 
tured today is far superior to a hewn tie. 
An outstanding fact in the group of replies 
was that almost every section foreman an- 
swered that he preferred a sawn tie to a 
hewn tie, and gave as his reason that the 
cost of insertion was so much less, running 
from 20 to 40 percent under that of the hewn 
tie, and that it eliminated roadbed disturb- 
ances, not ballast disturbances. 

Time will not permit me to detail the many 
illuminating facts that we discovered, but 
may I ask you again to give this important 
question the benefit of your analysis? 





AN ALL TIME low record of acreage burned 
over in the national forests of Oregon and 
Washington was made in 1933. Only 4,746 
acres were burned over, as against 695,253 acres 
in the high year of 1910. The presence of large 
numbers of CCC men, readily available for fire 
fighting, together with favorable weather condi- 
tions and public conditions, are credited for 
the record by federal foresters. 








FOR SALE 


as a going concern 





The Extensive Lumber Business 
formerly carried on by 


WILLIAM COPPING LIMITED 
at Joliette, Quebec 


and comprising Buildings, Machinery, Saw 
Mill having a daily capacity of 100,000 feet, 
approximately 15 acres of land, water power 
and river rights, etc., stock of cut lumber, 
Accounts Receivable and 60 square miles of 
easily accessible Timber limits, estimated to 
contain 80 million feet saw logs (30 soft- 
wood and 50 hardwood) and 200,000 cords 
pulp wood. 


For further information apply:— 


THE ROYAL TRUST COMPANY 


Estates Department 
P. 0. Box 2580 MONTREAL, P. Q. 











INSURANCE 
' " With That Mutual 


Interest 


LUMBER Specialized Protection for 





MUTUALS the Lumber Industry, with 
s a Cost-Reducing Dividend 














BUY Better Oak Flooring 


OCKWOOD 
OAK FLOORING 


SOFT TEXTURE UNIFORM COLOR 


Made from the famous Ozark MOUNTAIN 
TIMBER. Carefully dried, milled and 
graded according to NOFMA rules. 


Ask for Price and Stock List 


GEO. C. GRIFFITH STAVE CO. 
1750 Ry. Exch. Bidg. ST. LOUIS, MO. 











ire us for quotations on 


Scuthorn Hardwoods 
CHAPMAN & DEWEY 


LUMBER COMPANY - MEMPHIS 


Have You a 
Problem to Solve? 
in logging, log transportation or harvesting tan bark 
and turpentine economically? ‘‘Logging’’ will tell 


you how. An _ invaluable 
LOGGING 


reference book for logging 
By Ralph C. Bryant 


Lumbermen 


superintendents, timber 
owners, etc. 
Cloth, Postpaid $4.50. 
. 1 S. Dearborn 
American Lumberman **3,°, Gs0° 





News Notes About the Codes 


New Seasonal Classifications 
for Western Pine Mills 


PortTI Ore., Mar. 24.—In its Bulletin 
No. 33, dated Mar. 17, the Western Pine Asso- 
ciation announced that the executive committee 
had withdrawn all seasonal classifications and 
with the approval of the Lumber Code Author- 
ity had substituted therefor the following, which 
effective April 1: 


I.—Sawmills, the 


AND, 


are 
operation of which is 
normally limited by climatic factors to nine 
months or each year, shall be entitled 
to allotment credits during normal shutdown 
the credits be exhausted upon a 
proportional or faster during their nor- 
mal operating period as outlined in Western 
Pine Lumber Code Bulletin No. 19. Such 
sawmills, and planing and shipping opera- 
tions which normally limited to nine 
months or each year of climatie 
factors, are authorized to employ labor a 
maximum of 458 week, provided 
those operations at limited to 9 
months ] vear 


less 
+ 
periods, to 


basis 


are 
less because 
hours per 
tually 
or less each calendar 
IIl.—Sawmills, the operation of 
limited by climatic f to 
0 months, but not less than 9 months 
* year, shall be entitled to allotment cred- 
its during such normal shutdown periods, the 
credits be exhausted upon a proportional 
faster during their normal 
Sawmills so classified 


labor a xin 


which is 
nally 


actors less 





to 
basis or operat- 
author- 
{0 hours 


i period. 
ized to employ 
per week. 

Ii] 


are 
um of 
—Semi-seasonal mills in the Division 
carry forward the first quarter of 
year not to exceed 59 percent of their 
tllotments for that period, such carry-over 
exhausted within the next two succeed- 
quarters. Such operations are author- 
ized to employ aximum of 40 hours 
per week. 
All logging 
Division are 


fron 


to be 
ing 
laboran 
operations in the Western Pine 
considered eligible to seasonal 
classification and logging operation may 
employ labor up hours per week with- 
out the payment of overtime wages, provided 
such logging operations are actually limited 
to less than 10 months in each calendar year. 
Under this plan, any operation which, at the 
beginning of its operating season, elects to 
employ its labor 48 hours per week, must 
in the current calendar year limit its 
tions to less than ten months. 


any 


to 48 


opera- 


Following this announcement was a long list 
of all western pine mills which are given either 
the first or second classification, with this state 
ment preceding the list: “All operating mil!s 


in the Western Pine Division which are not 
shown on the following list are grouped in 
Classification III.” 





Returns Code Enforcement to 
Local Committees 


New Or.eans, La., Mar. 26.—Enforcement 
of provisions of the Retail Lumber Code except 
in respect to wages and hours was re-delegated 
to local committees set up in the six Subdivi- 
sions in Louisiana in a meeting of the State 
Code Authority here Mar. 17, presided over by 
J. Frank Carroll, president of the Louisiana 
Retail Dealers’ Association. The action of the 
Authority countermands previous transfer of the 
enforcement activity from the local committees. 

When the Code was first established in 
Louisiana, enforcement and detail administration 
were delegated by the State Code Authority to 
committees named in each of the six Subdivi- 
sions, subject to such review as is provided in 
the Code. After an interval, the Authority 
reassumed the enforcement with administration 
on a statewide unit basis, but this proved un- 
satisiactory. 

The local committee in each Subdivision will 
administer and enforce the Code, and assess and 
collect dues and fees. It will also employ and 
control inspectors as deemed necessary and ad- 
visable. Each Subdivision is required to col- 
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lect and remit to the State agency a certain 
percentage levied on gross sales, to defray its 
pro-rata share of the cost of State and na- 
tional Code administration. The limitation of 
one half of 1 percent on gross sales prevails 
against local Authorities. 

Under the new set-up, the State Code Au- 
thority will serve as a clearing house for ad- 
ministrative matters, information and orders, 


Data That Dealers Should Be 
Prepared to Supply 


At numerous times during the past few 
months lumber dealers have received from their 
Code Authority agencies various questionnaires 
requesting more or less extensive information on 
the volume of sales of items listed, and usually 
it has been further requested that these ques- 
tionnaires he filled out and returned at once, 
or at a definite early date. 

It is to be expected that these urgent requests 
for such in’ormation will continue to be neces- 
sary in connection with administration of the 
Retail Lumber Code, and accordingly Paul S. 
Collier, of Rochester, N. Y., secretary-manager 
of the Northeastern Retail Lumbermen’s Asso- 
ciation, who was chairman of the group that 
devised the Code and who is advisor to the 
Retail Lumber Code Authority and executive 








NRA HEARING ON TRADE 
PRACTICE AMENDMENTS 


Wasuincton, D. C., Mar. 26.—Hearing 
will be held on April 3 on proposed 
modifications of the Lumber Code before 
Deputy Administrator E. A. Selfridge, it 
has been announced. 

The proposed modifications would sub- 


stitute for the present “Schedule B,” 
rules of fair trade practice, a new “Sched- 
ule B,”’ embodying most of the old 


schedule greatly amplified and with nu- 
merous additions for the closer control 
of the industry. 

The hearing which was to have been 
reconvened on April 2 on the proposal 
to establish a Railway Tie Division of 
the Lumber Code, has been postponed 
indefinitely. 





officer for Division 17, has mailed to dealers in 
that Division a list of the six groups into which 
they should arrange to list all sales, on some sort 
of record so they will have the figures available 
when called for. These groupings are: 

1. Total volume of sales of lumber, stock 
millwork, sash, doors, ete., and miscellaneous 
building material including roofing, wallboard, 
insulation etc., as one classification. 

2. Total volume of sales of millwork, special 
manufacture—special millwork made in your 
plant. 

3. Total volume of sales of carload shipments 
of lumber direct to the job. 

4. Total volume of sales 
plies as defined in Article 
Retail Lumber Code. 


5. Total volume of sales of coal, petroleum 


products etc. 

6. Total sales of labor and other services in 
connection with dealer-operated contracting de- 
partments. 


In this bulletin (No. 14, dated Mar. 9) Mr. 
Collier sketched in review the provisions of the 
Code. Concerning the segregation of sales for 
questionnaires the bulletin continued. 

If you desire to break down your sales into 
further classifications, that is your option. It 
will be necessary at least to conform to the 
above and in any event to be able to supply 
complete information covering entire sales vol- 
ume, properly segregated. 


of builders’ sup- 
II, Section 1, of the 


March 31, 193; 
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President Approves Conserya.§ provided 

i nounced t 

tion Plans of Industry neemit th 

WasHincton, D. C., Mar. 26.—Presiden —count oF 

Roosevelt Saturday approved the forestry mfull on ° 

amendments to the Lumber Code which wer gy iollowms 

adopted by the Code Authority in February 0 carloat 

The Authority has been going ahead on the gs. A men 

sumption that the supplement would be approyey tractor 

and all arrangements are being made to begin je" , oe 

application of the principles of and regulation — 

under the “forestry code” on June 1. In ap. — Ww 

nouncing the President’s approval the Nationa specified 
Recovery Administration said: ; 

Under the program, commercial lumber jp. 
terests are bound, starting June 1, to : 
strict rules for conserving and vesteumal Comn 


the approximately 400,000,000 acres of fore 
land under their ownership and management 


... It is estimated that approximately one. 
fifth of the total land area of the Uniteg 
States— an area whose products supply a 


livelihood for 10,000,000 citizens and give em. 
ployment to 1,000,000—will eventually be af. 
fected. Conservationists assert the conserva. 
tion program to be fundamentally one of the 


most important and beneficial social and 
economic changes put under way by the pres. 
ent national administration. 


Plan Forestry Administration 


Anticipating Administration approval 
amendments to the Lumber Code known a 
“Schedule C—Forest Conservation Code,” the 
National Lumber Manufacturers’ Association, 
which has been designated as the special agency 
for administration of the new forestry pro- 
visions, notified the Divisions of the industry to 
take the initial steps toward putting conserya- 
tion into actual practice. 

These initial steps involve, first, the setting 
up of Divisional and Subdivisional agencies 
within each administrative agency for the formu- 
lation of rules of forest practice. 

The Divisions were directed to provide first 
for fire protection during and immediately iol- 
lowing logging, co-operation in _ protection 
against fire and insects, conservation of imma- 
ture trees and young growth, and provision for 
restocking the land after cutting, as the industry 
is committed to undertake and promptly put 
into effect these measures. Inasmuch as stand 
ards higher than those listed in the four essen- 
tials are possible on many holdings, the Divi- 
sions were also directed to determine the extent 
to which it is practicable to put into effect rules 
providing for partial cutting or selective log- 
ging, development of individual management 
plans, and sustained yield. 

The adequacy of the rules will be determined 
by the extent to which they are definite and 
specifit in prescribing proposed practices, sus- 
ceptible of field inspection, sufficient to secure 
restocking of the land and to keep it contint 
ously productive, and confined to material per- 
tinent only to rules of forest practice. 


Mark-up, Cement in Cloth Sacks 


MINNEAPOLIS, MINN., Mar. 26.—In regaré 
to the minimum mark-up on cement under the 
Builders’ Supplies Code, in the Mode approved 
by Administrator Johnson Feb. 23 to be effective 
until April 8, in a bulletin (No. 10) dated Mar. 
15 Secretary Ormie C. Lance of the North 
western Lumbermen’s Association made these 
two interpretations : 

1. The mark-up on cement specified in this 
order shall apply to the carload cost of cement 
in paper. When cement is bought in cloth sacks, 
the cost of sacks is not to be considered as patt 
of the cost of cement for the purpose of de- 
termining the mark-up. 

2. Where plaster board is sold in cars f. 0. 
siding, the overhead cost of such sale shall b 
12%, percent of the cost of the merchandise. 
However, when plaster board is sold out of the 
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e overhead cost shall be that pre- 


th 
warehous the Retail Lumber Code. 


scribed under 


(The AMERICAN LUMBERMAN published on 
age 47 of its Mar. 3 issue the provisions of 
ne order by General Johnson.—Ebiror. } 


Subject to the administrator’s disapproval, as 
rovided in the executive order, Mr. Lance an- 
nounced that the Code Authority had agreed to 
permit the allowance of a 2-percent cash dis- 
count on warehouse sales, on invoices paid in 
full on or before the fifteenth of the month 
jollowing date of purchase, and had agreed that 
on carload sales the following will apply: 

A member of the industry may grant to con- 
tractor or consumer such discount as shall have 
been granted to the member of the industry by 
manufacturer or producer and such discount 
shall be allowed only when invoices are paid 
in full within such discount period as may be 
specified by manufacturer or producer. 





Commission Men Acquiring 
"War Chest'’ for Code 
Operations 


“The next ten or fifteen days will determine 
whether the commission lumber salesman will 
continue in business under the Lumber Code 
or whether he will be legislated entirely out of 
declared Charles L. Baxter at last 


Tuesday's luncheon meeting of the Chicago 


© council of the National Association of Commis- 


sion Lumber Salesmen, “and our fate will be 


decided in Washington.” 


Thus clearly stating the gravity of the situa- 


I tion, the jovial treasurer of the national asso- 
‘ciation himself brought the meeting to a climax 


f man’s story at Washington. 


by pledging a generous amount of cash to the 
association’s depleted treasury, to help finance 
the campaign to tell the commission lumber- 
This in the clear- 
est way possible indicated the existence of an 


jemergency, and other lumbermen around the 
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table followed his example so that “right on 
the spot” over $200 was assured as a starter. 
This is far from sufficient for the purpose, but 
it broke a deadlock that has existed for several 
weeks and has prevented adequate collection 
in Chicago of the 20-cents-a-car assessment 
made by the association at its annual meeting 
One large operator had 
balked at paying this assessment because of a 
belief that others would not “chip in” propor- 
tionately, but after Mr. Baxter’s announcement 
that commission men outside Chicago are re- 
sponding readily, the president of the firm an- 
nounced that his organization would pay its 
full portion. Committees were appointed by 
Bert E. Cook, president of the Chicago group, 


}to,call on all commission men in the nation’s 


| Code itself 


largest commission market, and enlist the help 
of all. 

_The need that brought forth this response is 
the proposed amendment, No. 4A in Chapter 
II of Schedule B, adopted by the Lumber Code 
Authority at its February meeting and due to 
be presented at the NRA hearing April 3, which 
in cases when a commission man sells to a 
wholesaler would limit the combined commis- 
sion and wholesale discount to the maximum 
percentage allowed for wholesale discount. 

Opinion was freely expressed that under the 
Lumber Code the commission man has greater 
Opportunities for service and profit than ever, 
but that approval of this amendment would de- 
Prive them of wholesalers’ business entirely, for 
salaried salesmen could still offer wholesalers 
the entire 8 percent. 

Commission men take the position that the 
establishes their status as sales 
representatives of the manufacturers whose 
Products they sell; that the only difference be- 
tween the commission salesman who sells the 
Product of the mill unable or unwilling to main- 
‘ain its own sales organization, and the salaried 
salesman is in the manner of payment for sales 
Service; and that the commission salesman and 
the mill he represents should be on the same 
ais, in selling to wholesalers, as are the sal- 
ared salesman and the mill he represents. 


AMERICAN 


The Chicagoans, who meet each Tuesday 
noon at 12:30 for luncheon at the Y. M. C. A. 
Cafeteria, 19 South La Salle Street, left this 
meeting with the evidently general belief that 
they were at last headed for the kind of an 
organization they need. 





Wholesalers’ Classifications in 
New Credit-Rating Book 


_ With trade practices the center of attention 
in matters pertaining to Code administration, 
with an NRA hearing set for April 2 to con- 
sider “Schedule B” amendments and exceptions 
adopted by the Lumber Code Authority, and 
with the Authority itself through its trade prac- 
tices committee seeking a means of classifying 
the business activities of every concern manu- 
facturing or distributing lumber, there is keen 
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interest in the listings of Clancy’s Red Book 
and the Lumbermen’s Blue Book, now published 
in orie volume by the Lumbermen’s Credit As- 
sociation (Inc.), Chicago. 


This organization announces that, with the 
thought of aiding in this movement toward list- 
ing all concerns and thus assist in the orderly 
distribution of lumber through the medium of 
its Red and Blue Book service, special efforts 
have been made to have the business classifica- 
tions shown in the forthcoming edition based 
upon the principles already agreed to by the 
Lumber Code Authority. “From time to time,” 
the announcement continues, “when the official 
classification is made of each individual case, if 
it differs from that published in the forthcoming 
edition, the re-classification will be announced 
in the supplements to the book.” 


The Red Cedar Shingle Division has already 
adopted the Red Book listings as official, at least 











LUMBERMENS 
CREDIT RATING BOOK 


LUMBERMEN’'S 
CREDIT ASSOCIATION, /we 
CHICAGO -NEW YORK 





608 S. Dearborn St., CHICAGO 





Ready for You Now! 


The NEW Spring Edition of the SUPPLEMENTED 
Lumbermen’s Credit Rating Book 


You Can Use It On Approval for 
30 Days Without Obligation 


This new CONSOLIDATED credit rating book of the Lum- 


bermen's Red & Blue Book Service contains 


Hundreds Of New Names 
Thousands of Changes— Many Changes in Ratings 


If you sell to manufacturers of lumber or 
allied products; or to wholesale or retail dealers 
therein; or to furniture factories or other 
woodworking plants, you should have this 
Supplemented Credit Rating Book in your 
office to guide you jn soliciting orders and 
finally passing on credits. 


It costs as little as $1.85 a week. 


The TWICE-A-Week Supplements to the 
book give you CONTINUOUS RATING SERVICE on ALL names, 


even if you haven't requested a special report. 


You get the benefit of our TRACER system of gathering informa- 
tion, and of the thousands of Delinquent Unpaid Accounts Reports 
received monthly from shippers—both EXCLUSIVE features of Lum- 
bermen's Red & Blue Book Service. 


Write our nearest office for descriptive folder No. 49 and 
APPROVAL order card. We will gladly send the NEW book, 
TWICE-A-WEEK Supplements and a few "Special" Reports on 30 
Days' APPROVAL to any responsible concern. 


LUMBERMEN'S CREDIT ASSOCIATION, INC. 


99 Wall St., NEW YORK CITY 











vised by the Author- 





¢ an 1s lev 
g res lutio1 idopted March 
° . T < - . 
Res ed. That retail lumber dealers can not 
be allowed any discount, commission, or allow- 
ance f an} haracter other thar in accordance 
with standard terms of sale; further 
Res for the puzppose of identifying 
wholesalers r wholesale companies who may 
be al! any part of the schedule of whole- 
sale discount provided for in Schedule B, Sec- 
tio \ ind established by this Division 
(publ n West Coast Lumber Code Bulletin 
N - *. 1933), only such persons or 
re listed and classified as 
“wholesalers in whole or in part, in the Octo- 
ber, 193: dition of the Lumbermen’s Credit 
Rating E published by the Lumbermen’s 
Credit Ass i (Inec.), Chicago, will be con- 
siderec gible t receive such wholesale dis- 
count; furt 
Provided. That any person or company not 
so listed request from this Division ap- 
pre f such classification, submitting evidence 
D f of their being entitled to such whole- 
scounts as provided, and if satisfactorily 
i. ther will be given such classification 





Federal Bidders Must Comply 
With Codes 


D. C., Mar. 26.—Any uncer- 
t Federal Government's purchas- 
1g policy in regard to minimum cost-protection 










rices by NRA codes was dispelled 
executive order by President 

Roose he immense purchasing power 
a cies, and also of all projects 
finan al funds, into support of all 


i all approved codes. Ii a person 
ior Government cash, he must comply 









with the code to which he is subject, as the 
first paragraph of the order provides 

All invitations to bidders hereafter promul- 
gated by or in behalf of any executive de- 
partment ndependent establishment or 
other agency or instrumentality of the 
United States, including Government-owned 
and Government-controlled corporations (all 
of the foregoing being hereinafter described 
as agencies of the United States), shall con- 
tain provision to the effect that no bid 
will be nsidered unless it includes or is 
accompanied by a certificate duly executed 
by the bidder stating that the bidder is com- 
plying with and will continue to comply with 
each approved code of fair competition to 
which he is subject, and if engaged in any 
trade or lustry for which there is no ap- 
proved code of fair competition, then stating 
that as t such trade or industry he has 
become a party to and is complying with 
and will continue to comply with an agree- 
ment with the President under Section 4 
(a) of the National Industrial Recovery Act. 


In addition. t 
as GNAMeele 


he executive order stipulates that 
ch does not comply 


no bid whi with these re- 
quirements shall be considered or accepted. 
Also, greatly broadening its effect, the order 
specifies that its provisions shall apply to all 
contracts and purchases authorized by any 


State, municipal corporation, local subdivision, 
person or rporation in connection with proj- 
ects to be carried out, wholly or in part, with 
funds loaned or granted by any agency of the 
United States. Any person falsely certifying 
as to compliance may be punished by a $500 
fine, six months in prison, or both 

Some such relief was sorely needed, as other 
buyers could hardly be expected to insist upon 
goods being manufactured and sold in full com- 
pliance with established codes while the Fed- 
eral Government would take no determined 
stand. 

The attention of the Lumber Code Authority 
had been called to a case in New England 
wherein a bidder, through error, quoted $4 per 
thousand under established minimum prices on 
a War Department proposal, and was awarded 
the contract. His error being called to his 
attention, the successful bidder asked permission 
to withdraw his bid and substitute another con- 
forming to the law. He was informed that if 
he did not execute the contract which he had 
been awarded, he would become subject to dam- 
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ages for the breach thereof. Other cases, while 
not flagrant as this, were known to have 
existed in considerable number. The President’s 
order, however, will prevent recurrences. 


Si) 





Committee Studies Wage and 


Hour Status of Industries 


Wasuincton, D. C., Mar. 26.—Will the 
durable goods industries (including lumber) be 
able to comply with the Administration request 
for a 10-percent increase in wages and a 10-per- 
cent decrease in hours, and if not, what will 
they be able to do toward hastening recovery 
and re-employment of labor? The solution of 
this problem is the immediate task facing the 
committee which is composed of representatives 
of the Code Authorities of these industries. The 
committee met here recently and opened a 
Washington office, from which will be directed 
the work “mapped out” for it when the com- 
mittee was organized at Administrator John- 
son’s request and met with him the day after 
the national code conference adjourned. C. C. 
Sheppard, of Clarks, La., is the Lumber Code 
Authority’s permanent representative on the 
committee, but because he was unable to be 





GENERAL RULES FOR 
DIFFERENTIALS 


Wasuincton, D. C., Mar. 26.—The Na- 
tional Control Committee of the Lumber 
Code Authority at its meeting here last 
week adopted the following resolution to 
guide the various Divisions in establish- 
ing price differentals for small mills: 


“Resolved, That in order to apply the 
provisions of Article IX (d) with due 
consideration for the requirements of 
Article TX (i) in respect to ‘equal appli- 
cation’ of said Article and the require- 
ments of Article XIII (b) in respect to 
the elimination or oppression of small 
enterprises; 

“The administrative agencies of the 
Lumber Code Authority are hereby di- 
rected to allow an equitable part of the 
differentials approved by the Authority 
‘for products below accepted standards of 
quality’ to persons whose manufacturing 
equipment or sales opportunities are 
found, upon due investigation, to be so 
limited as seriously to restrict the possi- 
bility of such persons to sell their prod- 
ucts in competition with other persons 
in the same Division or Subdivision. 

“No rules relating to price differentials 
shall be made effective until after public 
hearings, due notice of which have been 
given to interested parties. All actions, 
decisions, findings and regulations relat- 
ing to price differentials shall be pub- 
lished.” 





present at this three-day session C. R. Johnson, 
of San Francisco, Calif., another member of 
the Lumber Code Authority, took his place. 

Because time did not permit any exhaustive 
inquiry the committee decided to prepare a 
questionnaire, which is to be sent by each of 
the Code Authorities involved to all operators 
under its jurisdiction. Information which it is 
hoped this questionnaire will develop includes: 

The percentage of employees engaged in 
manufacturing operations which are neces- 
sarily continuous; the percentage of sales by 
volume manufactured on order and not for 
stock; the percentage by which the total 
cost of the product, f. o. b. factory, would 
be increased by boosting wage rates 10 per- 
cent and reducing the hours of both hourly- 
wage and salary employees 10 percent so 
that the weekly income for each is_ not 
changed; present Code specifications as to 
wages and hours; Code prohibitions against 
selling below cost; the available supply of 
skilled labor; information from each indus- 
try involved as to whether it would absorb 
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any increase in wages or pass it on to the 
customer in the form of higher Prices; recon. 
mendation, by those opposed to the Admin. 
istration 10-10 proposal, of some 
and hour policy calculated to effe 


and to employment. 





other Wage 
ct recovery 
increase . 
The Lumber Code Authority, in sending th. 
questionnaire to Divisions and Subdivision 
also has asked for information as to the prob. 
able increase, in dollars and cents, over pre. 
ent average cost-protection prices which woy) 
be brought about by acceding to the Adminis. 
tration request. This information the Divisiong 
of Subdivisional agency is asked to obtain frog 
its own files, as such data will be require 
before individual operations can be circularizg & 
with the questionnaire. 


Heads L. C. A. Administration} 
Department 


Wastinctox, D. C., Mar. 26.—C. W. Lay. 
rance, widely known in the lumber  indystry 
has been appointed chief of the administratio; 
department of the Lumber Code Authority, anj 
has taken up his duties at Lumber Code admin. 
istration headquarters here. 

Mr. Lawrance’s experience in the‘ lumbe & 
business has been broad. Upon leavjng co. 
lege he spent several years at common labor 
in the woods and in various branches of the 
manufacture of lumber in the South. Late 
he became superintendent of one of the large 
yellow pine operations in Louisiana. More 
recently he had been identified with the sales 
end of the business, and for several years was 
engaged in the sale of southern hardwoods, oak 
flooring, yellow pine, sash and doors, box® 
shooks, Douglas fir, Ponderosa pine, and hem- § 
lock in the Chicago territory. ; 

A few years ago Mr. Lawrance became ac. 
tively interested in the effort to coordinate the 
lumber industry behind a 
building campaign. 





Lumber Industry Will Settle Its 
Own Code Difficulties 


WasuInctTon, D. C., Mar. 26.—The lumber 
industry was accorded the distinction of being 
the first industrial group to receive the ful 
measure of industry self-government authorized 
by the NRA, when on Mar. 17 Administrator 
Johnson signed an order giving the Lumber 
Code Authority and its administrative agencies 
full authorization to handle trade-practice and 
labor complaints “in the first instance.” 

It will be remembered that the Government 





in a lengthy bulletin described the type of com-§ 


pliance organization which an industry group 
must set up in order to get this full autonom 
and in accordance with this the Authority a 
its February meeting made plans for this sort 
of an organization, establishing seven compli: 
ance regions, with a labor compliance commtt- 


nation-wide hom) 





tee and a trade-practice compliance committee 


in each region, all operating under a national § 
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labor compliance committee and a_ nationd § 
trade-practice compliance committee, respect: ; 
ively. [This was reported in detail in the Mar Wa 
3 issue of the AMERICAN LuMserMAN, on page % the 
49.—Ep1rTor. ] ing, f 
With this approval by the administrator estab! 
gained, these committees will now be organizei Move 
at once, as planned, and when established wil ~ sg 
take care of all complaints and complianc od 
work, without necessity of filing with NRA ‘‘PPa 
State Compliance Directors. Carl W. Baht, = 
secretary of the Lumber Code Authority, 0 . 
pleased comment on this demonstration of “the ™ Wa 
approval by the Administration of the manne were 
in which self-government, fully representative "m4 
has been achieved in the lumber and _ timbet ee 
products industries,” said: a 
In the exercise of this grant of extended Cra 
authority the Lumber Code Authority prog &xce 
poses, first, to undertake an intensive cam: tectic 
paign of education so that the 27,000 estab entia 
lishments and half-million employees unde? No 
the jurisdiction of the Lumber Code will othe 
fully advised as to their rights, privilege a re 


and responsibilities. Through this means 
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and through the pressure of opinion within 
ae industry the Authority hopes to prevent 
solations of the Code. Of course, when 
re -+h measures fail, it will certify cases of 
ape violators to the Government en- 


forcement agencies for prosecution. 








Petition for Injunction Answered 
by Retail Authority 


BaLtimore, Mp., Mar. 26.—A motion to dis- 
miss the petition of Aaron Morris and George 
C. Thrush, for an injunction to prevent a dis- 
trict Retail Lumber Code Authority compli- 
ance board from hearing complaints” against 
them, was filed Mar. 19 in Federal district court 
here on behalf of John P. Walsh, secretary of 
the compliance board in Cumberland, Md. 

Mr. Morris, of the Morris Lumber Co., 
Everett, Pa., and Mr. Thrush, of the Potomac 
Lumber Co., Cumberland, Md., in their peti- 
tion declared that since they had not subscribed 
to the Retail Lumber Code they were not bound 
by it, that the Code was unconstitutional, and 
that the compliance board was lacking in judi 
cial authority to hear complaints that they had 
yiolated any law. 

Date of the hearing was originally set for 
Mar. 12 but this was postponed to Mar. 19, and 
in filing his answer and motion to dismiss Mr. 
Walsh contended that there was a misjoinder 
of plaintiffs, that the facts set forth in the peti- 
tion do not entitle either party to relief in 
equity, that the bill of complaint is vague, that 
it makes conclusions of law and of fact without 
setting forth the supporting facts or evidence, 
and that the plea is not in conformity with cer- 
tain sections of the National Industrial Recov- 
ery Act. 


Distributing Yard Meeting 
Called 


BALTIMORE, Mp., Mar. 26.—Operators of dis- 
tributing yards anywhere in the country have 
been invited by D. C. MacLea, of the MacLea 
Lumber Co. here, president of the National 
Wholesale Lumber Distributing Yards Asso- 
ciation, to meet with the association April 2 
in the Mayflower Hotel in Washington, D. C., 
to discuss Code problems in which these opera- 
tors are involved. Among those who will at- 
tend from Baltimore are Mr. MacLea and J. J. 
Kidd, jr., of the Kidd & Buckingham Lumber 
Co., secretary of the association. 

It is planned to study carefully the provi- 
sions of “Schedule B” as amended by the Lum- 
ber Code Authority, and to decide on action 
to be taken at the NRA hearing on these pro- 
posed amendments, which is to be held starting 
April 3. Daniel R. Forbes, general counsel of 
the association, will analyze the provisions of 
the amendments to be offered. 


— eee 


Price Relief for Sale of 
Distressed Stocks 


Wasuincton, D. C., Mar. 26.—The action 
ot the Lumber Code Authority at its last meet- 
Ing, permitting the granting of reductions from 
established cost-protection prices in order to 
move particularly distressed stocks, has already 
resulted in three applications from the Southern 
Pine Division and one from the Southern & 
Appalachian Hardwood Subdivision for relief 
under this new ruling. 

In the case of two southern pine applications 
it was found upon investigation that the stocks 
Were deteriorated and badly broken, having 
remained in pile three or four years. In both 
cases the mills had cut out and ceased manu- 
facturing. In one the Authority granted spe- 
ial relief to the extent of a price reduction not 
exceeding 25 percent from established cost-pro- 
tection schedules. In the other, varying differ- 
entials were authorized for each grade. 

a © action was taken with reference to the 
ther two applications, one of which involved 
4 request for a $2 per thousand leeway under 
current Code prices on 200,000 feet of cotton- 
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wood, as the information submitted was insuffi- 
cient to permit a decision without further in- 
vestigation. 

Applications of this kind must give the 
Authority definite, authenticated information as 
to the ownership of the lumber, its present con- 
dition, whether deteriorated or otherwise, and 
the danger from flood or other hazards. It is 
also essential that information concerning mar- 
ket conditions be submitted, particularly with 
reference to volume of sales by other shippers 
of the same items at full Code prices. 





aideaaie “ 
Wood Preservers File Code 
Wasuincton, D. C., Mar. 26—A_ public 


hearing on the proposed code of fair competi- 
tion for the Wood Preserving Industry will be 
held by Barton W. Murray, deputy adminis- 
trator, April 6, beginning at 10 a. m., in the 
Oak Room of the Raleigh Hotel, the National 
Recovery Administration has announced. The 
proposed code, sponsored by the Wood Pre- 
serving Industries Association, claiming to rep- 
resent 95 percent of the industry, would estab- 
lish a maximum work week of 40 hours, aver- 
aged over any three months’ period, with the 
provision that no employee may work more than 
60 hours in any week. The limitations on hours 
of work would not apply to executives or tech- 
nical employees receiving more than $30 a 
week or to outside salesmen and buyers, watch- 
men, janitors and those engaged in emergency 
work. A tolerance of 10 percent would be pro- 
vided for those doing repairs or engaged in 
maintenance work, and for engineers, firemen 
and electricians. 

The minimum wage rates would be 23 cents 
an hour in the South and portions of Indiana 
and Illinois, 40 cents in the Pacific Coast re- 
gion, and 35 cents in the remaining parts of 
the country. The minimum that would be fixed 
for accounting, clerical and similar employees 
is $15. 


Authority Clarifies Definition of 
Concentration Yard 


WasHincTon, D. C., Mar. 26.—When at its 
February meeting it adopted a resolution de- 
fining a concentration yard, the Lumber Code 
Authority hoped the matter was settled. This 
definition, it will be remembered, is: 

A “concentration yard,” as the term is under- 
stood in the industry, can be defined as “a per- 
son engaged in concentrating, sorting, planing 
and other fabricating, grading, piling and ship- 
ping lumber and/or timber products.” 





“These yards,” the resolution continued, “since 
they are engaged in the manufacturing process, 
are under the jurisdiction and subject to the 
provisions of the Code.” 

It was deemed necessary to make this further 
statement, however, in LCA Bulletin 34-138: 

There appears to have been some misunder- 
standing of the application of this rule, espe- 
cially in the hardwood industry. The following 
sentence should therefore be added to it: 

“The mere possession of planing, ripping and 
trimming equipment by wholesale distributing 
yards located in the same territory does not in 
itself qualify them as concentration yards.” 





Redwood Division Code Rulings 


SAN Francisco, Cair., Mar. 24.—The fol- 
lowing rulings have been announced for the 
Redwood Division of the Lumber Code by the 
administrative agency, the California Redwood 
Association, in bulletins dated and numbered as 
indicated below : 


Mar. 12, No. RD-170—This is to remind you 
that all quotations made on lumber for sale in 
California, and not for resale, must show that 
the State sales tax is to be added to the regu- 
larly established Code prices. 


Mar. 15, No. RD-175—Upon application to 
this agency with supporting evidence, differen- 
tials on Code minimum f. o. b. mill prices will 
be allowed as follows: Mills producing less 
than 5,000 feet per day, 10 percent; over 5,000 
and less than 10,000 feet per day, 7% percent; 
over 10,000 and less than 15,000 feet per day, 
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1T PAYS! 








sill 


THE BENDIX LAMA TEMPLE 





This magnificent old Chinese Tem- 
ple, exhibited at Chicago’s Century 
of Progress, was conceded by mil- 
lions to be the most brilliant spot 
at the Fair. Its blazing beauty was 
achieved by the use of O’Brien’s 
XLV. Chinese experts chose _ this 
paint for its unusual protective and 
beautifying qualities. 


AW Tung Oil ... a native 
Chinese product . . . known 

for 2,000 years as the best waterproof- 
ing oil in the world . . . is the base 
of O’Brien’s patented T. T. O. (Ther- 
molyzed Tung Oil). Used in XLV 
instead of Linseed Oil, it provides 
twice the waterproofing and preserv- 
ing qualities found in any other paint. 


XLV holds its lustre and tint two 
and three times as long as the highest 
type of conventional paints. It pro- 
vides a celluloid-smooth film ... and 
a new beauty all its own. 





XLV is an exclusive O’Brien prod- 
uct. There is nothing else like it. 
Write for full details on this—and 
other O’Brien T. T. O. products. Put 
yourself into a non-competitive posi- 
tion by featuring them. Samples sent 
free to interested lumber dealers. 


O’BRIEN VARNISH CO. 
South Bend, Indiana 


America’s Finest Finishes Since 1875 





O'BRIEN VARNISH CO.,SOUTH BEND, IND.: 


Please send me free samples of XLV. Also 


complete details concerning this new paint 


and its big sales possibilities. 


Name 





Address 








City, State. 
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5 percent; over 15,000 and less than 20,000 feet 
per day, 214 percent differential. These differ- 
entials in price are not be used by any operator 


until application is filed with this office and 
notice received by applicant of its approval. 
Should any operation sell more lumber in any 
month than its rated capacity, its rate of dis- 
count for the succeeding month will be revised 
accordingly. All sales under this authority 
shall be made on the basis of grade prices. This 


means that no flat or mill-run prices are allow- 


able. 

Mar. 16, No. RD-179—Delays incident to load- 
ing and unloading of cars and switching occa- 
sionally make it necessary for train crews to 
work more than forty hours per week. When 
these occasional delays require them to do so, 
train crews may be worked in excess of forty 
hours per week. When crews are worked over- 


conditions, time-and-a-half 
weekly overtime. 


these 
paid for 

Mar. 17, No. RD-180—In order 
duction of $5 provided in note on page 7 of 
LCA Minimum Price Bulletin No. 42, the quan- 
tity of the order must be 20 M feet or more 
in widths 14-inch and wider. The reduction 
can not be applied on a parcel of 20 M feet or 
in, say, 8- to 26-inch widths. 

Mar. 19, No. RD-182—Cash discount 
lowable for cash settlement of the 
Under no other condition may cash discount 
be given. Where an account is settled by 
acceptance or note, no cash discount may be 
taken or allowed. 


time under 
shall be 


to obtain re- 


more 
is al- 
account. 





. . 
Committees to Meet in 
> 
Chicago 

WasuHincTon, D. C., Mar. 26.—The special 
committee on statistical forms and information, 
which Chairman John D. Tennant of the Lum- 
ber Code Authority appointed at the last session 
here, will meet at the Congress Hotel in Chi- 

cago April 10, 
The interdivisional and 


cost questionnaire 


accounting committee, appointed at the same 
Authority session, will meet at the Congress 
on April 12. The purpose of this committee 


is to improve and simplify the cost question- 
naires which Divisions use in compiling infor- 
mation for cost-protection prices, and to devise 
a special and further-simplified questionnaire 
for small mills. The committee will also con- 
- sider methods designed to promote uniform cost 
accounting in the industry, particularly by small 
mill operators. 





Control Committee Sets Pro- 
duction Quotas for Second 
Quarter 


Wasuineton, D. C., Mar. 28.—Lumber pro- 
duction totaling 4,550,000,000 board feet has 
been authorized by the National Control Com- 
mittee of the Lumber Code Authority for the 
second quarter of 1934. This figure includes 
3,650,000,000 feet of softwoods and 900,000,000 
feet of hardwoods. 

This is about 10 percent below the quota for 
the first quarter of the year, but the committee 
believes that it will not result in a decrease of 
either protluction or employment, because even 
this figure is more than actual production has 
been during either of the past two quarters. In 
the last quarter of 1933 the production was less 
than 81 percent of the quota, and it is estimated 
the production for the first quarter of 1934 will 
not exceed 85 percent of the quota, mainly be- 
cause of adverse weather conditions. 

It is hoped that the more favorable weather 
conditions expected for the second 1934 quarter 
will enable the industry to bring production 
nearer to the amount authorized, and thus ac- 
tually show an increase in the cut despite the 
reduction in quotas. 

Production under this quota probably will be 
more nearly adjusted to consumption than at 
any time in the recent past, the committee be- 


lieves; for although the | Timber Conserva- 
tion Board estimated that during the third 
quarter 5,192,000,000 feet would be consumed, 


127,000,000 feet of imports are included in this, 
leaving 


5,165,000,000 feet to be supplied by 
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American producers; and adding to the quota 
the estimated 600,000,000 feet carry-over of un- 
cut seasonal allotments the total production 
would be 5,150,000,000 feet. 

In the event of any marked increase in con- 
sumption over the Timber Conservation Board 
estimate, caused by developments unexpected by 
the Board—for example, a large home building 
program directly subsidized by the Federal 
Government—there would be a marked decrease 
of stocks on hand. The difficulty of adjusting 
established quotas downward is well recognized 
by the industry, but the Authority can raise the 
quotas at any time, if a demand not now antici- 
pated should materialize. 

The allotments to softwood Divisions and 
Subdivisions, in units of 1,000,000 feet board 
measure, are: 

Cypress, 39; 
Softwood, 18; 
ern Pine, 35; 
1,285; West 
Tillamook burn 


Northeastern, 80; Appalachian 
Northern Hemlock, 60; North- 
fedwood, 98; Southern Pine, 
Coast, 1,285; Western Pine, 740; 
(Oregon) 10; Total, 3,650. 
The allotment of the Red Cedar Shingle Di- 
vision is 1,936,000 squares, of which 1,548,800 
(or 80 percent) are for American mills and the 
remaining 387,200 for Canadian importation. 
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Other Division 


and Subdivision quotas jp. 
clude: 











Oak Fooring, 42,000,000 feet; Maple, 
& Birch Flooring, 21,000,000 feet; 
Mop Handle, 18,500,000 handles; 
97,000,000 surface feet; 
000,000 surface feet; 
51,000,000 feet. 


The Pacific Northwest Loggers were granted 
a total of 1,452,000,000 feet, allotted as folloys: 


Beech 
Broom & 
Face Veneer 
Plywood Pack: Lge, 95. 
Eastern Shook & Box. 


Pulpwood, 126 million feet; shingles, 12); 
plywood, 51; spruce specialties, 36; export 
logs, 19; lumber (all species), 1,100. 





Joins Code Authority Staff 


WasHincton, D. C., Mar. 26.—Harold § 
Crosby, former manager of the trade extension 
department of the National Hardwood Lumber 
Association, has been appointed to the Lumber 
Code Authority staff. Prior to his connection 
with the National Hardwood association he was 
for five years with the National Lumber Many. 
facturers’ Association; he started as field engi- 
neer at the New York office, and served syb. 
sequently as manager of the Pittsburgh and 
Kansas City offices. 





Bookings 5 Percent Over Production 


[Special telegram to AMERICAN LUMBERMAN] 
29.—Nine groups for the two weeks ended March 24 reported 


Wasuincton, D. C., March 
as follows: Week 
Softwoods ended 
Southern Pine Association (rere March 
Carolina mills included)....... ° March 
West Coast Lumbermen’s Association® March 
(Washington and Oregon)......... March 
Western Pine Association (Inland March 
Empire and California)............ March 
Northern Pine Manufacturers*....... March 
March 
Northern Hemlock & Hardwood Manu- March 
facturers’ Association............-.-. March 
California Redwood Association...... March 
March 
Southern Cypress Manufacturers’ As- March 
SS. xurdorawercses ce eedecenees March 
Northeastern Softwoods ...........-. March 
March 
TEE, TOE nimssdedecwewceeens March 
Hardwoods March 
Appalachian and Southern Hardwoods March 
March 
PIOFEDSEH TEATE WOO. oo. ccc ce vcc cvineue March 
m March 
Northeastern Hardwoods ............ March 
March 
BOtRe, TATA WOOE,. ov ccsvcnasvseers March 
March 
SOBEL TMMBSP. cc cccKsicececescaaves March 
March 


*American mills. 


North Central Hardwood reported 224 mills; 


feet. Not included 


in total since they did not report orders. 








No. of , ; 
Mills Production Shipments Orders 
17 169 30,144,000 24,715,000 27,687,000 
24 169 29,972,000 28,380,000 36,875,000 
17 574 100,604,000 73,371,000 83,710,000 
24 577 99,990,000 77.949. 000 90,372,000 
17 128 34,440,000 39,090,000 48,043,000 
24 128 34,917,000 42,334,000 45,422,000 
17 14 261,000 1,289,000 955,000 
24 22 530,000 1,831,000 1,526,000 
17 22 1,102,000 1,107,000 1,614,000 
24 20 1,367,000 1,033,000 956,000 
17 19 6,555,000 5,079,000 6,105,000 
24 18 6,870,000 6 822,000 6,898,000 
17 99 1,099,000 2,233,000 1,889,000 
94 25 1,380,000 2,248,000 2,153,000 
17 25 705,000 1,252,000 2,413,000 
24 33 750,000 1,251,000 1,909,000 
17 973 174,910,000 148,136,000 172,416,000 
24 992 175,776,000 161,848,000 186,111,000 
17 348 22,824,000 22,805,000 24,202,000 
24 357 25,268,000 22,217 7,000 25,270,000 
17 22 2.708.000 1,948,000 2,66 64,000 
24 20 1,725,000 1,275,000 1,534,000 
17 25 917,000 658,000 788,000 
24 33 1,130,000 935,000 982,000 
17 395 26,4 49,000 25,411,000 27,654,000 
24 410 28, 12 23,000 24°427.000 27,786,000 
17 1321 201,3: 59. 000 173,547,000 200,070,000 
24 1402 203,899,000 186,275,000 213,897,000 


production 1,817,000 feet; shipments 1,608,000 





Movement of Timber Products 


WASHINGTON, D. March 


oft 


cover two weeks ended Mar. : 


National Lumber Manufacturers Asosciation for the Lumber Code Authority : 
Unit of Unfilled 
Week No. of Meas- Production Shipments Sales Orders Gross Stocks 
Ended Mills ure 1934 1933 19% 1933 1924 193 1934 1933 1934 1933 
Pacifie Mar. 10 25 Mbd.ft. 5,187 4,529 5,209 3,490 7,932 3,827 24,770 3,350 37,610 38,9/0 
Pe xsceceee, as Oo 5,952 3,675 6,519 4,195 7,374 4,27 36,043 3,348 38,486 39,851 
Douglas Fir Mar. 10 4 Number 6,849 3,569 4,089 3,006 9,164 1,326 36.257 6,956 17,373 9,071 
Door ....Mar.17 4 11,500 2,745 8,549 3,513 6,089 .... BR797 6.956 20,423 8.303 
Douglas Fir Mar. 10 3 3 Sq. ft. 2,234 952 3,033 811 2,182 546 5,468 863 5,999 4,554 
Plywood .Mar.17 4 basis 2,815 1,177 2,968 1,375 2,242 931 6,077 715 8683 4,342 
Southern 
Rotary Cut Mar. 10 16 M bd. ft. 458 197 78 231 BGs 649 40 
Lumber -Mar.17 23 GS4 352 743 397 5S7 117 1,438. 
Red Cedar Mar. 3 187 Squares 63,683 62,616 ... 76,771 150,632  '370,: : a2 
Shingles*. Mar. 10 194 70,106 59,124 56,439 ....142,461 "R81,334 
Southern a 
Hardwood Mar.10 8 Mbd.ft. 418 548 289 464 358 467 376 467 1,047 886 
Box coo mmr. 17 Gian) news aacate ; sae ee a Se ae ones 
Egg Mar. 10 9 M bd. ft. 320 8 336 386 127 1,931 98 2,741 2,641 2,160 701 
Case ..... Mar. 17 - wa ey ; Se . ove 
Woodwork Stock Manufacturers— 
ROOTS 26 es 14,057 19,235 6,710 . .102,742 . .202,028 
eee Mar. 3 38 Number 52,275 $2,473 29,369 . 308,205 . 327,940 
Frames .... 9,209 8,191 3,628 51,568 .. 30,698 
Oe 16,598 12,445 9,012 .. 99,309 . .206,181 
Sash ......Mar.10 38 Number 42,547 38,934 21,199 . 290,470 . 331,553 
Frames .... 4,088 .... 6,925 11,369 56,012 27,861 
*Totals reported for week are given for red eodar shingles, as comparative data for 


identical mills are not available. 


27.—Following 
products during the two weeks ondel March 10 and 17 (some reports are compiled later and 
3 and 10), as reported by identical mills and published by the 


is a statement of the movement of timber 

















March « 


WaASsH 
eleven V 
identical 
Two W 
Softwoo 
Souther 
West C 
Wester! 
Californ 
Norther 


Total 
Hardwo 
Hardwo 
Norther 


Total 

Grané 
ELEVE 
Softwoe 
Souther 
West 
Wester! 
Califort 
Norther 


Total 
Hardwe 
Hardwe 
Norther 


Total 
Gran 


We 


[Spe 





Port! 
Pine A 
tions oO 
during 


Averag 


Total | 
Total s 
Total « 


Weekly 
numil 


Produc 
Shipme 
Orders 


Unfillec 


[Sp 


SEAT 
Coast 
product 
two we 
Produc 
Shipme 
Orders 

A gi 
ports f 
follows 
Averas 

1933 

1934 
Averas 

Mar« 

Agr 
two we 
Teporte 


Rail .. 
Domes 
carg 
Expor 
Local 


\ g 
of pro 
plete { 
follow: 


Produ: 
Shipm 
Orders 


L, 193) 
tas in. 


Beech 
00m & 
eneey 
Ze, 95. 
x Box 


2ranted 
ollows: 
S, 120: 
export 


‘aff 

rold S, 
‘tension 
Lumber 
Lumber 
nection 
he was 
Manv- 


d engi- 


ed sub 
ch and 


Nn 


‘eported 


Irders 

687,000 
,875,000 
£710,000 
372,000 
,043,000 
422.000 
955,000 
526,000 
614,000 
956,000 
105,000 
898,000 
889,000 
153,000 
41 3,000 
,909,000 





416,000 
.111,000 
202,000 
270,000 
664,000 
534,000 
788,000 
982,000 
,654,000 
, 786,000 
,070,000 
,897,000 


,608,000 


—<—$———< 


timber 
ter and 
by the 


, Stocks 
| = 1938 
» 38,573 
§ 39,851 
$ 9,071 
3 8,303 
» 4,554 
3 64,342 


» 701 


, A 


=Bwe DZ 


for 





March 31, 1934 


WasuincTon, D. C., 


AMERICAN LUMBERMAN 
National Production, Shipments and Orders 


89 


March 26.—Following is the National Lumber Manufacturers’ Association report for two weeks ended March 17, and for 


leven weeks ended that date, covering mills whose statistics for both 1934 and 1933 are available, and percentage comparison with statistics of 
ele 














identical mills for the corresponding period of 1933: 
pane REKS: Av. No. Production Percent 
a edo Mills 1934 of 1933 
thern Pine Association........ seeeeee ee 93 43,914,000 119 
eet Coast Lumbermen’s Association....... 184 176,602,000 163 
Western Pine ASSOCiAtION......eeeeeeeeeeee - 121 63,657,000 376 
‘alifornia Redwood Association..... pepeeee 11 12,148,000 208 
Northern Hemlock & Hardwood Mfrs.’ Assn... 15 2,498,000 355 
Total SOftWOOdS ....eeeeeee reece eeerereees 424 298,819,000 178 
Hardwoods: ’ : 19 28 177.000 210 
rood Manufacturers’ Institute.......... 95 28,177, 21 
Hareiern Hemlock & Hardwood Mfrs.’ Assn... 15 3,797,000 828 
ME vce deeameneeee Kaede wntens 210 31,974,000 220 
ee 619 330;793,000 184 
ELEVEN WEEKS 
softwoods: : - 994 94 = 
southern Pine Association...... err er eT ee 97 ie he ye 107 
West Coast Lumbermen’s Association....... 184 847,191,0 : 153 
Western Pine Association.......+.ssseeeeee: 123 rey ‘ 256 
California Redwood Association........++++. 11 33°'900'000 162 
Northern Hemlock & Hardwood Mfrs.’ Assn.. _ 16 7 10,900,0 285 
tek sOlEMOOES 6s 6osccksscrcoenes , ean 1,411,299,000 155 
lwoods: . Es > ow 
Hardwood Manufacturers’ Institute.......... = ery ty t+ at 
Northern Hemlock & Hardwood Mfrs.’ Assn.. +° 710%, ot 
i 215 172,782,000 189 
Tete — errr re Tere Ter eT 630 1,584'081,000 158 
Gre a ns aan es a 





Western Pine Summary 


[Special telegram to Amertcan LUMBERMAN] 
Ore., March 28.—The Western 
Pine Association reports as follows on opera- 


PORTLAND, 


tions of Inland Empire and California mills 
during the two weeks ended March 24: 
Average number of mills reporting, 128: 
Total production for two weeks. 69,357,000 
NS ee 81,424,000 
Total orders received...........-. 93,465,000 
Weekly avernge of identical mills, average 
number, 119: 
——Two weeks ended—— 


Mar. 24,1934 Mar. 25, 1933 
34,238,000 9,452,000 
39,986,000 24,865,500 
46,028,000 30,996,500 


On Mar. 24, On Mar. 25, 
1934 1933 


Production 
Shipments 
Orders 


received 


Unfilled orders...... 102,702,000 103,872,000 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., March 28.—The 565 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended March 24 renorted: 
Production 199,838,000 
Shipments 150,786,000 24.6% under production 
Orders 173,108,000 13.4% under production 

A group of 577 mills whose production re- 
ports for 1934 to date are complete, reported as 


follows: 


Average weekly cut for twelve weeks— 
1933 


fib Sevier So iv ah en aCe Sela pt le ecu eae 56,111,000 
IN asa cc. ws sco seas casi at Mees he 83,861,000 
Average cut for two weeks ended 
Ee rien ero 100,297,000 


A group of 565 mills, whose production for the 
two weeks ended March 24 was 199,838,000 feet, 
Teported distribution as follows: 


Unfilled 

Shipments Orders Orders 

Rail ...... 62,270,000 70,080,000 114,447,000 
Domestic 

cargo .. 47,648,000 47,542,000 133,949,000 

Export ... 23,424,000 38,042,000 149,559,000 

Local 17,444,000 17,444,000  ........ 





173,108,000 397,955,000 





150,786,000 
A group of 163 identical mills, whose reports 
o production, shipments and orders are com- 


plete for 1933 and 1934 to date, reported as 
lollows : 

Aver. for two 

weeks ended Average for 12 weeks 

Mar 24,1934 1934 1933 
Production 77,860,000 55,152,000 44,780,000 
Shipments 59,439,000 53,428,000 45,609,000 
Orderg 64,433,000 51,309,000 48,739,000 

















Shipments Percent Orders Pe 

1934 of 1933 1934 of 
35,800,000 109 40,039,000 
139,512,000 134 154,121,000 
74,560,000 178 95,090,000 
10,022,000 132 12,864,000 
2,095,000 187 2,506,000 
261,989,000 139 304,620,000 
30,600,000 184 32,600,000 
2,744,000 202 3,037,000 
33,344,000 185 35,637,000 
295,333,000 143 340,257,000 
199,067,000 95 222,173,000 
719,276,000 127 801,353,000 
351,410,000 148 392,692,000 
57,519,000 141 52,166,000 
10,960,000 210 12,228,000 
1,338,232,000 126 1,480,612,000 
133,602,000 120 145,324,000 
13,071,000 141 17,115,000 
146,673,000 122 162,439,000 
1,484,905,000 126 1,643,051,000 


rcent 
1933 
94 
104 
222 
184 
174 


125 





147 
151 
147 
127 


99 
137 
165 
144 
187 





136 


127 
176 
131 
135 





WasHINGTON, D. C. 


Relation of Unfilled Orders to Stocks 


No. of Gross Stocks 
193 


Mills 4 1933 1934 

Bouter Pind. ROPOCIGGIOR, « <6 c 6c ciccccsecvers vd 86 451,828 459,411 64,769 
West Coast Lumbermen’s Association........... 130 1,048,469 981,485 274,078 2 
Weemeeen Fie Bio cnc cs icceésccossvacee 118 1,045,038 1,209,859 123,827 
Northern Hemlock & Hardwood Manufacturers 

Association— 

aa las sari twins aio Gs whe wt ode cama eo a 9 55,246 104,874 4,582 

IIE 0. ga de iu Siw oc llores woe, Marder ie obras 10 91,606 114,207 6,824 


March 24.—Following is a statement for four groups of identical mills 
of the gross stock and unfilled order footages, in thousand board feet, March 17: 


Unfilled Orders 


1933 
53,670 
08,299 
84,608 





PINE” 


REMON 


OAK FLOORING—Red and White 


Quari ced and Plain—Superior Quality— 
Perfect Manufacture—Accurate Grading. 


LONG LEAF PINE—Timbers, Dimen- 
sion and Lumber. 


SHORTLEAF PINE — Finish, Trim 
and Mouldings. 


HARDWOODS — Oak, Gum, Beech, 
Hickory, Tupelo, Elm, Ash, Cypress, 
etc. 


Order What You Need—Straight or Mixed Cars 


TREMONT LUMBER COMPANY, 


ROCHELLE, LA. 











TOP HAT 





BRAND 


“NONE BETTER” 

















THE BRAND THAT GUARANTEES 


YOU EXCELLENT QUALITY 


MADE OF 


Douglas Fir, Spruce, Cottonwood 


Large Sizes Up to 60”x144” 


Heidner & Co., Tacoma, Wash. 


Sales Agents for 
Aberdeen Plywood Co., Aberdeen, Wash. 


Plywood and Wallboard 








40 


California Pine Panels for Quick 
and Lasting Walls 


BirMINGHAM, ALA., March 26.—-Newspapers 
throughout the country a short time ago startled 
thetr readers witli the news that a $3,000,000 
fire was raging in Birmingham, but while most 
people were still thinking about the spectacular 
fire itself, the men whose business placés were 
going up in smoke were already making plans 
to “carry on” in new structures. 


AMERICAN LUMBERMAN 


wood was rushed and 6,000 feet went into the 
store building at once. As soon as it is re- 
ceived from the West, more will be used. 
Wherever wood is used in the paneling ot the 
new store building it will be “Paul Bunyan” 
pine plywood. 

This big order by a prominent merchant has 
started something, for heretofore Alabaina 
dealers have thought of this product as “just 
another brand of plywood.” Now, however, it 
is indicated that these kiln-dried plywood wall- 





March 31, 193) 


Bill Would Adjust Stumpag, 
Costs in National Forests 


WasHINGTON, D. C.—March 26. -Represep, 
tative Buck, of California, has introduced . 
bill in the House (H. R. 8461) “authorizin 


the adjustment of existing contracts for the say 
The bil § 


of timber on the national forest.” 
which has been referred to the House Commi, 
tee on Agriculture, is as follows: 


















































































































































March 3 


terminal 
ing the 
cut all ¢ 
value 0 
peen re 
done by 
applicat 
the autl 
within 0 














C : board panels will be specified for the hundred Move 
‘ ‘ » raised in a hurry. <5 , , , VEER sae = 
ry alls h cong pad per te yi en ‘wanted good Duildings that Federal Homestead (Inc.) is ee —— pov of Agriculture is here 
AS Hm years P : 5 planning to build at Jasper, Ala., and samples *UC70T/Zee, with the consent of the contrgy. 
construction quickly they used wood, these men Rat ing parties involved, and after due not 
Meer: b Pmt . Of the finished panels have been requested by p ; <igeil Otice Corto. 
turned to the lumber industry for materials for hey Meese eaten ta dks ar de Gee 8 publicly given, when such action is necessar, } OTTO! 
temporary stores. Loveman, Joseph & Loeb yal pe ‘Adit ag om a ' a = - tf ; n- in his judgment to prevent hardship or wD quarters 
(Inc.), large department store which suffered eso ‘0 aings Deng planned for the birming- employment, and under such rules and regy. on Mare 
approximately $2,000,000 loss, quickly de- en —EE lations as he may prescribe, to redetermin ® ton Plar 
ha SE ae a con Raw 2 ' ary « ‘ é sstablish, at such intervals as he atenes 
termined upon a location for its temporary store, ° ind es us he may tained Vv 
and decided upon paneling and fixtures of ply- Hewn Log Structure Solid pee — - —_ = prices to bef that con 
. Offici: he company, convinced « f paic or imber cu thereafter under ¢op. "Nz 
wood, thei ils ot t e comp y co ce 0 After 66 Years tracts, made prior to May 1, 1933, and still i ton Plat 
the superiority of “Paul Bunyan” California ; , Still in ton Scol 
> : AN 2 —— : effect, for the sale of timber on _ nation, . 
pine plywood when Albert L. Lindsley, Alabama Free Soir, Micu., March 26.—A loghouse on : : nay : al fl Ax! 
J . - “rhs - oe : forests, such redeterminations to be made rei é 
sales representative of the Red River Lumber the Alex G, Freeman farm near here, built of on the basis of changes in the local values gf 0! the 
Co., told them how these panels are glued up hewed hemlock timbers in 1868, is as solid to- stumpage from the values existing at o" si Wart 
and then re-dried before being shipped, specified day as when built. Che building was the first time such sales were severally made, includ. & time to 
this company’s product and gave the contract log school erected in Grant township, and served ing consideration of changes in the values of for the 
to the Alabama Millwork Co. as a school until 1900, when it was replaced by manufactured lumber or other products anj City an 
Within half an hour after the contract was a frame building. Freeman purchased and changes in the costs of production; or the saij Lumber 
signed, the work was under way. From the moved it to his farm for its present use. Its Secretary may, at his discretion, upon appli- # cc 
Atlanta Oak Flooring Co., Altanta, Ga., Red condition indicates that it will be staunch for cation of any such contracting party or et 
~ . . P : PSS 
River distributor, an l.c.l. shipment of the ply- many years. parties, and after due notice publicly giyey cote | 
irely te 
aa 

Southern pi ne Dis TO ——> ALABAMA ARKANSAS DELAWARE DIST. COL. FLORIDA GEORGIA ILLINOIS INDIANA r 
a — T . 

FROM Feet| % Feet| % |Feet| % Feet! % Feet| % Feet | % Feet | % Feet | % sain 
7 e ee eee EEE EEE —————— ———— = = . — +} ) 

tri ution own ALA. |]4188 |24.92 | 130| .77] 594| 3.53] 949] 5.65 |1260| 7.50 ha 
= — = See | saat sce i cabo ‘ Abe | 

, 1232 | 6.73 | 657 | 3.59 

b Ch t Anke || J2zesfi2.se] | : |. Se ee 1k. 

y ar S FLA. 167) 1.88 7055|79.25 40 | 4.95 29 | 33 125 | 1.40 PLA 

= cao! il 4 BD Send Weems! Mb: os +5 Fl. 

The accompanying analysis of southern pine | GA. 118| .79 3| .02 40| .27] 286| 1.90] 3896 |25.87 2s} 217 | 338 | 7.26 : 
ale 7 - ary 02: > me »_ 2 aa Se ee: pen ee a a | UE 
sales for January, 1934, does not include export, 7 andl acti | a63| 1.75 | 466| 1.76 
lath or hardwood sales. It was prepared by the Se Ee eee Bs A . a a _ + : la 
cost protection department of the Southern miss. || 162] .67 20! .08| 17] .07 30| .12] 3805 |15.70 | 1589| 6.56 vom 
Pine Association. Opposite each producing — 7 nan oe a <<. t.©686m!r  CUECTCSC~«é SS:t~<CS~«~*S | a 
State is shown the quantity shipped by tha —— . = 3 Fi Wand WE WT a ee eee eee N.CAR. 
Stat I the quantity shipped by that | "-CAR-]] 16] 10] __ | 10] -% id Mi } | 
State to each of the consuming States; thus, it OKLA. | | 35| 65 | == 
will be seen Arkansas sold to Ohio 492M feet, tien: om eum on a 44 : as a Sei ee oem 
or 2.69 percent of all lumber sold by Arkansas S.CAR.l] 37] 51] | | 88] 2-22] 86) 1-29] =| | 80) C6 = | 4) # S.CAR. 
to the domestic trade. Under each of the con- om. | 94| 9.19 | yer 
suming States appears the total amount bought ~~ — —$>—t—_—+—_ + a Ene GR OTS RR XK _— 
by that State, and the percentage of the whole TEX. 44] .23] 22| .12 ___] 880] 2.79] 544] 2.86 _ 
it represents. Thus, New York bought 5,230M [| ‘oe [ | an! 40 
feet, or 3.13 percent of the southern yellow pine “a. : VA. 
sold by the producing States. 

A separate table gives the export sales of each TOTALS 4686 | 2.61] 2988] 1.78] 240| .14] 164] .11] 7471) 4.47] 5010| 3.00] 7068/ 4.23] 5193) 3.11 sel 
producing State during December, 1933, and [= — 4 a 
January, 1934. 

Total Sales to Domestic Trade ——s a a ——— — 

M %of M %of ; scenveesl wreseue — 
Staten West Wane Wintes Past Wane TO ——> IOWA KANSAS KENTUCKY | LOUISIANA] MARYLAND | MICHIGAN | MISSISSIPPI] MISSOURI 10 —5 
Ala. ....16,807 10.06 N. Car...15.,: ; 
A - 4 tt: 302 se ee agg . thy ; ob FROM Feet| % Feet | &% Feet | % Feet| % Feet| % Feet; % Feet} % Feet| % FROM 
Fla, . 8.903 6.32 §. Car... 7.222 4.32 J . ; , _ - = 
Ga. :::115,058 9.01 Tenn. ... 1,023.61 | t | 
La. rye 26.413 15.82 Tex. ....18995 11.37 ALA. \| | 907 | 5.40 35 21 18 ell} 1092) 6.50 39 023 | 2205 /13.12 ALA. 
Miss. .24,237 14.52 We waren 9,376 5.61 . iT } a e—— 

Grand Total (Lath, Hardwood and Export ARK. || 440| 2.40] 662| 3.62 1053] 5.75 3265/17.84 2086 |11.40 ARK, 
excluded), 167,067 M feet, board measure. TT ae 
Number of Consuming States to Which Each PLA. Ht : | 171 | 1.92 S ' = 35 : 39 _ — -4 FLA. 

Producing State Sells I | | r 
BR, .cccccevesce Ee IS wesecsrcsares 17 GA. | | | 576 | 2-50] 15] 10] 21) 407) =160/ 1.20] | = GA. 
Ala a kena. ae sr eee } } a 
ahahaha a oe a eans 15 LA. || 42| 16] 540| 2.06] 17| .06| 9054|34.28 191} .72] 57] .22 | 695] 3.39 lb. 
Bie aici oe oe ., esr Se 3 = “ T | . : . . ies ates meres ; 
Ark. ......-.+++. 19 Okla. ............ 11 MISS. || lj] .05 39 | -16] 1443 | 5.93] 564| 2.33 22} .09] 1413] 5.83] 6318/26.07 |111C| 4.58 ¥ISS 
ere 19 Re hk a ee ear ma alate 7 — + omens bstoctatad hetathoteat — a. 
-—Total Export Sales—, N.CAR. || 7 947| 6.18] 2442/15.95 - N.CAR, 
During mene : ~ a a ee ‘= 
January December OKLA. 39 e772 255| 4270 
M Feet Pet. M Feet Pct. - 4 t —+— : | _ 1 [ORLA 

Producing States— " | 
Louisiana ...... 6432 30.97 5359 25.04 S-6mm. | 2o/| 0 227| 35-14] 761/10.54 = S.CAR. 
Mississippi 5062 24.36 4880 22.82 : } a. 
Florida . 1286 20.63 26.42 TENN. | 33 | 3.23 23] 2.25 TENN. 
Alabama 055 14.70 15.35 | | . ~ 
Virginia 1483 7.14 5.90 TEX. 173} .91 989| 5.21 432| 2.27 583| 3.07 TEX. 
Georgia ........ 309 1.49 2.72 z } ~—=4 ff = . — 

2 Reels * os 5 im. | 96| 1.05| 542 | 5.78 183| 1.96} 2005|21.39 vA. 
—— 

Totals ..20776 100.00 21395 100.00 

(No export sales reported by Arkansas, TOTALS || 495) 30] 1551 | 95] 3526 | 2.11]11710/ 7.01] 1443] 8611604 7.07] €414| 3.84 | 7134 4.27 TOTALS 
North Carolina or Tennessee.) — J d = a : = a 
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inate any such contract without requir- 
ogy payment of damages for failure to 
ing be of the timber involved, except as the 
ene of the remaining timber may have 
een reduced by the cutting: and removal 

e by the purchaser: Provided, That all 
don action by the Secretary under 


applications for . 
sori cathority of this Act shall be submitted 
1e & ¢ 


ithin one year from the date of its approval. 
w 4 





Moves Head Office Nearer 
Retail Yards 


Corron PLant, ArK., March 26. The head- 
quarters of the Southern Lumber & Supply Co. 
on March 15 were moved from Warren to Cot- 
ton Plant, where closer contacts may be main- 
tained with the three retail lumber yards of 
that company. ‘These yards are located at Cot- 
ton Plant, Carlisle and Clarendon. John New- 
ton Scobey will be in charge of the yards. Cr- 
rell Axley, vice president and general manager 
of the company, will continue to retain an office 
in Warren, where he will devote much of his 
time to the stave business and as buying agent 
for the Overseas Lumber Co. of New York 
City and London, England. The Southern 
Lumber & Supply Co., which for a number of 
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Home Building Depends on 
Federal Stimulus 


YOUNGSTOWN, OHIO, March 26.—Comment- 
ing on the building outlook in a recent issue, 
the Youngstown Vindicator says: 

While generally local dealers say there is 
inertia in the building supply market, several 
say that figuring on building and remodeling 
jobs has increased in recent weeks. One 
dealer, with new houses to sell, says that 
more inquiries have come from prospective 
purchasers than at any other time in the last 
two years. If the Government guarantees 
home loan bonds, these dealers say, local 
credit should expand, mortgages should be 
somewhat easier to get, and home owners 
who have been awaiting the opportunity to 
finance building or remodeling jobs would 
begin to buy building supplies. 

The 
saying : 

The whole future of the building supply 
business here depends upon how soon money 
will be made available for a lot of building 
work that needs to be done. The demand is 
big enough for a big boom in the building 
industry and, when property owners find the 


article further quotes this dealer as 
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Better construction 
on the farm is being 
advocated by agricul- 
tural college authori- 
ties. Help your farm 
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Straws Show Which Way the 
Wind Blows 


ToLtepo, Outo, Mar. 24.—As an _ indication 
of the renewed interest in home owning, a re- 
cent issue of the Toledo Blade directs attention 
to the fact that during the previous week eight 
homes of various types and sizes were sold and 
construction begun on one new home in this 
city. “Realtors in Toledo report an increasingly 
active demand for homes. 


ATHENS, Ono, Mar. 24.—Commenting on 
the situation here a recent issue of the Athens 
Messenger said: “Hundreds of homes in the 
Athens district need modernization and aid from 
the Federal Government that weuld permit 
long-time loans for construction and repair 
would be immediately followed by a resump- 
tion of activity in the building field.” 

CLEVELAND, Onto, Mar. 24.—According to 
the Cleveland Heights Press, increased activity 
in the real estate market is noted, coupled with 
a definite shortage of rentals and rising prop- 





erty values. In Cleveland Heights, Shaker, 
University Heights and nearby communities 
a less than normal vacancy of houses and 


apartments is reported, with fewer places for 
rent than at any time since 1930. Realtors are 
now experiencing difficulty in finding vacancies 
for a surplus of prospective tenants. On one 
street in Shaker Heights last November there 
were 36 places for rent. Now there is not 
a single vacancy in the neighborhood. The 
Press says: “Activity in building permit in 
quiries promises early resumption of new con- 
struction this spring, the entire real estate setup 
being regarded by property owners and business 
people generally as a certain fore-runner of 
good times.” 


LovIsviL_e, Ky., Mar. 24.—Despite the fact 
that late winter usually is regarded as a dull 
season in the lumber business, the Frey Plan- 
ing Mill Co., according to James M. Power. 
secretary, is enjoying a substantial pickup, both 
in its retail lumber and millwork business. Mr. 
Power said: “Generally speaking, the lumber 
business has been gradually improving for the 
last nine or ten months, and there is every indi- 
cation that this improvement will continue in- 
definitely. For more than three years there 
has been little construction in and around 
Louisville, and as a consequence the demand 
for new buildings and the remodeling or repair- 
ing of old structures is strong.” 


Imports, Home Loans, CCC 
and Code Enforcement 


[Special telegram to AmeRICAN LuMBERMAN] 

WasuHinctox, D. C., Mar. 28.—President 
Roosevelt has ordered the tariff commission to 
make an immediate investigation of imports of 
red cedar shingles, on the recommendation of 
the NRA, to whom Washington and Oregon 
mills had complained. Since the shingle ind1s- 
try has been operating under the code, British 
Columbia imports have been higher in ratio to 
the domestic production than in any period prior 
to 1932. 

The National Compliance Board has ordered 
the surrender of the Blue Eagle by the Suther- 
land Lumber Co., Kansas City, Mo., for alleged 
violation of the Retail Lumber Code. The board 
contends that the company violated the code with 
respect to selling prices, and misrepresentation 
of the origin and nature of materials. The case 
has been referred to the Department of Justice 
for possible legal action. 

A. B. Cammerer, director of the National 
Park Service, announces that more than 1,500,- 
000 board feet of timber in the Yosemite Val- 
ley have been treated for insect control by the 
CCC during February. 

Congressman Sweeney, of Ohio, headed a 
delegation which visited President Roosevelt 
vesterday, and Jesse H. Jones, director of the 
Reconstruction Finance Corporation, today, rela- 
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tive to direct loans for new homes. Congress- 
man Sweeney says that both the President and 
Mr. Jones are favorably inclined. President 
Roosevelt said he believes loans could be made 
by the new Federal Credit Banks to be organ- 
ized to extend direct loans to industry, and sug- 
gested that an amendment be introduced to the 
new bill covering them. An amendment is to 
be offered for this purpose, either to that new 
bill or to the Home Loan Bank Bill now re- 
ported to the House, in which no such provi- 
sion has been made. 





Northwest Predicts 21 Percent 
Gain in Loadings 


Tacoma, WASH., March 24.—An estimated 
increase of 16.6 percent in Pacific Northwest 
car loadings for the second quarter of the year 
—April, May and June—over actual car load- 
ings for the corresponding period of last year, 
was forecast at the meeting of the Pacific 
Northwest advisory board here yesterday. In- 
dividual reports on 32 classifications of com- 
modities carried by the railroads revealed that 
only six showed an estimated decrease. The 
remainder showed estimated increases ranging 
irom .5 percent on furniture, to 64.1 percent on 
cement and concrete products. The reports are 
regarded as being the most encouraging that 
have emanated from the Pacific Northwest in 
several vears. 

Lumber and forest products estimated an in- 
crease of 21.1 percent, or prospective loading 
of 88.504 cars, compared with actual loading 
of 73 067 cars during the same period last year. 
The total prospective loading requirements for 
the 32 commodities during the next quarter is 
136,248 cars, compared with 116,859 last year. 

“Practically every 
ports a marked 
opening of mills, 
stabilization due 


lumber community re- 
improvement because of 
increased production and 
to adoption of the lumber 
code,” it was reported by Thomas B. Hill, 
chairman of the commercial and trade or- 
zanizations division. “Most of the reports,” 
he continued, “express the belief that the 
improvement is of a permanent character.” 
“Our estimate for rail shipments of lum- 
ber and logs in the Douglas fir producing 
region during the second quarter of 1934 is 
predicated on a 10 percent increase in lum- 
ber and logs as compared with the same 
period of 1933,’" Col. W. B. Greeley, chairman 


of the first division, said. He placed the 
prospective lumber loading at 31,340 cars, 
compared with 29,397 cars a year ago and 
estimated the prospective log loading at 
25,740 cars, compared with 23,399 cars a 
year ago. 


“A study of West Coast Lumbermen’s As- 
sociation rail orders for the first nine weeks 
of 1934 compared with the same weeks of 
1933 shows that the volume has practically 
doubled,” he said. “In other words, the 
orders for rail shipments last year for the 
9 weeks period totaled nearly 113,000,000 feet, 
whereas the volume this year exceeds 225,- 
000,000 feet. More than 95 percent of this 
new business is for delivery at destinations 
west of Central Freight Association and 
Southeastern territory. Last year’s rail 
orders in the first quarter were abnormally 
low compared with prior years. In the 
second quarter last year, we enjoyed our 
peak volume of the year, hence we feel that 
the industry’s orders for rail movement in 
April, May and June of 1934 will not exceed 
10 percent over last year.” 


“The pine industry’s loadings during the 
second quarter of 1933 totaled 1,189 cars of 
lumber, and it anticipates shipments of 13,- 


460 cars during the coming quarter, or an in- 
crease of 19.2 percent,’ Chairman M. A. Gillis, 
of the pine division reported. “The log load- 
ing, which represented 8,982 cars during the 
second quarter of last year, will be double 
this amount during the coming quarter.” 

Ernest Dolge, prominent Tacoma lumberman, 
is executive. secretary of the advisory board. 
The 400 industrial and railroad leaders from 
Oregon, Washington, Idaho and Montana who 
attended the meeting were entertained at a 
joint luncheon by the Tacoma Lumbermen’s 
Club and the Young Men's Business Club of 
Tacoma. 
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Tells How to Increase Boiler 
Efficiency 


Crartotte, N. C., March 26.—Like a yer, 
table story book is the life of J. G. Granber, 
well known lumberman of this city, whos 
experience has covered practically every ang}, 
of the lumber business, including several year, 
spent in lumber manufacturing in southern Pan. 
ama and South America. His early lumbering 
experience was secured at the plants of Fleet. 
wood & Jackson and Major & Loomis of Her. 
ford, N. C., and the old John L. Roper Lumbe, 
Co., of Roper, N. C., and Norfolk, Va. 4. 
one of the youngest filers ever entrusted with 
the important job of keeping the saws of a big 
operation in tip-top shape, for ten years he haj 
charge of the filing room of the Cypress Lym. 
ber Co., of Apalachicola, Fla. It was whik 
engaged in sawmilling in South America tha 
Mr. Granbery, finding himself handicapped jin 
keeping steam on the boilers, designed anj 
built what is now known as the “Eureka Force 
Draft,” which is claimed to be the most power. 
ful force draft ever devised. It is simple jp 
construction, inexpensive to build and gives 109 
percent boiler efficiency. Mr. Granbery copy- 
righted this invention in the United States ang 
in the Canadian Patent Office, and is now offer. 
ing drawings of the device for sale, the pur 
chaser being privileged to build and install his 
own appliance for his own needs. Mr. Gran. 
bery says these drawings are sold under a guar- 
anty to produce the desired results, failing 
which he offers to refund the money within 
thirty days after purchase. 

In addition to his experience as a sawmill 
operator, filer and inventor, Mr. Granbery is 
known as a big game hunter. Recalling some 
of his interesting experiences, Mr. Granbery, 
who is author of a saw manual entitled “Hidden 
Hells in the Filing Room,” says that probably 
the largest cut ever made by a mill in the 
South was made by a young man who wa 
trained and taught by Mr. Granbery and is 
now a successful medical practitioner in Sum- 
ter, S. C. This is Dr. Arthur D. Plowden, to 
whom Mr. Granbery refers as “one of the 
world’s greatest band saw filers.” Dr. Plowden 
made his enviable record on a double band and 
resaw mill at Vicksburg, Miss. 





More Details of Big TVA Order 


BiRMINGHAM, ALAa., March 26.—The Knox- 
ville (Tenn.) office of the Tennessee Valley 
Authority, Director of Purchases, as was briefly 
mentioned in March 17 issue of AMERICAN 
LUMBERMAN, has announced the purchase of 
1,420,000 feet of No. 1 common longleaf yellow 
pine dimension and timbers from the Jefferson 
Lumber Co., Birmingham, Ala., for — ship- 
ping from its concentration yards at Alabama 
City and Fruithurst, Ala., for a round sum oi 
$52,103.41, plus the allowable charge of $12 
thousand for unloading and hauling to the job 
at Coal Creek, Tenn. This contract is the lar- 
gest single sale for several years by any whole- 
saler or manufacturer. It will total about 100 
carloads and to secure the sizes and grades 
needed will require the production of more than 
twice this amount of lumber. It will take about 
one month to complete the shipping of the 
order. 

The schedule includes approximately 850 000 
feet of 8x8-inch and under, 20-foot and under ; 
135,000 feet 10x10- to 12x12-, 10- to 32-.00t; 
and 129,000 feet of 8x16-inch, 32-foot stringers, 
75,000 feet of 3x10- and 3x12-inch planking, 
and 450,000 feet of 2x4- to 2x12-inch, 10- t0 
20 foot. Dimension was ordered S45 to stand- 
ard, while the timbers will go in the rough. 

J. S. Beachamp, assistant to Director C. H. 
Garrity. stated that the stock would be used 
first in bridge and building work, and, aiter the 
Authority began building forms for the dam, 
these items would be salvaged for that work. 











According to estimate prepared, these figures 
represent “B” mill prices. The latest bulletin 
of the Southern Pine Association makes the 
price used on this contract inapplicable on fut- 
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ther orders, due to the cancellation of Class 
“RB” prices on all special cutting. 

The freight rates were favorable to the Jef- 
ferson Lumber Co. due to the Land Grant rates 
effective from its shipping points. The Gov- 
ernment gets the benefit. rhe Jefferson Lum- 
her Co. has been fortunate in other sales of 
railroad material, sharing with the Oden-Elliott 
Lumber Co. the bulk of $125,000 orders for the 
Pennsylvania Railroad, covering car decking 
and other car stocks. 





Hardwood Floor Is Graduates’ 
Gift. to School 


Tacoma, WASH., March 17.—Something new 
in the way of graduation gifts, a hardwood 
floor, has been decided upon by members of the 
1934 senior class of Lincoln high school here 
as the gift of the graduating class to the school. 
Kach year the graduating class presents the 
school with a gift. In the past these have taken 
such form as valuable statuary, sets of books, 
paintings, clocks, furniture etc. This year’s 
class decided that the school auditorium was 
badly in need of a new hardwood floor, and 
so the class, by unanimous vote, decided that 
its gift would take that form. 





Mexican Lumber Output Gains 
With Building Revival 


CHIHUAHUA, Mexico, March 24.— Marked 
revival of lumber production in Chihuahua 
and Durango reflects the general activity in 
new housing and other’ building projects 
throughout Mexico. 

The lumber shipments of the Compania 

Maderera de Chihuahua from its large mill at 
Madera in the State of Chihuahua have more 
than doubled during the last twelve months. 
This company, which is owned by the same 
Canadian interests that own the Mexico North 
Western Railroad, acquired three million acres 
of timber during the latter years of the ad- 
ministration of President Porfirio Diaz, and it 
is still in possession of this vast property. The 
forested tract borders the Mexico North West- 
ern Railroad. The company constructed mills 
at the new towns of Pearson and Madera which 
it established, and it had made considerable 
progress in developing both a domestic and ex- 
port lumber business before the revolutionary 
period starting in 1910. The mills and rail- 
road suffered heavy losses at the hands of re- 
volutionists and bandits. 
_ In Durango, the large lumber man::facturing 
industry at Llano Grande has been resumed 
alter a long period of idleness. Small mills in 
the two States also are running full time. 


Redwood Division Code Rulings 


(Continued from Page 18) 
air dried not sap-stain treated, deduct 15 per- 
cent. 5—Rough B&B kiln dried stock, circular 


‘awn, may be sold at $2.00 lower than rough 
band sawn stock. 





Ep¢eE aNpD Stock Box: 1—Present prices 
represent kiln dried stock. 2—For air dried 
anti-sap-stain treated or smoke dried, deduct 
50 cents per thousand feet. 3—For air dried 
hot anti-sap-stain treated, deduct $1 per thou- 
sand. 4—When sold in straight carload quan- 
Uties of one item, size, grade and working de- 
duct $1 per thousand feet. 


Bark Strips, PARTITION AND DUNNAGE: No 
differentials. 


Roorers : 1—Present price represents kiln 
dried stock. 2—For air dried, anti-sap-stain 
‘treated or smoke dried, deduct 50 cents per 
thousand feet. 3—For air dried not anti-sap- 
Stain treated, deduct $1 per thousand. 4—For 
straight carloads of one size, grade and work- 
ing deduct $1 per thousand. 5—For working 
‘o patterns other than accepted roofer patterns 
add $1 per thousand. 6—For any specified 
ength, 14 feet or longer, add $1 per thousand. 
i~For rough, deduct $1 per thousand. 
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“NO SIGNS OF MILDEW OR MOLD 


SINCE USING LIGN AS AN’ 


REG. U. S. PAT. OFF. 


says LOUISIANA HOOP CO. 


The Louisiana Hoop Company 
sprays its coiled elm hoops 
with Lignasan solution. It 
is the first time in 30 years 
that they have been able to 
guarantee their customers 
‘“‘bright”’ hoops. . . free from 
mildew and mold. 

To be able to guarantee 
bright stock to your customers 
makes easier, more profitable 
selling for you. This is the 


reason hundreds of mills now 
use Lignasan. Lignasan con- 
trols sap stain in pine, sap- 
gum and many other hard- 
woods. It is used in convenient 
cold solution as a dip or spray. 
And best of all, the cost is 
extremely small when its ben- 
efits are considered. Mills re- 
port an average cost of 12c 
per thousand board feet. 
Make that first move for 


LIGNASA 


REG. U. S. PAT. OFF. 





NAME .. 
ADDRESS 
CIT .. 





E. I. DU PONT DE NEMOURS & CO., INC. 
Organic Chemicals Dept., Wilmington, Del. 
GENTLEMEN: Please send me more information and prices on 
LIGNASAN. This is not to ob’igate me in any way. 


AL3-31 


STATS... 








bright, easier-to-sell lumber 
right now. Cut out coupon 
below for details and prices 
on Du Pont Lignasan. Sell 
bright lumber. It’s a good 
way to keep old customers 
and gain new ones. 


MAKE THIS 






ae 


Dip one end of 50 or 60 newly sawn 
sapgum or pine boards in Lignasan 
solution. Leave other end undipped. 
Mark boards and stack in middle of 
seasoning pile. Examine when dry. 
Note how sap stain has been con- 
trolled by the use of Lignasan. 
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ATKINS 
"7 SAWS 


SEGMENT GROUND 








You can save money by using 
ATKINS SILVER STEEL 
“Segment Ground” Cross. 
cut Saws exclusively. 

The Atkins name on 







a crosscul saw 
means “The 
Finest on 
Earth.’’ 


oth * 
aC Send 
_~ for our new 


crosscut catalog. 


We pledge you that 
it will be worth your 
while to remember 
our name when you 
purchase. 














E. C. ATKINS 
and COMPANY 


460 So. Illinois St. 
INDIANAPOLIS INDIANA 











BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 


The Largest Stock in the 
Entire Industry 


- wail 
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Surface Measure 


ESTIMATOR 


By J. M. LEAVER————— 





—, 


This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
w frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/2"x612") 
Postpaid $5.00 








American Lumberman 
431 S. Dearborn St.. CHICAGO, ILL. 











Codes 


Code or no code, another now 

Is needed more than merely how 

To sell a board, a pile of planks— 

A simple code for saying, “Thanks!” 


Law or no law, a higher wage 
Is needed now—not on the page 
Of any payroll, but a heart 

In which the worker has a part. 


Code or no code, now shorter hours 
Are needed, made that way with flow’rs 
Of friendship, help and kindliness, 

That make the hours of labor less. 


Law or no law, code or no code, 
It’s still the same old task and road, 
A road made better now and then— 
But not by laws, by better men. 





We See b' the Papers 


Meanwhile, while 
continues. 

All is not vanity 
is millinery. 

We wish every American woman wanted a 
new house as much as she does a new hat. 

“Stock Control Bill on Final Lap This 
Week.” Whose lap? 

Only 279 people have been killed by auto- 
mobiles in Cook county so far this year. 


we all talk, the Recovery 


at Easter, at least; more 


In fact none. People are not killed by auto- 
mobiles in any county, but by drivers. 


Talk about ingratitude: the waste paper men 
say they are going to ignore the codes. 


Looks like the Republicans might have to 
rush in and help the Democrats save their party. 


Another thing that makes us 
basketball game. 
copy. 

The latest New York industry is to wash 
postage stamps and re-sell them. But is that 
honest ? 

_ Apparently about the only crime in America 
for which the death penalty is certain is being 
a policeman. 

_“Queercus,” of the Western Pine Associa- 
tion, Portland, Ore., repeats back to us our 
paragraph, 

“France has a tennis player named Plaa. 
He may be a tennis player, but he looks like 
a Code to us”; 

And then “Queercus” goes on to say, “Yeah, 
but you'll still have to admit that he is a 
tennis Pla-a’; 


We feel sure that the Wagner who wrote the 
Wagner bill is not the same fellow who wrote 
the symphony. 

There is nothing in this world as gentle as 
a mother. Unless it is a New York policeman 
dealing with a -rioter. 

Among the other forgotten men are us lum- 
bermen, who twenty years ago were trying to 
adopt “codes of ethics.” 

A new 100-ton telescopic lens will take a 
year to cool. And, at that, it will beat some 
ads we have been getting lately. 

Writing poetry is all right, but what we 
would like to get into is some line where they 
had to send you every winter to Florida or 
Texas or California to train. 


In China 20,000 troops have been sent out to 
exterminate banditti. In America we use our 
troops only to fight wars, and our firemen only 
to put fires out, not to prevent them. 


yawn is a 
Indiana papers please do not 


The emperor of Annam has just married a 
commoner bride. Well, what with smoking 


cigarettes and visiting beer saloons, the de: § 
things are getting commoner and commoner, 

An Oklahoma man insisted on the name ¢ 
God being kept out of his marriage ceremony: 
and God would probably prefer to have }j. 
name kept out of a marriage like that, F 

We couldn’t keep from thinking about th 
woman when we read it; how does she expect 
a marriage like that to turn out? and why 
bother with a marriage ceremony at all? ‘ 

“Herald Chicago Peanut Capitol of th 
World,” headlines the Tribune (not Herald) 
meaning, of course, “capital.” And, if th 
Trib includes the politicians, it is probably true 


Between Trains 

Denver, Coto.—The Codes have been criti. 
cized, but many of their merits have been over. 
looked. The credit for the largely increase 
attendance at all sorts of association meeting; 
this year belongs not only to the business re. 
covery, but in part, also, to the Codes. In the 
old days, when a business was run by the man 
who owned it, he often became self-complacent, 
and thought he could get along without the e.- 
operation of his fellows; and often the les; 
efficient he was, the more complacent. So he 
stayed home and let the association enthusiasts 
do the work, reaping whatever benefit he could 
in this left-handed way, and leaving them to pay 
the bill. 

But now that the management of his business 
has passed out of his hands, when he must obey 
a Code instead of merely his conscience, he is 
pretty curious to know just what that Code is, 
and how it works, and when, and where, so 
he has suddenly remembered about his associa- 
tion, and the hotel lobbies have been thronged 
again; and considerable of the credit can be 
given to this new thing called the Code. 

This afternoon every seat in the convention 
room was filled, and the lumbermen were stan¢- 
ing three and four deep around the walls, at the 
annual convention of the Mountain States Lum- 
ber Dealers’ Association. The convention was 
proof, too, that Allan Flint had done a fine job 
of secretarying. It was sort of a third home- 
coming for us, and we met many men we had 
known for years. There was A. S. Chappell 
(“Chap”), for example, whom we knew way 
back when in Connecticut, and many retailers. 
And there were memories of Will McPhee, 
than whom there was never a finer citizen of 
finer friend. 


The Moon Above the Mill 


I saw the moon above the mill 
Rise, oh, so slowly and so still, 

So still and peacefully it seemed 

I did not see it, that I dreamed. 
The alleys were in sable dressed, 
The weary had gone home to rest, 
And all the world, if wrong or right. 
Had turned to silvery delight. 


’Twas not last night I saw it so: 
That mill, that moon, were long ago; 
So, in the moment of my need, 

The moon I dreamed I dreamed indeed. 
A city is my dwelling-place, 

My neighbors are a colder race, 

And they have never watched a moon 
Arise above a mill’s lagoon. 
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And I myself may never see 

That moon arise again for me, 
Except as I behold it here, 

Far from the land I hold so dear. 

Old logging days, old lumbering days, 
You long are lost in memory’s haze— 
Yet never lost, for now and then 

The moon above the mill again! 
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Anyone May Salvage Logs That 
Prevent Navigation 


Cuenais, WASH., March 24.—An unusual 
logging salvage operation is in progress on the 
Cowlitz River, between Nesika and Kosmos, 
near here. Harry Reed, Morton logging oper- 
ator, is salvaging more than 1,500,000 teet of logs 
carried down the stream by the December floods 
to form a huge jam, completely blocking the 
river. The logs are being yarded out by donkey 
engines and, after being cut into proper lengths, 
are being trucked to Morton, from where they 
are being shipped by railroad to Tacoma. 

A smaller jam, containing about 150,000 feet, 
also is being cleared away from the Cowlitz, 
near Riffe, by George A. Robinson of Chehalis. 
These logs are being trucked to the Chehalis 
Mill Co. plant at Salkum. 

It is understood here that a recent order has 
been issued by army engineers in general charge 
of flood control, that in cases such as these, 
where navigable streams are blocked by log 
‘ams, anyone is permitted to clear the streams 
and can salvage anything possible from. log 
‘ams of this description. 





. 
Opens Sales Office at 
Golden Gate 

San Francisco, Catir., March 24.—An- 
nouncement has been made of the opening of 
a sales office in the Crocker Building, in this 
city, by the Buzard-Burkhart Pine Co., manu- 
facturer of California pine lumber with mills 
at Lakeview, Ore. L. J. Carr, formerly con- 
nected with the Exchange Sawmills Sales Co.., 
in Chicago, and later western sales manager of 
the Forest Lumber Co., Pine Ridge, Ore., will 
have charge of sales of this new concern. The 
company is logging its own timber and sawing 
it in its new mill completed last September, the 
plant having an annual capacity of 35,000,000 
feet. RK. K. Buzard, who heads the new com- 
pany, is well known in the lumber industry, 
having operated in Pennsylvania and Alabama, 
as well as in the pine and redwood industry in 
Caliornia. 





Speaking of Safely Records 


Tomlinson of High Point is working on the 
second million, and is going strong. 

No, it is not in dollars, or chairs, or tables 
or bedroom suites. The “second million” for 
this well known North Carolina furniture manu- 
facturer is in man-hours worked without a lost- 
time accident to anybody at the plant. The 
company passed the million mark last Nov. 6, 
amid great rejoicing, and is now approximately 
three hundred thousand along toward the sec- 
nd million. The National Safety Council is 
authority for the statement that it is a record 
achievement for the entire nation. 

When the AmericAN LuMRERMAN heard 
about it a letter was immediately dispatched, 
inquiring what effect this kind of operation had 
had upon production, for it now is fairly well 
known that safety of operation is an important 
lactor in increasing the production of men and 
machinery. RR. W. Slate replied immediately, 
and said that “unless there is a let down in the 
interest of our safety work, we believe we will 
reach our goal of two million man-hours with- 
ut any difficulty.” To describe in another 
manner what such a record implies his letter 
continued 

If in the year 1,000 a cabinet maker had 
made a trip with Leif Ericsson across the 
Atlantic to the shores of North America 
and returned home without a lost-time acci- 
“ent, and if his son after him became a cabi- 
es maker and his son’s son and on down 
frough the generations to-.the present day, 
working as cabinet makers eight hours a 
day during their normal lifetime without a 
‘ost-time accident, you would exclaim “What 
@record!” This is the record that we have 
made in man-hours and we are quite proud 
of itin view of the hazards incident to furni- 
ture manufacturing. 

Unless this family of cabinet makers was at- 
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tempting, all through these centuries, to give 
the NRA something to shoot at and was work- 
ing a three-day week, Mr. Slate would seem 
to be about 450 years off in his reckoning, for 
in fact the original cabinet maker was working 
for old man Colombo down in Genoa at the 
time the latter’s son Cristoforo was born, and 
the cabinet maker’s son was doubtless ship’s car- 
penter on the Santa Maria and heard Columbus’ 
trenchant “Sail on! Sail on!” But even so, the 
Tomlinson record is most impressive, and Mr. 
Slate had this further to say of it: 


Just what influence this lack of accidents 
has had upon production we, of course, have 
no measuring stick to gauge but, without a 
question, it has had its effects. 

We have the smoothest-running organiza- 
tion we have ever had, and the lack of acci- 
dents is, of course, partly responsible for it. 

We have three aims in view in continuing 
this achievement: 1. The reduction of hu- 
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man suffering. 2. Increased production, 3. 
Reduction in insurance cost. 

These three aims are kept before the Safety 
Council, and diffused among the men that 
do the work, and they are entering whole- 
heartedly into our program. 





Forest Products Prices Up 


MILWAUKEE, Wis., Mar. 26.—Prices of most 
Wisconsin raw forest products have shown a 
marked advance since last fall, according to the 
Forest Products Price Supplement, prepared by 
F. B. Trenk, State extension forester. Stump- 
age prices for hardwood, hemlock, pine, pulp- 
wood, poles, piling, and cross-ties, as well as 
prices for veneer logs, boxwood and excelsior 
bolts, posts, poles, piling, pulpwood, cross-ties 
and lumber are given in the supplement. The 
State is divided into four main forest products 
price regions. 
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To All Manufacturers of 
Southern Pine 


OFFICIAL NOTICE! 
Production Quotas for May, 1934 


Official notice is hereby given to all Manufactur- 
ers of Southern Pine Lumber, that this Association, 
as Administrator of the Lumber Code in the South- 
ern Pine Division, will set Production Quotes for 
each and every mill producing Southern Pine, for 
the month of May, 1934. 


Under provisions of Section B, Article VIII, of the 
Lumber Code, any person desiring to operate dur- 
1934, must give the Administrative 
notice, 
2|, 1934, and present acceptable evidence of 
ability to operate. Méills which have not furnished 
complete information as a basis for Production 
Allotment to the Southern Pine Association should 
immediately procure the blank forms necessary for 


The May Production Allotments will be made 
on April 21st and if the information requested 
of the individual manufacturer and his application 
for an allotment for operating during May, 
1934, are not received by April 2|st, any oper- 
ation by said manufacturer during May will be 
considered in violation of the Lumber Code and 
subject to the penalties provided in the National 
Recovery Act and in the code itself. 


Southern Pine Association 
H. C. BERCKES, Secretary-Manager 


before APRIL 


on or 





New Orleans, La. 
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Robert A. Long, Lumberman 


(Continued from front page) 


buying wild grass for a song and converting 
it into hay a good profit could be realized, be- 
cause of the condition of other crops. The uncle 
suggested that his son, Robert White, and 
Victor Bell, son of the president of the bank, 
join with Mr. Long in the project, the bank 
lending the necessary funds. Accordingly, the 
three young men, on August 13, 1874, started 
for Columbus, Kan., where they cut and placed 
in stack some 300 tons of hay. They shipped 
in several carloads of lumber to build a shed 
under which to bale the hay during the win- 
ter. Unfortunately, the hay had been cut too 
late. It turned brown and had to be sold for 
whatever it would bring. It turned out, how- 
ever, that the lumber used for the shed brought 
more money than the hay upon which the young 
partners had staked their all. 

In this apparently insignificant incident the 
hand of destiny was working out the begin- 
ning of a great lumber career; as when Mr. 
Long was ready to leave Columbus, after clos- 
ing up his hay venture, several citizens who 
had bought some of the lumber from the dis- 
mantled hay shed suggested that he and his 
young partners should come back and start a 
lumber yard. The bank which had financed the 
hay venture offered to open a credit of $8,000 
for the purpose. Thus, on April 30, 1875, was 
launched at Columbus, Kan., the first retail 
yard of R. A, Long & Co., with Mr. Long as 
manager, his two partners, both under twenty 
years of age, being inactive. 

On Dec. 16, 1875, Mr. Long was married to 
Ella M. Wilson, who at an early age had come 
to Kansas from Chester County, Pa., with her 
widowed mother, four brothers and three sis- 
ters, the family settling near Columbus. House- 
keeping was set up in a little three-room cot- 
tage in one corner of the plot on which the 
lumber yard was located. Often Mr. Long left 
the office to help his wife in household duties, 
while she in turn frequently came out to assist 
him in the work in the lumber yard. In after 
years the lumber magnate often referred to 
these early days as among the happiest of his 
life 

Mrs. Long died Nov. 22, 1928, at the resi- 
dence in Kansas City, at the age of 74 years. 

The firm of R. A. Long & Co. prospered, and 
in 1884 the business was incorporated under 
the name of Long-Bell Lumber Co. In 1889 
the company bought a small portable sawmill 
and began to manufacture and wholesale lum- 
ber. In 1891 the offices of the company were 


established in Kansas City. The R. A. Long 
building at 10th and Grand Streets, first 


steel skeleton office building of consequence to 
be erected in Kansas City, was constructed be- 
tween the years 1905 and 1907. During the 
years following additional retail yards were 
added, new mills were acquired in the South, 
and the Long-Bell Lumber Co. rose to emi- 
nence as the largest manufacturer of southern 
yellow pine. 

Because the forest lands of the South were 
beginning to be depleted, and in order to per- 
petuate the company, operations were extended 
to the Pacific Northwest. In 1920 the com- 
pany bought a large body of Douglas fir timber 
located principally in Cowlitz and Lewis coun 
ties in the State of Washington. A site was 
selected at the confluence of the Cowlitz and 
Columbia rivers, upon which have been erected 
large lumber manufacturing plants. 

Here there sprang up, as though at the com- 
mand of some mighty magician, the city of 
Longview, which has been aptly called “the 
Wonder City.” In less than a year, from a 
state of pristine wilderness, there arose a city 
of approximately 5,000 population (now exceed- 
ing 10.000) with a palatial hotel, many large 
business structures, paved streets and boule- 
vards and beautiful homes. The citv of Long- 
view was dedicated July 12, 1923, with impres- 
sive ceremonies. It was a red-letter day in 
the life af Mr. Long, to which he often re- 


ferred in after years. Mr. Long presented the 
city with a high school building and 35-acre 
site, representing an amount in excess of $650,- 
000 and making a total of his personal gifts 
to Longview nearly $2,000,000. 

In 1930, Mr. Long began building Longview 
Farm, near Lee’s Summit, in Jackson County, 
Mo., which has been made one of the finest farm 
properties in the United States. This model 
farm comprises 1,782 acres, and is equipped with 
sixty modern buildings, complete electric light- 
ing and water supply systems, a race track, and 
a 22-acre lake. In its stables and barns may be 
found many of the finest thoroughbred horses, 
pure-bred Jersey cattle and Duroc-Jersey swine 
in the world. 

Merely to list the many positions of honor 
and trust which Mr. Long occupied at various 
times would fill many paragraphs. As a lum- 
berman, as a churchman and as a citizen he 
was an outstanding leader. He was a past 
president of the National Lumber Manufac- 
turers’ Association, and of the Southern Pine 











and his business was the interest which Rober ’ 
A. Long manifested, throughout his long |i 
in the advancement of the Christian cause an; 
philanthropy in many fields. He was the oy. 
standing layman of the Christian denomination 
and his gifts to enterprises affiliated therewith, § 
total many millions. No man was more modes 
and self-effacing in his benefactions than he 
He never discussed them. However, it has 
been said by those in position to know tha 
the records of the R. A. Long Real Estate g 
Investment Co. (the name under which his pr. 
vate fortune was administered) doubtless woul 
show that his total investments in religioys 
benevolent and civic enterprises would equal, 
if indeed they did not exceed, the entire assets 
of his many business interests. 

At an early age Mr. Long became identified 
with the Christian church, his Kansas City 
membership being with the Independence Boule. 
vard church of that denomination. He was hon. 
ored by his denomination at various times with 
the presidency of the American Christian 
Missionary Society, the 
3rotherhood of the Dis. 
ciples of Christ, the 
Christian Board of Pub- 
lications, and was a 
trustee of the Bible Col- 
lege of Missouri. 

Robert Alexander 
Long died Thursday 
evening, March 15, fol- 
lowing an operation for 
an intestinal adhesion 
performed at Menora 
Hospital, Kansas City, 
Mo., two days earlier. 
He had attained the age 
of 83 years. He is sur- 
vived by two daughters: 
Mrs. Loula Long Combs, 
wife of R. P. Combs, 
secretary - treasurer of 
the Long-Bell Lumber 
Sales Corporation; and 
Mrs. Sally A. Ellis, wife 
of Admiral Hayne C. 
E 111s, Washington, 
a ¢€. 

The funeral was held 
Monday afternoon, 
March 19, at the family’ 
residence, 3218 Glad- 
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This replica of the original office of R. A. Long & Co. at Columbus, 
Kan., was exhibited at the 1930 convention of the Southwestern Lum- 
bermen’s Association, held in Kansas City, where, because of its his- 
torical interest, it attracted great attention. In it were office furniture 
of the type in vogue in 1875, and some of the old account books, kept 
Mr. Long personally inspected 
this replica and commented upon the accuracy with which the original 
structure had been reproduced 


by Mr. Long in his own handwriting. 


Association, as well as having been identified 
with many other association and industry ac- 
tivities. 

As chairman of the Liberty Memorial and 
Allied Charity drive in 1919, when the citizens 
of Kansas City raised $2,500,000 to erect a me- 
morial to the soldiers from Kansas City and 
Jackson County who fell in the World War 
and to provide a year’s charity fund, besides 
making a very large gift to the fund he gave 
freely of his time and strength in promoting 
its objectives. Upon its formation he was made 
president of the Liberty Memorial Association, 
which sponsored the erection of the magnificent 
Memorial opposite the Union Station, Kan- 
sas City, Mo. It was another high-light in 
the life of Robert A. Long when on Nov. 1, 
1921, the completed memorial was dedicated in 
the presence of Marshal Foch, Admiral Beatty, 
Vice President Calvin Coolidge and many other 
notables. 

Second only to his devotion to his family 


stone Boulevard, Kan- 
sas City. The simple 
but impressive service 
was conducted by Dr. 
Raphael H. Miller, 
Washington, D. C., as- 
sisted by Dr. Harry L. 
Ice and Dr. George 
Hamilton Combs, ol 
Kansas City. 

The body was placed 
to rest beside that of Mrs. Long in the family 
vault in the Pantheon in Forest Hill Cemetery. 

A great lumberman and great citizen; phil- 
anthropist and civic leader; builder of a vast 
business and founder of a city, has passed to 
his reward: but his influence and his memory 
will long abide in the hearts of the thousands 
who knew and loved him. 





Organize Memorial Association 


[Special telegram to AMERICAN LUMBERMAN] 
PortLanp, Ore., March 27.—The placing of @ 
life-size statue of Robert A. Long, founder o! 
Longview, in Jefferson Square, Longview’s civic 
center, is the aim of a meeting called by the 4 
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Club of Longview, of representatives from each 
civic, religious, fraternal, patriotic, educational 
and business institution of Longview, to orgat- 
ize an R. A. Long Memorial Association. Dr. 
R. S. Howell is president of the ’23 Club. 
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AMERICAN LUMBERMAN 


Appreciations of the character, achievements, and human relationships of 


leaders of the lumber 


Wison COMPTON, manager National Lum- 


D. C.: “His passing is far more than a fam- 
‘ty. community and industry loss. It is a na- 
tional loss. In all his relations he was con- 
structive, improving, ameliorative, uplifting and 
inspiring. His business life exemplified the 
Golden Rule.” 


R. W. Wier, president Wier Long Leaf 
Lumber Co., Houston, Tex.: “In the passing 
of Robert A. Long, our nation has lost an 
outstanding, constructive, industrial leader and 
splendid citizen. He reflected honor on the 
creat lumber industry because of his splendid 
vision and executive ability, but above all was 
the man. As a citizen he was an asset to any 
community.” 


Witus J. WALKER, chairman of the board, 
Red River Lumber Co., San Francisco, Calif. : 
“He combined the highest type of energetic, 
capable and efficient business man with a kindly, 
courteous disposition that made acquaintance 
and doing business with him a pleasure. Truly 
there is a prince and a great man fallen this 
day in Israel.’ ” 


M. J. Fox, president Von Platen-Fox Co., 
Iron Mountain, Mich.: “I have always felt 
that Mr. Long had no peer in the lumber busi- 
ness as to character, Christianity and achieve- 
ment. He was a living example to everybody.” 


R. B. WuiteE, president and general manager, 
Exchange Sawmills Sales Co., Kansas City, 
Mo.: “He was a man of intense optimism. I 
don’t think he could visualize failure. For this 
reason he inspired whole-hearted confidence and 
co-operation throughout his entire organization. 
His integrity and fairness to all were out- 
standing.” 


Cuas. S. Kern, Central Coal & Coke Co., 
Kansas City, Mo.: “Since 1896 I have been 
very closely associated with Mr. Long in asso- 
ciation and other business matters relating to 
our industry. In that period we sometimes 
worked together, and at other times were on 
opposite sides. Whether working together or 
in opposition I was always impressed with Mr. 
Long’s vigorous position, and always found him 
extremely fair and quick to acknowledge an 
error if convinced. He was always disposed to 
give credit where credit was due.” 


Pau E. Kenpatt, Long Bell Lumber Sales 
Corporation, Kansas City, Mo.; “A man of 
many interests—but always these interests cen- 
tered around his home, his church and his busi- 
ness. To him nothing was worth doing that 
was not worth doing well. After his course 
was selected, he traveled it witheut deviation. 
Obstacles did not daunt him—he continued to 
press on. His splendid character will be a 
guiding star for many who knew him. And 
only those who knew film can begin to measure 
this man.” 


F. R. Titcoms, general manager Weyer- 
haeuser Timber Co., Tacoma, Wash.: “A char- 
acteristic of Mr. Long which impressed every- 
one who came into close contact with him was 
his personal force and vitality. He radiated 
strength of purpose, with the power to carry on 
to accomplishment. This, coupled with his store 
of knowledge and his keenness, made him a 
welcome and valued party to any conference or 
discussion.” 


E. G. Grices, St. Paul & Tacoma Lumber 
Co,, Tacoma, Wash.: I have been particularly 
impressed with the wonderful tenacity shown by 
Mr. Long and his ability in organizing the 
Long-Bell Lumber Co. and establishing it in 
the West. He built an organization of which 
aly man should be proud. His associates have 
en leaders in the industry, and they could not 
have fulfilled these ‘activities had not Mr. Long 


| Robert A. Long have been received by the American Lumberman from 


industry as follows: 


himself backed them up by his wonderful con- 
ception of the details of the lumber business.” 


Joun H. Kirpy, Kirby Lumber Co., Hous- 
ton, Tex.: “The thing that impressed me most 
during my acquaintance with him, covering a 
period of forty-six years, was his fidelity to his 
concepts of the right.” 


Ext WieENeR, Dallas, Tex., president Ange- 
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him I was particularly impressed by his inter- 
est in young men. When he was president of 
the old Southern Lumber Manufacturers’ As- 
sociation he placed the younger members of the 
association in important positions and on im- 
portant committees and then helped develop 
in them a desire to work for and with the or- 
ganization and the industry.” 


E. A. Frost, president Frost Lumber In- 
dustries (Inc.), Shreveport, La.: “I knew R. A. 
Long for a period of forty years, and through 
all that time he always impressed me as being 
scrupulously fair to his fellow men, never at- 
tempting to shape affairs so as to give him an 
advantage. He was my ideal of an executive, 
having built up a business of immense propor- 


lina County Lumber Co.: He did so many 


man of the South.” 


























Lumber and Timber Products 


IMPORTANT 


Notice of Production Allotment for the Month 
May, 1934. 


OFFICIAL NOTICE IS HEREBY GIVEN TO ALL MANUFACTURERS OF HARD- 
WOOD LUMBER AND FOREST PRODUCTS INCLUDING RED AND WHITE 
CEDAR, WHITE AND YELLOW CYPRESS, AND APPALACHIAN HEMLOCK, 
SPRUCE, AND WHITE PINE, IN THE APPALACHIAN AND SOUTHERN REGIONS 
THAT THE HARDWOOD MANUFACTURERS INSTITUTE, INC., THE AGENCY 
OF THE LUMBER CODE AUTHORITY IN THIS HARDWOOD SUB-DIVISION, 
WILL ON OR ABOUT APRIL 21, 1934, MAKE AN ALLOCATION OF PRODUC. 
TION QUOTAS TO BE PRODUCED DURING THE MONTH OF MAY, 1934, TO 
ALL "ELIGIBLE PERSONS," AS DEFINED BY THE CODE OF FAIR COMPETITION 
OPERATING UNDER THE JURISDICTION OF THE INSTITUTE. 


ANY PERSON .DESIRING TO OPERATE DURING THE MONTH OF MAY, 1934, 
SHALL GIVE THIS AGENCY WRITTEN NOTICE ON OR BEFORE APRIL 21, 1934, 
AND PRESENT ACCEPTABLE EVIDENCE OF ABILITY TO OPERATE, AND SUCH 
SUPPORTING DATA AS WILL BE NECESSARY FOR THE DETERMINING AND 
ASSIGNING OF THIS PRODUCTION ALLOTMENT. APPLICATION FORMS ON 
WHICH TO REQUEST APRIL ALLOTMENT HAVE BEEN SENT ALL REGISTERED 
MILLS. STATISTICAL INFORMATION CALLED FOR ON APPLICATION FORM 
MUST BE FURNISHED. 


NO ALLOTMENT SHOULD BE REQUESTED FOR A MILL THAT WILL NOT 
OPERATE, BECAUSE IN SO DOING, YOU REDUCE THE ALLOTMENT THAT WILL 
BE GIVEN THE MILLS THAT WILL OPERATE. 


IF THE INFORMATION REQUESTED OF THE INDIVIDUAL MANUFACTURER 
AND HIS APPLICATION FOR AN ALLOTMENT FOR OPERATING DURING MAY, 
1934, ARE NOT RECEIVED BY APRIL 21ST, ANY OPERATION BY SAID MANU- 
FACTURER DURING MAY WILL BE CONSIDERED IN VIOLATION OF THE 
LUMBER CODE AND SUBJECT TO THE PENALTIES PROVIDED IN THE NATIONAL 
RECOVERY ACT AND IN THE CODE ITSELF. 


HARDWOOD MANUFACTURERS INSTITUTE, Inc. 
MEMPHIS, TENNESSEE 


J. H. Townshend, Secretary-Manager 


1 tions, with an exceptionally capable organiza- 
things well that it is hard to pick out one char- tion. I think he was the outstanding lumber- 
acteristic, but early in my acquaintance with 
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To All Manufacturers of Hardwood 
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QUERY AND COMMENT 


Want to Build Boats 


Do you know of any source or agency where 
a retail lumber dealer could obtain plans for 
the building of boats; that is, rowboats and 
small runabouts to be propelled by outboard 
motors?—-THE SECRETARY OF A WeEsT COAST 
LUMBER ASSOCIATION. 

Do you have any designs and literature on 
boats? If so, please send same to us as soon 
as possible.—AN ILLINOIS RETAIL LUMBERMAN.— 
INquIRY No. 3002. 

[The AMERICAN LUMBERMAN Reference List 
on Boat Building has been sent to these in- 
quirers. The designing of plans for boats is 
rather highly specialized, some sellers of plans 
confining themselves to very small craft; some 
offering also plans for quite large cruisers; 
some specializing in sail boats and others in 
motor boats. A few lumber concerns furnish 
the complete bill of material needed for small 
boats, cut to size, with plans for assembling it. 
Some specialists offer even large craft in either 
knock-down or partly built; several will if re- 
quired furnish the decking cut to size; one 
offers the hull only and completely built. 

The Reference List contains the names of all 
the leading sources of supply for plans, mate- 
rial and fittings, and will be mailed to any 
reader interested on receipt of a stamped ad- 
dressed envelope.—EbiIror. | 


Live Oak in Small Sizes 


We are in the market for the following 
items, and would appreciate your letting us 
know where we may be able to obtain this 
material: 120 pieces of live oak, 18 inches 
long, 3x3 inches; and 120 pieces of live oak, 
18 inches long, 4x4 inches. —INQuiry No. 3081. 


[This inquirer, a concern in an eastern city 
engaged in the business of wood turning, has 
been given the names of several possible sources 
of supply for the material wanted. Any reader 
who is interested, and is in position to supply 
this material, is invited to advise the AMERI- 
CAN LUMBERMAN, and the name of the inquirer 
will be given upon request.—EbiTor. ]’ 


Would Learn Builder's Language 

I am interested in studying plan reading 
and millwork cost finding. Could you kindly 
refer me to any books on these subjects, or 
schools offering correspondence courses in 
them?—INQurrRy No. 3088. 


[The importance of being able to understand 
clearly what is said by a set of blueprints, and 
to be able oneself to talk the language of the 
builder, was emphasized repeatedly by prom- 
inent retailers that responded to an AMERICAN 
LUMBERMAN questionnaire, “How Would You 
Advise This Boy,’—who in a letter set forth 
his ambition to be a good retailer and asked 
advice on thorough training. The series of 
replies was reprinted under the title “The Road 
to Success for the Young Lumberman.” 

Its importance was further emphasized by its 
inclusion in the Correspondence Course in 
Lumber and Construction Information for the 
Retail Lumber Dealer, offered for some time by 
the National Lumber Manufacturers’ Associa- 
tion but temporarily discontinued. The subject 
of reading blueprints had a prominent place in 
the course of the Western Retail Lumber Deal- 
ers’ Association (Canada); and has been cov- 
ered in the course offered, to members only, 
by the Millwork Cost Bureau. 

A careful selection of books on architectural 
drawing has been made by the AMERICAN LuM- 
BERMAN. It suggests “Architectural Drawing 
Plates”—which contains 15 plates showing what 
symbols are used to represent materials and 
how to draw major details, and which in paper 
cover sells at 48 cents—as a simple introduction 
to the subject. This might be followed by “Pro- 
gressive Steps in Architectural Drawing,” 
which is a step-by-step textbook for the student 
draftsman and gives very clear details of 


methods of drawing openings and moldings and 
also some instruction in lettering; containing 64 
pages bound in boards it costs $1.48. A some- 
what more advanced book, that leads the stu- 
dent on by easy stages from small to larger 
buildings, is “Problems in Architectural Draw- 
ing,” which has 132 pages, bound in boards, and 
costs $2.25. Any of these books will be supplied 
by the Book Department of the AMERICAN 
LUMBERMAN at the prices named, which in- 
clude postage.—EbirTor. } 


Wants Plan for Play House 


I would like to know if you 
plans for small play houses? 
Plan for a two-room 
INquIRY No. 3084. 


have any 
I would like a 
house if possible.— 


[This inquirer, whose signature indicates that 
he is connected in some capacity with a mid- 
West retail lumber concern, has been informed 
that the AMERICAN LUMBERMAN does not 
have plans for play houses. He has, however, 
been cited to a source from which he may 
obtain plans and specifications for building a 
child’s play house from stock lumber; and also 
has been informed regarding a new sectional 
play house made by a leading lumber manu- 
facturer, which is shipped knocked down, ready 
for immediate assembly. With this play house 
also can be had a little table and two chairs. 
It is probable that in most instances a dealer 
will serve his own and his customer’s interests 
better by supplying one of these ready-made 
houses, rather than by building it from a plan. 
—EpirTor. } 


In the Market for Oak Bark 


We are in the market for about 50 car- 
loads of dry or green oak bark, any size, 
chestnut oak preferred. If you can put us 
in touch with a source of supply it will be 


greatly appreciated. —INQuiry No. 3083. 

{To any reader interested and in position to 
supply his requirements the name of this in- 
quirer, a concern located in Chicago, will be 
given upon request.—EpIror. | 





Selling Packaged Nails 

It has occurred to us that it might be, 
good idea to put up 1, 2, 3 and 5-pound pack. & 
ages of nails of the most commonly ge, 
sizes, to have handy on the office shelve. 
using either sacks or the round containers 
in which ice cream is sold, in various sizes 
Can you tell of any experience of others with 
this idea?—INQuirRyY No. 3085. 

[Unless there is some special reason for , 
dealer going to the trouble and expense of Dut- 
ting up his own packages of nails, it woul 
seem preferable to buy nails already package; 
A number of leading nail manufacturers supp) 
nails conveniently put up in packages of from 
one to five pounds. We should like to hea 


from dealers regarding their experience j 
merchandising packaged nails, whether th 


packages are put up by themselves from ke 
stock or ordered in packages from the jobber— 
EpIrTor. | 


. 
End Storage of Moldings 
Regarding inquiry No. 3077 referring t 
end storage of moldings, we have used that 
method for 25 or more years. Our old 
friend Met Saley was right; he many times 
saw and approved of the Hawkeye layout. 

In recent years we have added a feature— 
one of the horizontal pieces of 1x6 projected 
6 or 8 inches beyond the front line of up- 
rights. This was painted slate black and 
the number or other description of the molé- 
ings chalked on it; also a short end section 
nailed on. Our two alleys are each 9 feet 
wide, 40 feet long, and accommodate 20-foot 
moldings on end. 

The idea suggested by your correspondent 
of marking uprights with lengths is a good 
one, and we may adopt it.—INqQuiry No. 3077 

{The above comment by O. T. Barry, pres- 
dent Hawkeye Lumber & Coal Co., Cedar Rap- 
ids, Iowa, supplements the information printed 
under the above heading and inquiry number 
on page 21 of the March 3 issue, and should 
be considered in connection therewith by deal- 
ers contemplating storing their moldings on 
end instead of flat piling.—EpiTor. } 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








The same kind of trouble 
that the saloon men are mak- 


man in camp is a dangerous 


have become that something 





ing for the operators in the 
vicinity of Seney, on the upper 
peninsula of Michigan, exists in 
other districts. Saloons are a 
curse to the logging business 
whenever they are so near to 
camp that the workmen can re- 
sort to them. The force in the 
woods is not recruited from the 
ranks of temperance loving 
people. The men, as a rule, 
will drink heavily if they can 
get anything to drink, and 
when they are enabled to in- 
dulge their appetites, loss of 
time and rows are the result. 
Nevertheless it is a fact that 
some of the men who indulge 
in too much strong drink and 
delight in trying to knock the 
whole camp out in two rounds 
are the very best of men in 
every respect,'so far as woods 
work is concerned, when they 
are sober. When they are not 
under the influence of whiskey, 
they are peaceful, and hard and 
competent workers. A drunken 








being to have around. He may 
possibly sleep off his stupor, 
and no great harm will come 
to any one but himself; but his 
companions are very liable to 
chaff him, and, if angered, an 
ax standing by is a _ ready 
weapon. It is not expected that 
two weeks after they leave the 
woods a majority of the work- 
men will have a dollar of the 
wages earned by them during 
the winter, but there are the 
very best of reasons why the 
operators should object to their 
spending their money for whis- 
key while in their employ. 


The Mississippi River Prob- 
lem.—The influences in favor of 
the improvement of Mississippi 
River are growing stronger 
every day. The great conven- 
tion soon to be held at Wash- 
ington for the promotion of 
river improvement is an evi- 
dence of how earnest the 
dwellers in the great valley 





permanent be done to confine 

the stream within its banks, 

that thus both the navigation 

of the river and the prevention 

of overflow may be secured. 
* * ” 


Is Our Water Power Failing? 
—Under the above head the 
Scientific American says: Its 
quite manifest that the streams, 
ponds, swamps of the East, in- 
cluding certainly New England 
and the middle States, are most 
remarkably destitute of water. 
And this deficiency has beet 


steadily becoming more 
strongly marked and_ more 


troublesome for certainly 4 
long as three years. The com 
plaints from the large mani 





facturing towns where theif 
dependence is on water power 
have been great, and reasol- 
ably so, and manufacturers 
have been discussing serious’ 
the question whether _ theif 
trust must not be placed o 
steam instead of water. 
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BRIGHT LUMBER 


CONSISTENTLY- 
IS NOW POSSIBLE WITH THE NEW 


DOWICIDE... 


HE highly satisfactory results now being obtained 
by over 200 Southern mills are demonstrating 


ee siaed 
} 
; 


the advantages of the chlorinated phenol treatment 
— DOWICIDE. 


Greater permanence, owing to marked resistance to 
rain-washing and low volatility; and general lack of 
corrosive and poisonous qualities are the reasons 
why it is being rapidly and widely adopted. Costs are 
low, ranging from 10cto 14c per thousand board feet. 





At the Lumber Code minimum cost protection price, 
quality and appearance are all-important. Have 
DOWICIDE help sell your lumber by keeping it 
thoroughly bright. Mail coupon today for prices 

















and particulars. 4 
P ak: Bee wee “s 
Manufactured by The badly stained boards on the left 
THE DOW CHEMICAL COMPANY, MIDLAND, MICH. @ cre unsalable. Keep them bright like 


those on the right — with DOWICIDE. 
DISTRIBUTED BY 


CHEMICAL TREATMENTS COMPANY - + NEW ORLEANS, LA. 


PRINTS AND SPECIFICATIONS OF DIPPING VATS FURNISHED FREE UPON REQUEST 


THE CHEMICAL TREATMENTS COMPANY, 
1600 Pere Marquette Bldg., New Orleans, La. 


Gentlemen: Please send me, without obligation, DOWICIDE prices and further details for securing, bright air-dried lumber. 


Name Address 
City State 
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Floridians in Annual Convention 


Hear Talks on NRA—Discuss Home Bank Board 
Loans — Adopt Resolutions and Elect Officers 


Or-LaAnpo, Fia., March 16.—Carter D. Po- 
land, for twenty-five years a soap maker of 
Anniston, Ala., and at present of the National 
Recovery organization in Washington, was the 
star speaker of the opening session of the four- 
teenth annual convention of the Florida Lumber 
& Millwork Association here today, lauding the 
record of NRA. Mr. Poland was sure the banks 
would have to be forced into a lending policy in 
the interest of business. The talk of reducing 
wage ratios in the South to make them fair to 
the North by reason of favorable climate down 
here made the speaker sore. Why not, he in- 
quired, as it is the purpose of the President to 
create more work and less sweat shop condi- 
tions, raise the scale in the North? 

President Spencer T. Lainhart, West Palm 
Beach, opened the proceedings. “America” was 
the song offering, with prayer by Dr. L. E. 
McNair, Presbyterian pastor. Chamber of 
Commerce President H. C. Babcock welcomed 
the convention, and W. E. Tylander, Fort Pierce 
veteran, past president and resolutions chair- 
man, responded. 


Association Bigger and Stronger 

Cheers followed Secretaray Williams’ show- 
ing of 124 new or reinstated members, since the 
last annual gathering, bringing the total to 260, 
and Treasurer Ben Wand’s report of March 15, 
showing a balance of $4,331.98, compared to 
$2,044.31, May 12, 1933. 

Because of a possible controversy with a mill 
or two, W. E. Tylander was shifted from his 
long-held job of resolution chairman, to the 
manufacturing committee; J. M. Roach of 
Tampa, and M. C. Armstrong, of Jacksonville, 
are his associates. Joe W. Fleece, St. Peters- 
burg, J. M. Park, Jacksonville, and E. J. 
Maugans, Leesburg, were named on the reso- 
lutions committee. Alston Shoaf, Miami, Asher 
Culp, Tampa, and Harry Brenner, Davenport, 
were made nominations committee members. 

Walter Hawkins, of the Florida NRA set-up, 
was first speaker in the afternoon. Mr. Hawkins 
urged Code compliance as the salvation of busi- 
ness, and promised that all questions referred 
to his office would be promptly handled. He 
asked for questions, and got a flood of them. 
Mr. Poland, of the morning program, and Sec- 
retary Williams, as a Code enforcement officer, 
made it clear that technical handicaps are being 
eliminated. 

A resolution from the manufacturers’ com- 
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WILLIAMS, R. S. BECHTEL- 
Orlando, Fla.; HEIMER, 


Re-elected Secretary Dade City, Fla.; 


Vice President 


by Directors 
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mittee, asking that dealers be protected in a 
fair differential by roofing companies against 
roof applicators, was passed, in an effort to 
clear up what has come to be an aggravating 
situation. 

Another protest had to do with a certain 
manufacturer shipping a bill to Miami all the 
way round through a wholesaler at Cleveland, 
Ohio. 

There was discussion of the reported re- 
luctance of the Home Loan Bank Board to 
approve Florida loans because there was so 
large a percentage of faulty construction and 
poor materials. Mr. Tylander told of a once 
fine house in his home town only a few years 
old that was not worth the cost of repairs to 
save it; and of his own home, built of seasoned 
pine being as good as new after thirty-three 
years. Vice President Bob Bechtelheimer said 
they did not put heart pine in houses these days, 
and, agreeing to this, President Lainhart said 
good lumber was the answer, but the people 
won't pay for it. Past President Rush Todd 
said the trouble was not so much poor lumber 
as faulty construction, and another, a former 
Ohio dealer now in Florida, said that lack of 
good building codes was the trouble. It was 
generally agreed that banks, insurance com- 
panies and building and loan organizations could 
not be expected to do a great deal to provide 
more liberal financing of home building. 


Explains Functioning of Code 


Paul S. Collier, councillor Retail Lumber & 
Building Material Code Authority, Washington, 
D. C., delayed by a train wreck, opened the 
second day’s session, instead of appearing on 
Friday as expected. He paid tribute to the 
Code and those who had made it possible. 
While the Code will not do everything, it unties 
the hands of the man who would do a proper 
business, and in no sense prevents proper and 
practical merchandising, he declared. Bad prac- 
tices are ruled out, and fair methods of doing 
business established. The one thing always 
to bear in mind in filing prices is that the re- 
tailer can’t set them on a basis higher than 
justified. There is danger in observing some 
rules, and going slack on others. In the matter 
of enforcement, co-operation is of the highest 
importance. The courts have ruled that the 
State and the Federal governments have the 
power to fix prices, and any resistence will be 
a serious matter. “We must learn to play the 
game,” said the speaker; “if we do this we will 
go on to better days.” 

The resolutions, presented by Chairman E. J. 
Maugans of the committee, expressed apprecia- 
tion for the presence and aid of Walter Haw- 
kins of the State NRA organization; Carter 
D. Poland, of the Washington NRA headquar- 
ters, and Paul S. Collier, of the Lumber & 
3uilding Material Code Authority; also en- 
dorsed plans for providing more money for 
homes; a memorial on the death of R. A. 
Long, Long-Bell Lumber Co.; expression of 
gratitude for presence of so many ladies, and 
thanks for local assistance in the meetings. 

On the invitation of Asher Culp, his home 
town of Tampa was named as the place for the 
mid year meeting, which will be in October. 


New Officers Are Elected 
Officers for the new year were chosen as 
follows: 


President—Spencer T. Lainhart, West Palm 
Beach. 


Vice president—Robert S. Bechtelheimer, 
Dade City. 


Treasurer—J. Ben Wand, Jacksonville. 
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National director — 
Rush H. Todd, Ocala. 




















Associate directors— 


























Harold Foley, Jack- 
sonville; Sidney lL. 
Moore, West Palm 
Beach. 











District directors, 
Ashton J. Hayward, 
Pensacola; Eugene 
Pichard, Tallahassee; 
M.C. Armstrong, Jack- 
sonville; Cecil Willis, 
Daytona Beach; J. H. 
Lane, Fort Pierce; A. 
B. Crouch, West Palm 
Beach; Alston Shoaf, 
Miami; Vernon G. Widerquist, Fort Meyers: 
W. G. Shepard, Sarasota; Jack F. Townsend. 
Lake Wales; Joe W. Fleece, St. Petersburg: 
A. G. Thomas, Orlando; E. J 
burg. 

Frank Williams, secretary, was 
by the new directors. 

The only changes from the 1933-34 roster are 
selection of Harold Foley and Sidney Moore, 
to succeed M. L. Fleishel and Clyde Taylor, 
as associate directors; M. C. Armstrong, to 
succeed Lester W. Foley at Jacksonville, and 
A. J. Thomas to follow N. N. Jacobs at 
DeLand. 

W. E. Tylander was holding almost a con- 
stant reception. He has recovered his health, 
and admits having made some money lately. 
Cordial, genial, helpful, friendly Bill is a great 
favorite with every man in every department 
of the lumber business in Florida. 

Assistant Secretary Dorothy Brenner, whose 
skill in business was once written up in the 
AMERICAN LUMBERMAN, is now on the per- 
manent headquarters staff. She is secretary 
of the Davenport Lumber & Supply Co., of 
which H. H. Brenner, her father, is president. 

A stranger might wonder why not a referee 
for Joe McCormick, of Orlando, and Jack 
Townsend, of Lake Wales. However, they 
don’t mix any bites with their barks, and are 
as popular with each other as they are with 
everyone in the business, and that’s saying a lot. 

Aiter the banquet on Friday evening the floor 
was crowded with dancers before the ice cream 
came on. Space had to be cleared for the 
ostrich feather artist and other features of en- 
tertainment. 









































S. T. LAINHART, 
West Palm Beach: 
Re-elected 


President 


. Mangans, Lees. 


re-elected 





Tells of Wood Preservative 


A notable piece of business literature is the 
new booklet, just printed, of the American 
Lumber & Treating Corporation (332 South 
Michigan Avenue, Chicago), titled ‘“Wolman 
Salts—A Universal Wood Preservative.” The 
purpose of the booklet, as stated in the fore- 
word, is “to furnish such technical data and 
service records as are essential to an under- 
standing of the Wolman system of wood im- 
pregnation, now well known in American prac- 
tice and with more than twenty-five years 0 
successful history in European service.” 

Attractively printed and illustrated, this book- 
let offers a complete story of the technical 
phases of wood preservation, besides containing 
much interesting information relating to many 
practical service applications of Wolmanized 
wood products. Many retailers are now 
handling Wolmanized lumber, and many more 





doubtless will be interested in knowing more 
about it. This book affords the opportunity. 
It should be on the desk, or in a convenient 
file, of every dealer who wishes to be uptodate 
and well informed regarding developments im 
his industry. A request addressed to the above 
company will bring a copy. 
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Lumber grades are standard, but. ™ 





i 





lax 
there is a difference in pines 


that grading rules cannot cover 





No grading system can indicate the tex- 
ture of the wood or the standards of season- 
ing and manufacture. These factors are im- 
portant to the builder and the industrial 
user. The texture is developed by Nature's 


pattern of growth. Moisture content and 





ART, 

to uniformity of manufacture depend upon the 

ever method of milling, handling and shipment. 

‘ion There is often a greater difference in size, | 

elected texture, weight, resin content and limb 

vd = growth between trees of the same species 

~~ grown in different localities than the differ- 

= a ence between botanical species. 

i Red River's extensive forests were care- 

lately fully selected for quality, in the early days 

rtment when there was wide opportunity for choice 

ag and rejection. RED RIVER CALIFORNIA 

Bh PINE (ponderosa) in this region is large 

- © bodied and has grown with exceptionally 

= light weight, soft uniform texture, and bright 

Py color. RED RIVER SUGAR PINE is equal 

Bee to the best from other localities. iad. - 
e floor a "RIVER ‘SUGAR PINE 


RED RIVER CALIFORNIA PINE 
cream 


=| s ® CALIFORNIA PINES 


/e LUMBER MOULDINGS CUT STOCKS BOX SHOOK PLYWOOD 


is the 


erican 





High standards of manufacture and seasoning are maintained 


grade alone. Build your trade on Good Will by giving the 


consumer a little more for his money. 


South in the Red River mill, factories, dry kilns and yards at West- 
olman wood with an annual capacity of 250 million board feet. Con- RED RIVER MIXED CAR SERVICE enables the dealer and 
Ps tinuous year ‘round operation keeps the yard stocks well as- the industrial user to maintain the necessary assortment of stock 
1 and sorted and permits prompt service on special’ orders. with the minimum inventory and capital investment. 
yt NOW IS THE TIME TO BUY AND SELL QUALITY. PLYWOOD, WALLBOARD (California Pine, a distinct qual- 
prac- ity product) YARD and INDUSTRIAL LUMBER, PATTERN 
irs of With code prices equalizing the cost, it pays to be particular STOCK, MOULDINGS, CUT STOCK, produced and loaded 
wid about the factors that can not be assured when buying on at one point. Prompt shipment on specified date. 
)OOK- 
hnical 
sing “Producers of White Pine for Three Generations” 
many 
ized 
=| THE RED RIVER LUMBER COMPA NY 
on Mill, Factories, General Sales, WESTWOOD, CALIFORNIA 
- SALES OFFICES: 
unity. 315 Monadnock Building 360 N. Michigan Ave. s07 Hennepin Avenue 702 E. Slauson Ave. 
enient SAN FRANCISCO CHICAGO MINNEAPOLIS LOS ANGELES 
todate WINTON LUMBER SALES COMPANY UNITED STATES PLYWOOD Co. 
its in Foshay Tower, MINNEAPOLIS 50 East 42nd St. NEW YORK CITY 603 W. 36th St., NEW YORK CITY 
above Distributing Yards — CHICAGO MINNEAPOLIS LOS ANGELES RENO 

















Associations’ Plans and Activities 


April 4—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Roosevelt Hotel, 
New Orleans, La. Annual. 

April 4—Longleaf Yellow Pine (Inc.), Roosevelt 
Hotel, New Orleans, La. Annual 

April 4-5—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Annual Meeting and 
Code Conferences. 

April 5—Southeast Missouri Lumber Dealers’ Asso- 
ciation, Ducker Hotel, Poplar Bluff, Mo. An- 
nual. 


April 6-14—Home Complete Exposition, State Fair 
Grounds, Indianapolis, Ind. 


April 9—Texas Line Yard Retail Lumber Dealers’ 





Association, Mineral Wells, Tex. Annual. 
April 10-12 Association of Texas, 
Mineral Wells, Tex. Annual. 


April 10-11—National Retail Lumber Dealers’ Asso- 
ciation, Washington, D. C. Annual. 


April 19-20—-New Jersey Lumbermen’s Association, 
Hotel Madison, Atlantic City, N. J. Annual. 
May 23-24—National-American Wholesale Lumber 
Association, Mayflower Hotel, Washington, 
D. C. Annual. 

June 13-14—South Dakota Retail Lumbermen’s 
Association, Rapid City, S. D. Annual. 

June 25-29—American Society for Testing Mate- 


rials, 
N. J. 


Chalfonte-Haddon Hall, 
Annual. 


Atlantic City, 





Missouri Postpones Convention 


Haytt, Mo., March 24.—Due to the code 
situation, the meeting of the Southeast Missouri 
Retail Lumber Dealers’ Association, scheduled 
to be held in Poplar Bluff, has been postponed 
from April 5 to Thursday, April 12, and W. T 
Nethery, secretary of the association, has ad- 
vised all members to that effect. It is planned 
to make this one of the most interesting meet- 
ings in the history of the association. 





Three New Orleans Meetings 


New Orleans, La., March 26.—The annual 
meeting of the Louisiana Retail Lumber & 
Building Material Dealers’ Association (retail 
lumber code administrative group) will be held 
here April 4, according to announcement by 
J. Frank Carroll, president. 

On the same date will be held the annual 
meeting of Longleaf Yellow Pine (Inc.), ac- 
cording to a statement given out by O. N. 
Cloud, secretary-manager. 

As has been previously announced, the annual 
meeting of the Southern Pine Association also 
will be held here April 4 and 5 

All of above meetings will be held in 
Roosevelt Hotel. 


the 





New une santie Called 


MancuHesterR, N. H., March 26.—A meeting 
of the New England Lumbermen’s Association 
will be held in Manchester, N. H., at the Hotel 
Carpenter on Wednesday, April 11, starting at 
10:30 a.m. J. J. Farrell, vice-president of the 
Northeastern Lumber Manufacturers’ Associa- 
tion and chairman of its forestry committee, will 
speak on Article X of the Lumber Code; this 
article relates to the conservation and sustained 
production of forest resources. E. W. Treen, 


secretary of the Northeastern Lumber Manu- 
facturers’ Association, New York, will also 
speak. All timber land owners, operators, 


wholesalers, 
lumber industry 
attend. 


and overyone connected with the 
in New 


England is invited to 





National Retail Directors’ Annual 
Meeting Date Announced 


Wasuincton, D. C., March 26.—The annual 
meeting of the board of directors of the Na- 
tional Retail Lumber Dealers’ Association will 
be held at the Mayflower Hotel here April 10- 
11, it has been announced by President Spencer 
D. Baldwin. 

Codes, home financing and distribution will 

attention in this meeting, 
announces that all dealers 


share the directors’ 
and 


Mr. 


Jaldwin 


AMERICAN LUMBERMAN 


are welcome to attend “and will be shown a 
good time.” It is also the time of the annual 
meeting of the Retail Lumber Code Authority, 
which should attract many dealers, and railroads 
have made special rate reductions on the identi- 
fication plan. It is advised that those planning 
to attend make hotel reservations at once. 

Lumbermen planning to come to Washington 
for these meetings and wishing to bring their 
wives may be assured of plenty of entertain- 
ment for the ladies, for it will be “cherry blos- 
som time” here then, and the city is planning a 
large celebration for the occasion. 





Forest Research Council Meets 


PorTLAND, Ore., Mar. 24.—The Forest Re- 
search Council of the Pacific Northwest held 
its eighth annual meeting here Mar. 14. This 
council, composed of prominent lumbermen and 
foresters, acts in an advisory capacity to corre- 
late the work of various forest research agencies, 
and particularly to assist in guiding the work 
of the Pacific Northwest Forest Experiment 
Station. A large part of the discussion this year 
centered around the technical assistance needed 
in administering certain phases of the Lumber 
Code, reports T. T. Munger, secretary of the 
council. 

Measures have been 
sults of forest research 
the 


taken to make the re- 
immediately available, 
council was informed. Statistics and maps 





WATCH FOR NEXT ARTICLE ON 
MILLWORK ESTIMATING 


[The fifth instalment of this series of articles on 
the estimating of millwork will appear in an early 
issue of the AMERICAN LUMBERMAN. It will 
include methods of figuring, and extension on the 
estimate form, of four groups of items: No. 10— 
Running trim (base, chair rail, picture mold, 
wainscot cap, shoe moldings etc.); No. | 1—Miscel- 
laneous interior work (ceiling beams, wainscoting, 


panel work, colonnades, seats, shelving, cleats 
etc.); No. 12—Stairwork; No. 13—Cabinet work.— 
EDITOR. ] 





showing the extent of forest types and the tim- 
ber resources in the Douglas fir region are now 
being prepared. Information on the instability 
of forest land ownership and the abandonment 
of forest lands in Washington and Oregon will 
be issued soon. The economic selective logging 
studies conducted by A. J. F. Brandstrom will 
be extended this summer to eastern Oregon, it 
was announced. 

The experiment station was asked to assist 
in preparing a handbook to guide loggers of the 
Douglas fir region in complying with Article 
X of the Lumber Code. F. P. Keen, in charge 
of the local forest insect field station, described 
the measures necessary to curb the activities 
of the pine beetle, which is killing Ponderosa 
pine three times as fast as it grows. Forest 
research work in British Columbia was de- 
scribed by E. C. Manning, assistant to the 
Chief Forester. 

Members of the council present at the meet- 
ing were: 

A. R. Watzek of the Crossett-Western Co., 
chairman; L. F. Cronemiller, State forester 
of Oregon; T. S. Goodyear, State supervisor 
of forestry for Washington; Professor Bror 
Grondal of the College of Forestry, Uni- 
versity of Washington; Professor E. H. Stef- 
fen, from the forestry department at Wash- 
ington State College, Pullman; C. J. Buck, 
regional forester for the U. S. Forest Service; 


KE. C. Manning, assistant chief forester for 
British Columbia; C. S. Chapman, Weyer- 
haeuser Timber Co.; W. B. Greeley, West 


Coast Lumbermen’s Association; D. T. Mason, 
Western Pine Association; C. A. Lyford, 
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James D. Lacey Co., Seattle; Paul Neils ot 
the J. Neils Lumber Co., Portland; R, 9 
Chapler, Oregon Forest Fire Association; B 
T. Allen; T. T. Munger, director of the Fei. 
eral forest experiment station. 





Roofers Protest Reclassification 


Co_umpus, Ga., March 27.—Vigorous protes 
against the reclassification of A and B ¢lag 
mills whereby the larger mills in class A ar 
said to be seeking to cut the differentia] jy 
half under the lumber code operations, wa; 
voiced by members of the Roofer Manufz. 
turers’ Association, in regular session her. 
today. 

After a brief opening session, at which prob. 
lems of the industry were discussed and jp. 
formation was disseminated for bringing small 
mills into membership of the organization fo 
code operation purposes, the association went 
into executive session. All of this session was 
consumed in formulating plans for definitely op. 
posing the new classification that would re. 
duce the present differential of $2 per thousand 
maximum in favor of the class B mills. 

A committee to be headed by D. H. Bland, of 
Lumpkin, and Joe S. Burgin, of Buena Vista, 
was named to attend a hearing on the question 
of reclassification in New Orleans in April. H 
Dixon Smith, of Columbus, is a member of the 
Lumber Code Authority, representing _ the 
Roofer Manufacturers’ Association group. He 
was one of the principal speakers at the open- 
ing session. 

Thomas Reeves, of Mixer & Co., Atlanta 
and Thomas Griffin, of the Colonial Lumber Co, 
Columbus, wholesalers, were the only speakers 
at the luncheon session. They discussed the 
proposed new classification from the whole. 
saler’s point of view, showing they stand 
squarely with the roofer manufacturers in op- 
posing the cut in differentials. The meeting 
was presided over by J. Hallman Bell, of Rich- 
land, Ga., president. W. R. Melton, of Cuth- 
bert, is secretary. 

Date of next meeting, to be held here, was 
left subject to call by the president, but will 
probably be announced after the hearing at New 
Orleans. 





Perk Up—Business Is to Be Had! 
Research Expert Tells Tacomans 


Tacoma, WasuH, March 24.—The present 
outlook for contemplated construction projects 
in the United States is four times as good as 
it was a year ago, members of the Tors 
Lumbermen’s Club at their weekly luncheon 
were told by W. R. McIntyre, of Los Ange- 
les, Pacific Coast representative of the F. W. 
Dodge Corporation, which furnishes a. statis- 
tical and research service. 

He said his company expects four billion dol- 
lars’ worth of construction to be undertaken 
over the nation this year, including both pub- 
lic and private projects. He advised the lun- 
bermen to concentrate on sales promotion cam- 
paigns if they want to get their share of the 
business that is coming from the general trade 
revival, which, he predicts, will be accompanied 
by a big increase in building to replace fire 
losses and obsolete structures, both of which 
have been neglected for several years. He said 
that many manufacturers have settled into such 
a slump that they do not realize that there is 
business to be had if they will go out and get it. 





Tariff Commission Announces 
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. 
Hearing 
[Special telegram to AMBpRICAN LuMBERMAN] 
Wasuincton, D. C., March 29.—The tariff 
commission has announced that it will hold 4 
hearing in Seattle, Wash., on April 17 in cot 
nection with the red cedar shingle investigation 
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Objects to Absorption by 
New Orleans 


New Orieans, La, March 26.—A _ hearing 
relative to the complaint of Lake Charles, (La.) 
port authorities against the absorption of de- 
livery costs on lumber in non-marginal track 
Gulf ports will be conducted in New Orleans on 
April 16 by Shipping Board Examiner M. G. 
deQuevedo. The marginal track delivery of 
jumber has been the subject of controversy in 
the Gulf ports for several years, arising from 
the acceptance by steamship lines of lumber in 
cars on marginal tracks and, originally, the re- 
quirement of unloading into steamship berth at 
New Orleans. Several years ago there was an 
attempt by the Gulf-French Atlantic-Hamburg 
Range Freight Conference to effect uniformity 
by imposition of unloading charges in marginal 
track ports, which was unsuccessful, and several 
months ago the steamship lines began the ab- 
sorption of unloading charges at New Orleans. 
The complaint of the Lake Charles authorities 
was filed with the Shipping Board against such 
absorption. 





State's Liquor Stores to Favor 
Native Woods 


Tacoma, WasH., March 24.—Washington- 
crown Douglas fir will be used in the manu- 
facture of fixtures for Washington’s new State 
liquor stores, under the terms of a $25,000 con- 
tract awarded to the Coast Sash & Door Co. 
and the Tacoma Millwork Supply Co., both of 
this city, by the State liquor control commission. 
The contract specifies that the only “foreign” 
wood to be used is hardwood veneer for counter 
surfacing, and is for counters, shelving and 
display cases for twenty stores, the first to be 
opened by the commission. 

The Coast Sash & Door Co. was awarded the 
contract for supplying the fixtures for eight 
stores in Tacoma, and southwest Washington. 
The contract for furnishing fixtures for Seattle, 
Spokane and other northern and eastern Wash- 
ington cities went to the Tacoma Millwork 
Supply Co. Both contracts require that the 
equipment must be installed by March 21, as 
the stores must be ready to open by March 26. 

The counters and shelving will be furnished 
in sections, so as to be suitable for any store. 
The stores will be uniformly equipped through- 
out. Officials of the liquor board estimate that 
it will cost approximately $1,000 to equip each 
of the stores. 





Permits Exemption From Long- 
Short Rule 


_New Orveans, La., March 26.—Partial re- 
lief from the “equidistant” ruling of the Inter- 
state Commerce Ci ymmission has been granted 
carriers and lumber mills in the southern and 
southwestern territory, in an order of Division 
2 of the commission. extending exemption from 
the long-and-short haul clause to permit the cir- 
cuitous routing of lumber over competing rail- 
roads to certain consuming areas. The effect of 
the order, according to A. G. T. Moore, traffic 
manager Southern Pine Association, is to per- 
mit carriers having longer routes to quote the 
same rates to given points from origins as those 
of shorter-haul railroads. 


Fruit Growers Will Be Cash 


Buyers of Boxes 


SPOKANE, WaAsH., Mar. 24.—Box men of this 
district were assured that they can expect cash 
on delivery of their boxes to the orchardists of 
the Northwest, by John A; Schoonover, presi- 
dent of the Production Finance Corporation, 
who spoke yesterday at the weekly meeting of 
the Spokane Hoo-Hoo Club. Mr. Schoonover 
outlined the new financial structure through 
Which the Government is seeking to aid agri- 
culture in the Northwest. It would be its 
policy this year to sanction advances (where 
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About It 


ARE YOU OVERLOOKING THIS? 


You, Mr. Lumber Dealer, probably 
have more potential CASCO Glue 
customers passing through your doors 
than all other retailers in your com- 
munity. 

They know the product because 
over 30,000 samples of CASCO Glue 
are sent each month to readers of 
CASCO advertising in these fields: 
Householders Boy Scouting 
Homecrafting Manual Training 

Carpenters and Contractors 


Why not get this profitable business? 


CASG 


WATER 
PROOF 


CASCO is packaged in all sizes for 
all users— 
10c cans for boys and Boy Scouts. 
25c cans for Householders. 
1 lb.—5 lb.—10 lb. cans for Home- 
crafters, Woodworkers, Cabinet- 
makers, Body Builders, Boat Build- 
ers, etc. 

Don’t let this profitable business 
get away from you. 

* * Ba 

Let us send you the Facts on the 
Profit Possibilities of CASCO. 


QO s 


The Casein Manufacturing Company of America, Inc., 205 East 42nd Street, N. Y. 








proper security exists, and the borrower has 
a sufficient equity in his property) up to 55 
cents a box on Jonathans, and to 65 cents on 
Winesaps and Delicious—which is 5 cents bet- 
ter than last year. Also he said that a price of 
13%4 cents for an apple box has been estab- 
lished—which is quite an increase over last 
year’s. 

He explained that the Government is not 
advancing money direct, but accomplishing its 
purpose through co-operative organizations of 
the growers themselves, which are financed by 
the Government. The notes given by the grow- 
ers are discounted through the Intermediate 
Credit Corporation. 

Mr. Schoonover said he would appreciate an 
opportunity to attend the code meetings of the 
box men, in order that he might better under- 
stand their problems, and be able to co-operate 
more effectively. 


Orders Three Mill Outfits for 
Producing Cooperage 


LovuIsviLLE, Ky., March 26.—The Cumnock 
Reed Co., Louisville, capital $110,000, has been 
incorporated by Walter M. Cumnock, Roth 
Lumber Co.; and W. M. Reed, American Air 
Filter Co., to produce staves and heading, in 
shape to move right to the barrel or keg pro- 
ducer. The company has secured 13,000 acres 
of virgin timber in Leslie and Harlem counties 
of eastern Kentucky, and placed orders for three 
mill outfits, including a bourbon stave saw, beer 
stave saw, and heading equipment, and plans to 
install additional equipment. Offices of the com- 
pany are with the Roth Lumber Co., in Louis- 
ville. 





Tacoma, Wash. 


West Coast Woods.—Production during the 


past fortnight continued to gain over pre- 
vious weeks, as additional mills resumed 
operating New business and shipments 


showed improvement, although both are still 
behind production. Water shipments have 
been brisk, with shippers anxious to get 
their cargoes loaded so as to be “under the 
wire” for the threatened longshoremen’s 
strike, which was called off in response to 
a last minute appeal by President Roosevelt. 


Foreign.—Offshore business appears to be 
picking up. This is true not only here but 
at other southwest Washington ports. Re- 
ports from Grays Harbor indicate that 
Oriental and United Kingdom cargoes will 
give that section a late-March shipping 
spurt. Willapa Harbor reports activity in 
the Oriental market. The lumber trade be- 
tween Tacoma and the Hawaiian Islands is 
better than at any time during a good many 
months. 


Intercoastal.——W ord has been received here 


that the going rate on lumber shipped from 
the Pacific coast to the east coast market, 
$12 per thousand feet, has been continued 
through June. Intercoastal operators will 
be able to book ahead for three months in 
anticipation of a spring revival in the east 
coast lumber market. Several steamship 


lines are reported to be adding vessels. 


Seattle, Wash. 


West Coast Woods.—Domestic markets are 
quiet, and there is considerable complaint. 
A number of shippers admit moving a fair 
amount of lumber. Opinion is divided over 
prospects for spring business from the 
larger consuming centers. Export markets 
furnish the best outlets. 


Rail.—One operator reports a small amount 
of industrial orders are coming in; another, 
that the Dakotas are opening up and Minne- 
sota is buying some lumber; a wholesaler, 
that there is no business except a little from 
the railroads, paid from R.F.C. funds. The 
prospects of retail yard buying are discour- 
aging; the few orders from retail yards call 
for badly mixed cars. 


Intercoastal.—Because of bad weather and 
financial hesitation, and the fact that whole- 


salers in the East have unsold stocks, the 
flow of orders from the Atlantic coast is 
small. B&better lumber is not being sold; 


most orders call for Nos. 1, 2 and 


Ship space is easy. 


instead, 
3 common. 


Export.—China and Japan have come into 
the market again. Japanese rates on lumber 
jumped from $5 to $5.75 for large squares, 
with baby squares reaching the former high 
mark for the large squares. A great deal 
of the lumber consigned to Japan is moving 


into Manchukuo. China is buying a fair 
amount of lumber. The rate into Shanghai 
is $5.75, that to northern ports, $6.25. Indi- 
cations are that the Oriental market will 
still further improve. Favorable exchange 
has helped to bring both the east and west 
coasts of South America into the market, 
with the east coast the more active. The 
loggers’ strike in British Columbia has re- 


sulted in bringing to the Northwest a small 
amount of orders from Australia, despite the 
10 percent preferential tariff. Movement of 
lumber to the United Kingdom is not so 
brisk as it was, but the Continent is active 
in the purchase of clears. The export mills 
are well loaded with orders, and are pro- 
ceeding carefully, lest they accept more than 
their production schedules can take care of. 
Present production quotas are being covered 
by orders. 

Spruce.—A firm which specializes in spruce 
reports a good demand for clears from the 
United Kingdom, and a pick-up in demand 
from other spruce consumers. 


Shingles.—Demand has not been so good 
the past fortnight. Combination mills and 
direct sellers are getting the bulk of the 
business. Production allotments for a large 
number of squares—close to 100,000—are 
being re-allocated because of the differences 


in sales and the competition of British 
Columbia mills. About a dozen large mills 
are oversold, and are holding prices above 
the minimunin. 

Logs.—Prices are about the same as they 
were two weeks ago. There is a stronger 
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Market News from Anbric 


demand for clear logs and for car or struc. 
tural logs. British Columbia, as a result of 
strikes, is still in the market for all the fir 
logs it can get; as a result, the price is very 
firm on this side, ard there are few good logs 
available. “ Good fir logs bring $10, $15 and 


$20. There is a good demand for peelers at 
$24. The poorer grade fir logs sell at vari- 
ous prices. There is a good demand for 


hemlock at $8 and $9. Shingle logs are in 
surplus as a result of small production of 


shingles here, and exports from British 
Columbia. They sell at prices running from 
$8 to $10. Most cedar lumber logs bring $18. 


Spokane, Wash. 


Inland Empire Pines.—March business has 
been_an improvement over that of the pre- 
ceding month, just as February was better 
than January. The business has come mostly 
from the middle West, where weather con- 
ditions have encouraged conservative buying 
for actual needs. Speculative buying is con- 
spicuous by its absence. Mill order files are 
fairly well filled, and there is more or less 
optimism among mill men. Eastern buying 
is just beginning to put in an appearance, 
and it is expected that this will offset any 
diminution in middle West buying in the 
next few months. There is also the feeling 
that middle West purchases may continue 
during May and June. Mixed orders furnish 
the bulk of the buying and are making the 
lumbermen of this district a lot of work. 
Mill stocks are badly broken, although in the 


aggregate there is a lot of lumber in the 
pile ready to ship. Mills are helping one 
another out, buying stocks back and forth 
to fill out particular orders. The handi- 
cap which they all suffer, however, is 
the fact that past buying has been largely 
of the cheapest grades, with some of the 


best included to fill out, so 
mains a large stock of medium grade lum- 
ber. With anything like normal demand, 
present stocks should be sufficient to meet it, 
and no more. Many look for the Govern- 
ment program of small house building to 
start a demand for shop grades. 


Portland, Ore. 


Douglas Fir-Demand.— Domestic 
continues quite active, but foreign demand 
is quiet. The destructive fire reported as 
having practically razed the city of Hakodate, 
on the island of Hokkaido, may cause an in- 
crease in the demand from Japan. There 
was a time when Hakodate took large quan- 
tities of lumber from the Columbia river and 
in exchange shipped oak logs here. 

Production.— Within a few weeks, two 
mills that have been out of operation for 
some years will be placed in operation again: 
The Turner Lumber Co.’s mill near Yamhill, 
75,000-foot capacity, is now being overhauled 
and modernized; and The Elwood Lumber 
Co., near Buxton, capacity 75,000 feet, which 
has been down for two or three years, is 
to be started up. 


Minneapolis, Minn. 


3usiness in the Northwest in February 
held up well after the large increases in 
January, and showed about the same level, 


that there re- 


business 


far above February, 1933, according to the 
monthly business survey of the Ninth Fed- 
eral Reserve bank, just issued. “Country 


luniber yards did two and one-half times as 
much business in lumber in February as in 
the same month last year,” the survey shows. 


Northern Pine.—Production, shipments and 
new orders all show a falling off during the 
past two weeks, as compared with several 
weeks previously, but trade is continuing tn 
such volume, nevertheless, that some manu- 
ftacturers are finding it difficult to meet all 
requirements. With stocks on hand now 
totaling about 80,000,000 feet, at Head of the 
Lakes mills, assortments are badly cut down. 
Larger mills still are closed and those in 
operation do not produce all items in demand. 
Retail yards and box and crating interests 


are in the market for a considerable amount 
of material, the latter chiefly grade 
items. ‘ 


low 


Northern White Cedar—A steady demand 
for posts, in the face of advancing Prices, 
continues to characterize the market. Ex. 
pecting shortages, dealers have abandoned 
their practice of “hand to mouth” buying ang 
are purchasing for future use. There ig no 
prospect of the demand falling off for some 
weeks to come. Occasional orders are being 
received for poles, but telephone and power 
companies apparently are confining their 
purchases to replacement needs and for new 
projects in the smaller towns. 


Millwork. tepairing and some new cop- 
struction work in the country areas continue 
to mark about the only activity of note in 
the building line in the Northwest. Sash and 
door men, however, report a slight increase 
in orders, following a considerable spurt tn 


— Buffalo, N. Y. 


continues light, though 
some wholesalers reported a slight recent 
increase in sales. The amount of new build- 
ing work has not shown much gain. Retail- 
ers here and in some other localities have 
profited by the CWA orders. Lumber prices 
are holding about steady. Wholesalers are 
looking for an advance in shingle prices 
soon. Some orders have been received for 
lake-and-rail shipments. The outlook is for 
much delay in receipt of lumber and shingles 
by lake this year, for navigation will prob- 
ably not start before May 1. 





Lumber demand 


Hardwoods.—The market is quiet, though 
business is larger than that of a year ago, 
when trade was much disturbed. Buyers are 
holding off in many instances, taking stock 
only as needed. The spread of labor troubles 


has had a restraining influence, but the 
settlement of the automobile strike is ex- 
pected to open the way to increased sales. 


Flooring prices are firm. 


Western Pines.—-Dealers’ stocks are low in 


most cases, but they are waiting for im- 
provement in the building line before re- 
plenishing. Prices are holding steady. 


Northern Pine.—Demand is slow, except for 
the lower grades, of which the box plants 
are purchasing fairly good supplies. Re- 
tailers have not begun to fill in their de- 
pleted stocks to any large extent. 


Memphis, Tenn. 


Southern Hardwoods.— A good demand 
from both domestic and foreign consumers 
has been noted, sales having kept pace with 
production, for the first time since the code 
became effective. 

Domestic Demand.—There was a slight 
slowing up in the demand from the automo- 
bile industry, due to the threatened strike, 
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but a renewed demand is shown in tele- 
grams received today. Other domestic con- 
suming groups have been in the market. 


Flooring factories have been busy, and have 
placed a nice volume of orders for flooring 
oak at good prices. There has been a bet- 
ter demand from the retail dealers, and also 
from manufacturers of crates and boxes. 
The furniture demand has held up well, but 
has probably not been up to expectations of 
many. Most hardwood manufacturers are 
exceptionally well pleased with sales volume, 
and prices have been in many cases above 
the code minimums; this is especially true 
of ash, which has been in demand by both 
domestic and foreign consumers. Demand 
has also taken off the market the surplus of 
maple and elm, which for many months have 
been slow movers, and today buyers are hav- 
ing trouble in finding maple, particularly. 


Export Demand showed considerable gains, 
especially before March 23, the effective date 
of the code which fixes prices on the cif. 
basis. There was an influx of orders before 
that date, in the main at code prices, how- 
ever. Foreign consumers feel that higher 
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prices are cure to come, and are covering 


their requirements at present level. 
production is slightly lower than the 
mount allowed by the code, because bad 
a P 

weather has closed some mills, and many 
large operators have had their mills down 
€ Se 

for repairs. 

Rail Rates.—The recent revision of lumber 


rates under the fourth section of the Inter- 
state Commerce Act, which was recently an- 
the Interstate Commerce Com- 
mission, is not entirely satisfactory to the 
Southern Hardwood Traffic Association. “Re- 
granted, effective Aug. 17,” said Sec- 
New, “but the new order is 
coupled with the most complex, technical, 
purdensome restrictions ever faced by the 
shippers and carriers. It is doubtful whether 
can be executed without serious 
disruption of the present rate structure. It 
will require the carriers to engage in revi- 
sions of rates and routings that will engage 


nounced by 


lief is 
retary C. A 


the orders 


their attention for several years. It will 
close a large number of routes, and inter- 
fere materially with transit privileges.” 
Louisville, K 
ouisville, Ky. 
Southern Hardwoods.—Business has been 
a trifle better. While the furniture trade 
has not been buying much lumber, it is well 
known that it is considerably busier, and 
is using up stocks bought prior to the fall 


advance, or bought ahead of the date of 
minimum prices. The automotive industry 
is also far busier, and is taking a lot of 
soft maple and magnolia, from 4/4 up to 
12/4 thickness, and also low grade and 
wormy oak, including 3-A. Box trade is also 
improved, and factories are taking inch 
stock in No. 2 as well as No. 1 common, in- 
cluding gum, sycamore ete. There has been 
some demand for circular sawn poplar, but 
not much band sawn stock is moving. Ash 


and oak, inch stock, FAS, common and No. 2 


common, have been sold for export. No 
plain white oak is reported in sales, but 
quartered white oak continues in active de- 


mand for heading 


Baltimore, Md. 


North Carolina Pine.—No progress has yet 
been made in the way of adding to the 
stocks of lumber on the wharves, which are 
hardly large enough to take care of present 
modest Bad weather has held down 
consumption, and also interferes very much 
with operations at mills and logging camps. 
Pine.—Inquiry for 
narrow Stocks here 
This 
quantities. 
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use, 


needs. 
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Hardwoods.—Orders show a gratifying in- 
crease in number, but for the most part the 
calls are for small quantities. 

Ocean Freight Rates on export lumber have 
been extended by the North Atlantic and 
South Atlantic Freight Conferences until 
July 1. Under a previous notice they were 
to remain in effect until June 1, this also 
being an extension from an original limit of 
two months from Jan. 31. The rates on both 
the South and Atlantic and Gulf lines, and 
the North Atlantic services, are equal, a pre- 
Vious difference having been eliminated. Ex- 
porters here received schedules of the exten- 
sion this last week. The established rates 
are as follows: 


Lumber—N. O. S. Group 1 ports, 35 cents 
or heavy and 45 cents for light woods per 
100 pounds; Belfast, Cork, ‘Dublin and Lon- 
donderry, 40 cents for heavy and 50 cents for 
light woods; Hull, Leith and Newcastle, 40 
cents for heavy and 50 cents for light woods; 
Aberdeen and Dundee, 40 cents for heavy 
and 50 cents for light woods; Southampton, 


4) cents for heavy and 55 cents for light 
woods. 

Logs, planks, wagon and rail—Group x. 
Ports only, $16; Newcastle and Hull, $18.75 
ber One thousand board feet. 


Squares, billets in bags, or of uniform 


length and bundled with 
as lumber. 

Squares and billets less than 3 
and 4 feet 6 inches in 
cents per 100 pounds. 

Lumber, other than veneer 
tures of lumber—75 cents. 

Squares, bills and dimension stock, in cases 
or crates—Group 1 ports, 50 cents for heavy 
and 60 cents for light wood; group 2, 55 
cents for heavy and 65 cents for light woods. 

Flooring, hardwood, not parquetry—Group 
1 ports, 40 cents; Hull, Leith and Newcastle, 
45 cents; Belfast, Dublin, Cork and London- 
derry, 45 cents; Aberdeen and Dundee, 45 
cents; Southampton, 50 cents. 

Parquetry flooring, 75 cents. 

Veneers in crates or cases, 75 cents. 


Kansas City, Mo. 


Although sales in the past two weeks have 


heavy wire—Same 


inches thick 
length N. O. S.—75 





and manufac- 


been irregular, and have not shown substan- 
tial increase in volume, there have been 


some indications of a stronger market in oc- 
casional spurts of buying. Prices have re- 
mained generally unchanged, except possibly 
on hardwoods. Code minimum prices in most 
cases remain the maximum prices also. Rail- 
road and industrial purchases continue to 
feature the market, with good sales reported 
to both. Retail stocks are still low, but 
orders have begun to come in, based upon 
the large number of estimates being made by 


dealers. Farm and home improvements are 
needed badly throughout the territory, and 
considerable activity in this field will start 


when the weather becomes more favorable. 


Southern Pine.—Stocks of retailers are re- 
ported in good shape. There was a continued 
demand for heavy piling, although sales fell 
off somewhat as a result of the completion 
of Government projects. Manufacturers re- 
port sales below production. 


Douglas Fir.—Sales moved slowly through- 


out the last two weeks, with railroads and 
industrials furnishing the only outlet. A 
little interest was shown through the re- 


tailers, but most of them have sizable stocks. 


Western Pine.—Demand 
good, with sales far above production. Ex- 
port trade has been heavy, with prices bet- 
ter than domestic. Industrial consumers 
continued in the market with very nice 
orders, and a little difficulty was experienced 
in filling some of these. 


has been very 


Hardwood.—Flooring plants continued to 
be the best outlets, their purchases showing 
a little improvement. Industrials began to 
show a little interest, and retail sales were 
slightly better. 


Lath and Shingles.—Demand for shingles 
has been steadily stronger, and a little in- 
terest has been shown in lath. Prices have 


remained unchanged. 


Birmingham, Ala. 


Demand.—The rural and small town yards 
find little business coming their way. 


L Indus- 
trial buyers have been in the market, but 
have been rather cautious. From the Moss- 


McCormack Coal Co., Birmingham, Ala., came 
an order for its Nauvoo-Black Creek Coal 
Co. operation at Nauvoo, for building the 
first group of 5- and 6-room residences. In- 
cluded in the purchases were approximately 
150,000 feet rough framing lumber, 300,000 
feet ceiling, siding, flooring and sheathing; 
also several thousand dollars worth of sash, 
doors, trim, hardware and roofing. Steam 
coal for use in its creosoting works was 
traded to the seller of flooring and sheathing 
stocks. 

Car item sales last week, largely of Class B 
mill stock, totaled about $150,000 last week, 
because on a number of such items all mills 
are in future to have the same rating, and 
Class B mills will no longer be able to offer 
10 percent lower prices. Additional indus- 
trial orders for small amounts were placed 
with manufacturers and wholesalers. 

Southern Pine.—Class A mills are com- 
plaining of the loss to them of business 
through the lower level price allowable to 
the B operators, while B mills complain that 
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Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 
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UALITY timber plus 
quality manufacture 
—all Northern Hard- 
woods, Hemlock, some 
Cedar. Complete milling 
facilities, latest type kilns. 
Let us have your 
inquiries and orders. 


EEE 
LUMBER. COMPANY) 
TROUT CREEK. MICH] 


























17 Your Requirements For ‘17 


Harp Map_e — Birch — BAsswooD 
Sort EL_M—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


CAN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 
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IRON MOUNAIN, MICHIGAN 








Richard Shipping Corp. 


Established 1847 
44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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CI PACIFIC COAST Co 








TO SERVE 


2 PLANTS voo'n- 
MIXED-CARS 


Pine Lumber & Factory Products 


PONDEROSA PINE 
IDAHO WHITE PINE 


7 Long Lake Lumber Co 


PINE FRAMES TRIM 
AND MOULDINGS 











Order JustWhat 
You Need In:- 
YARD AND 
SHED STOCK 
Including 
Bevel Siding, 
Mouldingys, Lath, 
Shingles 


WHITE RIVER. 
LUMBER CO., 


ENUMCLAW , VWASH. 























| DAVENPORT 
HOTEL 


Spokane, 
Washington 
Complete hotel and 
dining service. In- 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 
moderate. 


Rendezvous of 
Lumbermen of 
the Northwest. 














IL LOUIS M. DAVENPORT, President 











Baughman’s Buyer 
and Seller 


Awell knowncalculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 

ained flexible leather, $4.00; black seal grain, $5.00; 

ue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3}4x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blae Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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they are being slowly put out of business 
because all the favors go to the competing 
salesmen. Demand has been largely for the 
Nos. 2 and 3 common grades. No. 2 common 
flat grain, 1x4-inch flooring sells at as much 
as $2 over, with several mills listing it at 
$20, mill base, which is $1 over, minimum. 
Demand for this item seems to be on the 
increase. Some mills are asking the same 
price for their 1x4- and 1x6 No. 2 common. 
Millwork factories have bought rather spar- 
ingly of upper grades, so most manufac- 
turers have them in surplus. Orders for spe- 
cial cutting have been increasing. Govern- 
mental specifications for timbers and heavy 
planking have kept busy the plants that do 
that type of cutting. 


Norfolk, Va. 


North Carolina Pine.—Snow storms fol- 
lowed by heavy rains and thaws, have made 
the woods a perfect mush and very nearly 
stopped all operations, so small mills have 
been able to produce little during the past 
two months. This same bad weather in the 
North and East has naturally tended to slow 
down business, but during a few good days 
an improvement in demand not only from 
retail yards but industrials and other large 
consumers was shown. The mills do not 
have very much unsold surplus stock, while 
shipment of a great many orders has been 
held up, therefore if there should be a fair 
demand for lumber, particularly the better 
grades, millmen will be inclined to ask for 
higher than code prices. Inquiries from re- 
tailers and from large industrial users of 
box grades and from contractors on large 
construction have picked up, and some buying 
has been done for quick shipment. Gov- 
ernment departments have been sending out 


New England 


[F. J. Caulkins]} 


Boston, Mass., March 26.—The spring buy- 
ing surge by the consumers of building ma- 
terial has not yet gathered much momentum. 
There have been no radical changes in whole- 
sale “cost protection” prices, though the ship- 
pers of spruce have added $2 to the 10- and 
12 inch sizes. The most striking activity at 
the moment in lumber circles has to do with 
the classification of each trade unit, and the 
trade field in which it may properly operate. 

Massachusetts permits in February for home 
building were seasonally low, but there was a 
bright spot in the official figures which showed 
63.9 percent of the total as being applied to re- 
modeling and repairs, which bring a very de- 
sirable type of business to the dealers. 


West Coast Fir and Hemlock.—tThe inter- 
coastal offices are booking round-lot orders 
for early mill shipment, but the volume is 
not large, as most yards have carried over 
an adequate supply for the spring trade. 
There have been no price changes, and the 
Atlantic Coast c.if. dock price list stands 
as quoted on another page. The water 
freight rate of $12 in force several months 
has been officially extended to April 30. 


Eastern Spruce.—The mills are well sup- 
plied with orders and, with the American 
mills operating under a quota of forty hours 
per week, they have made little headway to- 
ward clearing their order files. The call for 
10- and 12-inch has been persistent, and has 
brought one of the first advances, over “cost 
protection prices” established under the 
codes, that has been noted in this section. 
On March 19, all 10- and 12-inch in either 
dimension or random is advanced $2, bring- 
ing the 10-inch to $34, and the 12-inch to 
$36, delivered at Boston rate points. All 
sizes 8-inch and under, 16 feet and under, 
continue at the base quotation of $26 f.o.b. 
mill, or $32 delivered under Boston rate, 
with the exception that the smaller scantling 
sizes 2x3- and 4-inch, delivered, sell at $31, 
with the 2x6-inch back to the code base 
of $32. 


Lath and Shingles.—There is a freer call 
for standard slab lath, with the selling price 
also standard at $5.10 for both the narrow 
and the wider sizes, delivered at Boston 
rate points. Eastern white cedar shingles 
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a lot of inquiries. In large consuming cente, 
in the North and East, water shipments ay, 
desired, because of lower laid-down Costs 
and until the supply from water-shipping 
mills proves inadequate, rail mills are EOlng 
to find business rather quiet. Prices fre. 
quently offered for low grades are unsatig. 
factory, code or no code. In nearly all Cases 
the code is being rigidly adhered to, . 


Warren, Ark. 


Arkansas Soft Pine.—A better demand for 


finish, casing, base, moldings and flooring 
has been the feature of the market. Inquirig 
are more numerous. More straight car orders 
for upper grade items have been booked 


than in many months, but mixed-car orders 
still predominate, running strongly to center. 
matched, shiplap and boards, with som 
bundled stock. Larger mills say orders fo, 
straight cars of No. 2 boards continue rather 
scarce, these orders still going largely ty 
Class “B” mills enjoying the $2 price differ. 
ential, therefore most of the larger mills 
have sizeable stocks of common boards anj 
dimension. Several mills, however, report 
limited stocks of 2x4- and 2x8-inch, both Nos. 
1 and 2, in 10-, 12-, 18- and 20-foot lengths: 
and 2x12-inch is scarce in No. 1. Bé&better 
3- and 4-inch flooring is also in very limited 
supply. Some orders were booked this week 
for B&better car siding and car lining, also 
6-inch No. 1 car lining. 


Hardwood mills have experienced a slight 
improvement in orders recently, with retail- 
ers buying more mixed cars of flooring, 4/4 
FAS and some hardweod trim. Several items 
of select flooring are becoming rather scarce, 
so flooring mills are placing orders for rough 


(Continued on Page 65) 


Trade News 


are only moderately active, with prices 
steady to firm. Extras continue at $4.50, and 
clears at $3.75, while 2nd clears have been 
pegged from $2.75 to $3. The price strength 
for the latter grade is due to the stronger 
demand nearer the mills in the Provinces. 
There are fair stocks of waterborne Western 
red cedars at all Coast terminals, where cif. 
sales of 16-inch are made at a range of 


$3.85@3.95, with the 18-inch Perfections at 
$4.25@4.40. Prices for mill shipments—all 


rail—delivered, are uniformly held at $4.17 





for the 16-inch, and $4.56 for Perfections. 


Maple Heel Stock.—The call for fresh sup- 
plies of maple at the heel shops is held to 
small volume by strikes and strike threats 
throughout the shoe industry. The heel 
shops are on low production, and provide a 
minimum outlet for heel maple. With the 
larger shops well supplied with maple car- 
ried over from last season, sales are small, 
with few mills quoting under $90 for the 
standard No. 2 grade, and others quoting as 
high as $110. 


Pine Boxboards.— There have been n0 
changes in code prices or in the quota of 
operating hours at the mills. Most box shops 
are carrying light stocks, and see no specu- 
lative advantage in heavy forward pur- 
chases at present code prices. Box prices 
have increased 75 to 100 percent, and this 
advance has resulted in some buying Tre- 
sistance. Operating hours at the mills con- 
tinue at forty per week, and the basic code 
prices f.o.b. mill yard remain at $17 for inch 
round edge, and $27 for the square edge. 


Personal Notes of New Englanders 

Edouard Lacroix, head of the Madawaska 
Companies, at Van Buren, Me., and St. John, 
N. B., and Mr. Ross, of the Fraser Companies, 
both leading shippers of eastern spruce, were 
recent visitors in the Boston market. 

The Wm. Schuette Co. of Pittsburgh and 
New York, prominent wholesale distributor, 
has opened a New England office on the ninth 
floor of the Chamber of Commerce, Boston, 
in charge of George B. Ferguson, formerly 
with Davenport-Peters Co., of State Street 
Mr. Ferguson was identified with the indus- 
try on the West Coast three years, and for 
eight years has been active in the New Eng- 
land selling field. His company specializes 
in Idaho white pine and California and 
Ponderosa pine by both rail and water. 
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‘THE BUSINESS RECORD 


Business Changes 


ARIZONA Winslow—Halstead Lumber Co. pur- 
. by Babbitt Bros. Trading Co., by which 
“will henceforth be known, with M. J. 
inager. 


chased 
name it 
Grewe as In 
\RKANSAS. Conway—C, A. Simmons Lumber 
ite succeeded by H. L. Jett, who will operate it 
is the Faulkner County Lumber Co. 
“pumas—-Stimson Veneer & Lumber Co, changed 
name to Stimson Veneer & Lumber Trust. 
CALIFORNIA Escondido—A-L-A ; Lumber Co. 
yurchased by Robert D Lee, who will operate it 
ander the firm name of Escondido Lumber Co. 
” Manteca Heme Lumber Co. succeeded by Dia- 
mond Match Co.; retail. 

COLORADO. Grover—P. J. Black Lumber Co. 
ucceeded by Guy Smith & Son. 

IOWA. Rutland—Rutland Lumber Co.; S&S. M. 
yarrow sold his interest to Walter F. Jones of 
Fort Dodg¢ 

KENTUCKY. Harrodsburg—Harrodsburg Lumber 
& Coal Co., purchased by Royalty-Keightley Lum- 
ber Co. 

MICHIGAN. Saginaw—Raymond Motor Products 
eo. changed name to Raymond Products Co., Inc. 


MINNESOTA. Brainerd—Brainerd Lumber & 
Fuel Co. sold to Lampert Lumber Co, 
Minneapolis—Melone Bovey Lumber Co. store at 


515 Second Ave. S., purchased by Thompson Lum- 
ber Co. 

MISSOURI. Winona—Ozark Land & Lumber Co. 
has been moved to Springfield, Mo. 

MONTANA Martinsdale Martinsdale Lumber 
Co. has been sold to Martin T. Grande of Lennep. 

NEBRASKA. Genoa—Genoa Lumber & Coal Co. 
now owned by W. J. Kaufmann. 

OHIO. New Holland—French Bros, dissolved 
partnership; Charles C. French will operate New 
Holland store and Webber C. French will be sole 
owner and operator of the Washington C. H. 
branch 

OKLAHOMA, Choteau—George D. Hope Lumber 
Co. succeeded by Choteau Lumber Co. 

Hitchita—George D. Hope Lumber Co, succeeded 
by Fred Rains Lumber Co. 

TENNESSEE Maryville—Babcock Land & Lum- 
her Co. has sold its holdings at Vose, Tenn., thir- 
teen miles from Knoxville, to Bond-Woolf & Co., 
vith main offices at Winchester, Ky. The property 
des 166 acres of land, sawmill, flooring mills, 
houses, store, yards and five and one-half miles 
f railroad track 

Memphis—-Stimson Veneer & Lumber Co. moved 
to Dumas, Ark., and changed name to Stimson 
Veneer & Lumber Trust. 

TEXAS. Temple—Viaduct Planing Mill & Lum- 
ber Co.: J. F. Hay and D. C. Partin have dis- 
solved partnership and the mill will be operated 
in future by Mr. Hay and his sons. 

Wharton—S. A. Marish succeeded by Wharton 
Lumber Co.; Frank Pesek, proprietor. 
WASHINGTON. Sedro Woolley—Hankin Lumber 
Co. § eeded by Hankin Sales Corporation. 

WEST VIRGINIA. Madison—Foster-Thornburg 
Hardware Co. succeeded by Madison Hardware & 
Furniture Co 














WISCONSIN, Astico—Elba Tumber Co. suc- 


cesded by Astico Lumber & Fuel Co. 
. 
Incorporations 
ARIZONA Tempe—Tempe Sand & Gravel Co.; 
$50,000 Carl H. Spain an incorporator. Building 


materials 

ARKANSAS. Marvell—Van Meter Lumber Co. 
FLORIDA. Sarasota—National Cooperage Cor- 
poration; H. J. and J. W. Quincy incvurporators. 
ILLINOIS. Chicago—Anderson & Co., suite 2409, 


100 Norih LaSalle St. Incorporators: Oscar Wil- 
liam Anderson, William S. Henry, W. Edwin Mc- 
Whorte For carrying on business as_ timber 
merchants, sawmill proprietors and timber grow- 


+ eal and deal in timber and wood of all 
kinds, 

_Chicage—Woodcraft Supply Co., 166 West 74th 
St. Incorporators: M. A, Scribner, N. H. Henson 
nd S. B. Bakhshi. To manufacture, buy, sell, ex- 
hange, distribute and generally deal and trade in, 
ho at wholesale and retail, wood, lumber, fancy 
wood, veneer, panels, home, shop supplies. 
Thebes—Anderson & Co., Inc., sawmill. 
KENTUCKY. Louisville—Ice Refrigerators; $50,- 
990 , Laurence Breed, 1110 Cherokee Road, inter- 
ested. 

MICHIGAN, Detroit—Thermotite Products Co 
LOO O00 

ber, 





¢ 7 : : 
ro deal in formulas and patents on wood 


fi 
nh 


. MISSOURI. Chillicothe — Chillicothe Furniture 
Manufacturing Co.; $10,000. L. W. Reed, Brecken- 
ridge, interested. 

NEW YORK. New York City, Manhattan-Bronx 
oe Jones Lumber Corporation, 45 Great Jones 
St; retail i 

NORT fi CAROLINA. Greensboro—W. M. King 
{(Ine.); $10,000. To own and operate sawmills. 
a M. King, J. Clayton King and W. M. King, jr., 
ail of Greensboro, incorporators. 

,,JHLO. Lima—Pearl Street Lumber & Supply 
ue $25,000. Incorporators: Kent W. Hughes, 
Horris K. Hughes and Mrs. Ann Kolter. Will 
ake Over the Slagle Lumber Co. 

SE GON. Milwaukie —Cash Lumber Yard; 

000. D. C. Finnigan an incorporator, 

Yamhill—Turner Creek Lumber Co.; $20,000. J. 


Cc. Flora an incorporator, 

SOUTH CAROLINA, Greenville — Welborn-Ross 
Lumber Co.; $20,000. Lumber, building materials 
ete. J. F. Welborn an incorporator. 

TEXAS. Hitchcock—Henckel Lumber Co., $3,000. 
Alfred Henckel, Benjamin Springer, James M. 
Manfredini, incorporators. 

WISCONSIN. Clintonville—The Bloch Co., log- 
gers and timber merchants. Incorporators: Harry 
Bloch, Lillie Bloch and A. Howard Ssloch. 


New Ventures 


CALIFORNIA. Los Angeles—Handcraft Co. has 
engaged in woodworking business at 1409 Bedford 
St.; Howard K. Vaughn is manager. 

Los Angeles—Singrey Manufacturing Co. has en- 
gaged in industrial flooring business at 648 East 
24th St., under management of R. H. Singrey. 

San Francisco—Chapman Lumber Co. of Cali- 
fornia has engaged in business at 144 Spear St. 

San Francisco—H. Vandro Box Co. has engaged 
in business at 123 Shipley St. 

MICHIGAN. Union Pier—C. A. Flym has re- 
signed as general manager and treasurer of the 
Michigan City Lumber & Coal Co., Michigan City, 
Ind., and will enter business for himself at Union 
Pier, Mich., April 1, under the name of Union Pier 
Lumber & Supply Co. An office, store and lumber 
sheds have been constructed. 

MINNESOTA. Hewitt—Schultz Lumber Co. of 
3ertha has leased the lumber shed formerly occu- 
pied by Lampert Lumber Co. and will stock a com- 
plete line of building materials. W. F. Schultz 
and his son, Deward, are owners of the Bertha 
yard ard Deward Schultz will have charge. of the 
new yard. 

OREGON. Astoria—Clatsop Retail Lumber Co. 
has engaged in business under management of 
R. H. Iseli. 

Grants Pass—Southern Oregon Forests, lumber, 
organized by C. E, Gilson and C. C, Yount. 

WASHINGTON. Sedro Woolley—George Johnson 
is opening a lumber yard here. 


Casualties 


ALABAMA. Birmingham—Barnett Lumber Co., 
8501 Fifth Ave., North, suffered $40,000 fire loss 
to five buildings; partially insured. 

Gordo—E. M. McDaniel sawmill, together with 
$30,000 worth of lumber, destroyed by fire. 

INDIANA. Hillsboro—Hillsboro Lumber Co. suf- 
fered $30,000 fire loss. 

MICHIGAN. Saginaw—Mershon Eddy Parker Co. 
box factory had fire loss of $60,000, largely covered 
by insurance. 

TEXAS, Marshall—J. H. Keys Lumber Co. had 
$25,000 fire loss when the dry kiln and two car- 
loads of lumber were destroyed. No insurance. 


New Mills and Equipment 


TENNESSEE, Maryville—Babcock Land & Lum- 
ber has sold to Bond, Woolf & Co., the Babcock 
holdings at Vose, Tenn. The old band mill will 
be dismantled and a sawmill is to be built near 
the pond at Vose; the flooring mill will continue 
operations for the present, with a possible addition 
later, Ultimately a tie and tie-treating plant will 
Le included in the activities of the new company. 

Spring City—J. H. Crites is installing a mill for 
the manufacture of dogwood shuttle blocks. 

WASHINGTON. Sedro Woolley—Goodyear & Nel- 
son Lumber Co., sawmill, is erecting a plywood 
plant. 

WEST VIRGINIA. Clarksburg—Parr Lumber & 
Planing Mill Co. plans erection of a $50,000 plan- 
ing mill in the Northview section of this city. 








Hymeneal 


LOVE-CRAIG—In a private ceremony in the 
First Baptist Church of Gastonia, N. C., at 5 
o'clock in the afternoon of Feb. 27, Miss Hen- 
rietta Craig, of Gastonia, was united in mar- 
riage to Gordon W. Love, of Red Springs. Only 
members of the two families and a limited num- 
ber of friends were in attendance. The bride 
is a daughter of Mr. and Mrs. J. Henry Craig 
and the groom is associated with his father, 
G. A. Love, as a member of the Love Lumber 
Co., Red Springs. Mr. and Mrs. Love will make 
their home in Red Springs. 


JENKS - DEMAREST — Announcement was 
made in Tacoma. Wash., March 15, by the 
bride’s mother, of the marriage of Miss Ione 
Elizabeth Demarest, daughter of the late 
William Henry Demarest, to Theodore C. 
Jenks of Seattle in Montesano, Wash., in 
January. 1932. The bride is the niece of 
Ernest W. Demarest, president of the Pacific 
National Lumber Company. Mrs. Jenks is 
a graduate of Annie Wright Seminary in 
Tacoma, class of 1929, and of the University 
of Washington, where she was affiliated with 
Gamma Phi Beta sorority. For the last 
three years, she has been secretary of pub- 
lications at the University of Washington. 
Mr. Jenks is employed by the Puget Sound 
Power & Light Company in Seattle. He is 
a graduate of the University of Washington, 
where he was affiliated with Zeta Psi fra- 
ternity. Mr. and Mrs. Jenks will make their 
home in Seattle. 
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KLAMATH 
IS THE 
HOME 
OF FINE 
QUALITY 
PONDEROSA 


PINE 


Klamath has long been known for the 
fine quality of its Ponderosa Pine. Crater 
Lake begins with this dependable, basic 
quality and maintains it through to de- 
livery to you. Depend on us for your 
needs in 

Selects - Common 


S4S or Rough 


















Shop and Box 
Let Us Quote on Your Needs 


SPRAGUE 
RIVER, 
OREGON 


Huntington 
Taylor, 
General 

Manager 


Sell More 
Modernizing Jobs 


by showing prospective customers how the 
completed job will look, how much it will 
cost. 

Send us your prospect’s own sketch or 
snapshot of present building with suggestion 
of what change is desired. We will furnish 


FLOOR LAYOUT, PERSPECTIVE SKETCH, 
UMBER AND 
MILLWORK LIST . . . . $2.50 


Immediate attention by air mail. Send us 
a trial job—will make money for you. 

We also make, sell and rent models made 
to your plans and specifications. We fur- 
nish house plans and material lists. Write 
for special low prices. 


Lumberman’s Drafting 
& Listing Service 


233 Drumheller Bldg., Walla Walla, Wash. 








Surface Measure 


ESTIMATOR 


By J. M. LEAVER 








This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/2"x61/2") 
Postpaid $5.00 








American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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Robert G. Maislein, of Sheboygan, Wis., 
president of the Maislein-Dawson Lumber Co. 
and widely known hardwood wholesaler, has 
filed his nomination for alderman of the sev- 
enth ward, for the coming municipal election. 

Edward Thom, of Chicago, connected with 
the executive office of the Chicago, Rock Island 
& Pacific Railroad, and F. McCrory, the rail- 
road's chief tie inspector, were in and near War- 
ren, Ark., last week visiting mills throughout 
that territory. 

Oscar Lampland, of the Lampland Lumber 
Co., St. Paul, Minn., and W. E. Leidloff, an- 
other prominent Minnesota lumber dealer, while 
enjoying a rest at Excelsior Springs, Mo., have 
taken several trips up to Kansas City to cal! on 
friends in the trade. 

John Humbird, of Spokane, Wash., president 
of the Humbird Lumber Co. and the Victoria 
Lumber & Manufacturing Co., after having 
spent several days at the Humbird company’s 
plant at Sandpoint, Idaho, has gone on a busi- 
ness trip to Chemainus, B. C. 

Jack Bliffert, president of the North Side 
Lumber & Fuel Co., Milwaukee, Wis., has been 
named a director of the First Federal Savings 
& Loan Association of Wisconsin, organized 
in Milwaukee. This is the first savings and 
loan association to organize in Wisconsin under 
the new Federal law, and will loan money to 
citizens to build homes under certain regulations. 

Myron Freeland, of Greensburg, Ind., a tim- 
ber buyer and sawmill operator, has received 
an order that for an Indiana lumberman is 
unusual. He recently secured about 200,000 feet 
of virgin timber in Decatur County, all white 
oak, and almost immediately got an order for 
20,000 feet of logs to be shipped to Germany. 
The logs range from 24 to 35 inches in diameter 
and went by rail to Newport News, Va. 

D. Carlyle MacLea, president of the MacLea 
Lumber Co., Baltimore, Md., has returned from 
a 3,500-mile automobile trip through Florida 
and other southern States. He called on mills 
and distributors throughout the territory visited, 
and gained the impression that a much improved 
feeling prevails. Stocks are small, he found, so 
that large additions could be made to them, 
if necessary, without undue pressure to sell. 
He reported that operation of the Code was 
credited with bringing about a substantial im- 
provement, in that trading could now be done 
with a profit and with a marked measure of 
stability. 

Orders for 1,500,000 trees for planting on 
land left bare by strip coal mine companies in 
southern Indiana, have been received by the 
Indiana Department of Conservation and the 
State forester. The trees to be supplied will 
reforest approximately 1,500 acres in the min- 
ing section. Tabulation of the orders, which 
were placed through the Indiana Coal Pro- 
ducers’ Association, showed that 800,000 black 
locust and 700,000 evergreen and walnut trans- 
plants will be bought from the State nurseries. 
These trees have been found by previous ex- 
perimental plantings to be well suited for refor- 
esting the mining area. Recent surveys by the 
division of forestry show that black locust 
planted on similar land five years ago have 
grown to a size suitable for fence post use. 





SALTIMORE, Mp., Mar. 26.—Daniel L. Senft 
was elected president and general manager of 
the Canton Lumber Co. at its recent annual 
meeting, to succeed the late Joseph D. Virdin, 
sr.; the position has been vacant since the lat- 
ter’s death several months ago. Mr. Senft has 
long been prominent in the affairs of the big 


corporation, and local lumbermen regard his 
elevation to the presidency as a fitting reward 
of merit. 

David M. Wolf is vice president and treas- 
urer, and James R. Clark is another vice presi- 
dent. The secretary is Joseph D. Virdin, jr., 
who plans te follow in his father’s footsteps 
toward success in the lumber industry. 





Will Manage Company's Fireproof 
Materials Division 
MILWAUKEE, Wis., Mar. 26.—William B. 
Turner has been appointed general manager of 
sales and production of the fireproof building 
materials division of the Milcor Steel Co., it 
is announced by Louis Kuehn, president of the 
company. Working closely with him will be 

C. G. Wollaeger as assistant manager. 

“Bill”? Turner to a host of friends, the new 
manager is well known in the metal lath and 
fireproofing industry, with which he has been 
connected in various capacities for over twenty- 
five years. Most of that time has been devoted 
to management of sales and contacts with the 
trade. Under Mr. 
Turner’s direction 
now comes the 
complete Milcor 
fireproofing line, 


which includes 
metal lath of all 
types, expansion 
corner bead, and 


numerous allied 





W. B. TURNER, 
Milwaukee, Wis.; 
Manages Fire- 
proofing Division 





and accessory ma- 
terials. He also 
will have supervi- 
sion of the exten- 
sive line of both 
Richsto and Milcor 
metal trim. About 
a year ago the 
Richsto Metal Trim 
Co. was purchased by Milcor, and since that 
time its entire line has been subjected to vigor- 
ous tests and constant improvement by Milcor 
engineers. 


Adds New Equipment in Mill 

Sr. Lours, Mo., Mar. 26.—The Geo. C. Grif- 
fith Stave Co., which has its headquarters in 
the Railway Exchange Building here, is adding 
a molder to the equipment at its Ellington, Mo., 
flooring mill in order to add such items as 
treads, thresholds, quarter-round etc. to its 
stock in trade. 

The firm is well known for its Lockwood oak 
flooring, a quality product of soft texture and 
uniform color which the company mills from 
Ozark Mountain oak. W. J. Lockwood, secre- 
tary, says that a stand of about 25,000,000 feet 
of oak timber assures a supply of raw material 
for years to come. Its mill is well equipped to 
turn out the quality product in which this com- 
pany specializes. 

At Ellington, and at another mill at Van 
Buren, Mo., the firm also maintains stave mills 
which are supplying sawn staves, and by special 
arrangement with another company, full dressed 
staves also. Timber suitable for neither floor- 
ing nor staves is cut into cross- and switch-ties, 
bridge plank, paving-block stock, hub blocks etc. 

Geo. C. Griffith, the president and treasurer 
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of the company, has been in the lumber and 
cross-tie business for more than forty years 
He started in Arkansas and the town of Griffith. 
ville was named for him. For the past twenty 
years he has made his headquarters in this city 
J. V. Cloud, the vice president, lives in Elling. 
ton and is production manager. Most of his 
twenty-five years’ experience in lumber manv- 
facturing has been connected with oak flooring: 
he, also, started in Arkansas. He has bees 
associated with Mr. Griffith for four years. Mr 
Lockwood, in charge of accounting and sales 
is located in St. Louis. He started in the lym. 
ber manufacturing business about thirty years 
ago at one of the Louisiana pine operations of 
the old Bluff City Lumber Co., and says he 
“has been working his way north ever since” 
He has been with Mr. Griffith for the past 
twelve years, nine of them devoted entirely to 
helping handle a large contract with one of the 
major railroads. “The balance of the time” 
he told the AMERICAN LUMBERMAN, “I’ve been 
trying to find out why anyone uses anything 
but Lockwood oak flooring.” . , 





Collecting Funds for Lumber Gift 


On Jan. 29, when the Lumber Code Authority 
opened its meeting that required three weeks 
to finish, one of the subjects brought up was 
the big birthday party to be held for President 
Roosevelt the next day, and the need for 
$75,000 to erect new buildings for the Georgia 
Warm Springs Foundation, which was being 
solicited by a committee as a birthday present 
to the President. After a recess those present 
agreed, by resolution, to underwrite the manv- 
facturers’ price of the lumber and timber prod- 
ucts to be used in these two additions. Thus 
the lumber industry had a big part in giving 
the chief executive what he said was the hap- 
piest birthday he had ever known. 

Now the various regional associations are 
taking up the job of obtaining the funds that 
will be required to fulfill this pledge, giving 
each operator an opportunity to take part. As 
the Southern Pine Association explained, in 
offering pine manufacturers a chance to par- 
ticipate in the $2,500 quota of this group: “This 
is not an activity of the Southern Pine Asso- 
ciation, but because of our already established 
facilities, it is felt that we might most efficiently 
act as the agency for obtaining donations.” 





Urges Legislators to Support 
Duffey Bill 


CINCINNATI, Ou10, Mar. 26.—Tom C. Mat- 
thews, president of the Cincinnati Lumbermen’s 
Club, today sent telegrams to all Ohio congress- 
men, and senators of Ohio, Kentucky and In- 
diana, urging them to support the Duffey Bill 
for direct Government financing of new home 
building. 

His messages urged, however, that the bill 
be amended so that not less than one billion 
dollars be allocated for new home construction 
and home repairs under the supervision of the 
HOLC. 

Ed H. Ward, sales manager of the Dwight 
Hinckley Wholesale Lumber Co., was chair- 
man of the committee to prepare the telegram 
for the club. 





Joins Northern Michigan 
Hardwood Firm 

Bay City, Micu., Mar. 26.—Pierson Knee- 
land, president of Kneeland-Bigelow Co., has 
announced the affiliation with that company ol 
George H. Winkler, of Saginaw, Mich. Mr. 
Winkler has been conducting the wholesale 
business of the George H. Winkler Lumber Co. 
in Saginaw since 1928, and prior to that time 
was connected with the Strable Lumber & Salt 
Co., of Saginaw, as vice president and _ sales 
manager. Mr. Kneeland, who succeeded the 
late Charles A. Bigelow as president of the 
Kneeland-Bigelow Co., also is president of the 
Kneeland-McLurg Lumber Co., which has been 
operating at Phillips, Wis., but now is in pro- 
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acs of liquidation. The Kneeland-Bigelow Co. 
“ continue to ‘manutacture “Knone Better 
brand maple flooring as well as dimension stock, 
and also will handle northern hardwoods and 
: The plant located in Bay City is 
modern and has the latest kiln-drying and 
planing mill facilities. 


softwoods. 


—_—_—_—_—_—_ 
lumberman Named State Treasurer 

Counci. Grove, Kan., Mar. 26.—J. J. “Jake” 
Rhodes, well known lumber dealer of this city, 
has been appointed State Treasurer of Kan- 
as by Gov. Landon, to succeed Dr. W. M. 
lardine (former U. S. Secretary of Agricul- 
ture) who will become president of Wichita 
University. ; 

Mr. Rhodes has been in the retail lumber 
his life, formerly in Lexington, 
Mo. and Paola, Kan., and for the past thirty- 
one years in Council Grove. In assuming his 
new responsibilities he turns over his business 
to his son, who already has demonstrated his 
ability as a lumberman. 


hysiness all 








Young Lumberman Invents ''Trick’’ 
Faucet for Heavy Liquids 


Casey, Itt., Mar. 26.—Letters patent issued 
this year to young J. P. LeMay prove again 
the old saying that “necessity is the mother of 
invention.” 

He practically grew up in the lumber busi- 
ness of his father, J. B. LeMay, president of 
the Central Lumber Co., and was quite familiar 








Turn the crank and out comes 
the plastic cement, as this pic- 
ture taken in a Chicago yard 


when the temperature was 18 

above zero shows. This force- 

feed faucet is the invention of 
an Illinois lumberman 


vith the annoying and time-wasting task of 
oaxing plastic cement and other similar mate- 
tials out of drums by means of a paddle or 
trowel. A mean job in warm weather, it is 
worse in cold weather. 

Two years ago, however, he invented a force- 
feed faucet and had a model made, which he 
installed on a drum of plastic cement at the 
Central yard, in which he is a_ stockholder. 
Came roofing salesmen, in due course of time, 
and they told the young lumberman that he 
had something” and ought to put it on the 
market. They carried news of it back to their 
tices, with the result that thousands of the 
laucets have been distributed, in every ‘State 
in the Union, through the efforts of roofing 
and paint manufacturers in promoting sale of 
their cement in the economical drums, to oil 
‘ompanies for handling greases, manufacturers 
refinery equipment for handling pipe-joint 
compound, and for other uses of varoius kinds 
including handling of tree-grafting compound, 
Printers’ ink, peanut butter, colors in oil, and 
powdered aluminum used in making paint. 

W ith these thousands of the faucets in such 
Widely-varied use, and with never a one re- 
lurned as unsatisfactory, he is convinced that 
Ne really does have something that manufactur- 
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ers and dealers alike greatly need, and is start- 
ing to put it on the market quite extensively. 
He has prepared attractive descriptive litera- 
ture which he sends to anyone who requests 
it, and anticipates a continued increase in de- 
mand. 


Opens Own Sales Office 


3ALTIMORE, Mp., Mar. 26.—Lyman Millard, 
who for some time represented the Chicago 
Lumber & Coal Co. here, has again entered in 
business under his own name, as the Millard 
Lumber Co., and has opened an office at 5 
West Redwood Street. He formerly operated 
the Millard Lumber Co. at Norfolk, Va. 








Assessment Clause Canceled by 


Insurance Mutual 

MANSFIELD, Oulo, Mar. 26.—Policy-holders 
of the Lumbermen’s Mutual Insurance Co. in 
the opening session of the annual meeting here 
Mar. 14 were cheered by the announcement of 
President Charles H. Keating that the assess- 
ment clause in policy contracts has been can- 
celed. This clause provides for assessment of 
an additional premium against policy-holders 
whenever the company’s financial condition 
makes such action necessary. In making the 
announcement Mr. Keating said: 

“Experience and strong financial condition of 
the company permit cancellations of the provi- 
sion at this time. Formerly the company was 
permitted, under contracts in policies, to collect 
an additional premium if ordered. Removal of 
the assessment clause limits liabilities of policy- 
holders to cash premiums.” 

The company’s financial statement showed 
that $30,000 has been added to the surplus fund 
during the past year. 

Among those attending the meeting were: 

James S. Kemper, of Chicago, president of 
the Lumbermen’s Mutual Casualty Co.; Frank 
B. Fowler, of Indianapolis, Ind., president of 
the Indiana Lumbermen’s Mutual Insurance 
Co.; Justin Peters, of Philadelphia, Pa., presi- 


dent of the Pennsylvania Lumbermen’s Mu- 
tual Insurance Co.; F. S. Danforth, of Chi- 
cago, president of Miller’s National Fire 


Insurance Co, 





Installs Additional Dry Kilns 


Peoria, ILu., Mar. 26.—The National Cooper- 
age & Woodenware Co. again has found it 
necessary to increase its dry kiln capacity, to 
keep pace with its increased business in bourbon 
barrels, and now is installing two more Na- 
tional “Moistat” kilns of the same type as the 
two that were installed at its big plant here 
last fall. 

It is no experiment with this company, for its 
first installation of a Moistat was in 1927. In 
1928 another was purchased from the manufac- 
turer, the National Dry Kiln Co., of Indianap- 
olis, Ind., and a year later Ira W. Wolfner, 
president of the company, said of the kilns: 

We find that the stock dried in the Moistat 
kiln is free from case-hardening and, as a 
consequence, our loss from breakage in bend- 
ing the staves has been very considerably 
reduced. Our jointer foreman also advises 
us that the stock dried in the Moistat kiln 
cuts smoother than the stock dried in our 
other kilns. 


A Correction—Schedule B 


The attention of the AMERICAN LUMBERMAN 
has been directed to the fact that in its report 
of the annual convention of the Hardwood 
Manufacturers’ Institute, published in its issue 
of March 17, Fred Bringardner, vice president 
of the Institute and member of the Lumber 
Code Authority, was incorrectly quoted in con- 
nection with his talk on Schedule B of the 
Lumber Code. Mr. Bringardner read the pro- 
posed amendment to Schedule B in regard to 
inter-manufacturers’ sales. It is the personal 
opinion of Mr. Bringardner that manufacturers 
of lumber should buy from other manufacturers 
on the same basis as wholesalers buy from 
manufacturers. 
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Timber Cruises and Valuations 
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Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the bool, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 























LUMBER MARKET REVIEW 


Southern Pine Orders Exceed Cut; Lower Grades Sell 
Better Than the Uppers 


Southern pine bookings were about seven percent above 
production in the two weeks ended March 24, and exceeded 
shipments. With their gross stocks lower, the mills on 
March 17 had much better files of unfilled orders than on 
the corresponding date last year. A falling off in Govern- 
ment purchasing is being offset by a gain in demand from 
railroads and industrial users. A rather large proportion 
of the business in commons seems to be going to small 
mills on their $2 price differential, and an effort to put them 
on the same price basis as large mills on larger sizes has 
not proved successful. Retail dealers are hesitant about 
adding to their stocks, but a seasonal pick-up in sales to 
them is reported. 

North Carolina box grades have been meeting quite stiff 
competition, but demand for these has shown a seasonal 
increase, especially when the buyers can get the benefit of 
low water rates. Demand for building items, and especially 
the higher grades, has been held down by bad weather in 
consuming territory, while the same conditions have 
brought production at small mills to a very low point. 

Arkansas soft pine mills report an encouraging gain in 
orders for assortments of yard uppers, and some good sales 
of car material, but the larger plants complain that the 
smaller mills are taking the bulk of the business in boards 
and dimension. 


Western Pine Low Grades Are the Best Selling Items; 
Orders Are for Current Needs 


Bookings of the western pine mills in the two weeks 
ended March 24 were considerably larger than in the pre- 
ceding period, and identical mills reported that their vol- 
ume was about fifty percent larger than in the correspond- 
ing period of last year. Too much of the business, how- 
ever, is in Nos. 3 and 4 common, which have been active. 
Shop and selects have been moving in mixed cars, but the 
sales of higher grades is below expectations. For No. 2 
common yard lumber there is not much call, and stocks 
have been accumulating at the mills. Total mill stocks, 
however, are around twenty percent less than at this time 
last year. Bookings exceed shipments, but additions to 
files of unfilled orders are not large, and these remain at a 
rather low point, for the general tendency of buyers is to 
order only when material is needed and then to demand 
quick shipment. Most of the recent business has come 
from the middle West, but there has been a promising im- 
provement in the volume from the East. 


West Coast Mills Report Drop in New Business, and 
Increase in Production 


Bookings of West Coast mills were 13.4 percent under 
their output in the two weeks ended March 24. The change 
from the more favorable showing of the previous period 
is partly accounted for by a decline in new business, and 
partly by an increase in production. Identical mills showed 
a decline in bookings of 15 percent, and a gain in output 
of about 8 percent—while it must be remembered that a 
good number of long-idle mills are starting up. An en- 
couraging feature is that, while both foreign and domestic 
cargo trade fell off, there was a substantial increase in rail 
buying. 

The bulk of the rail trade originates in railroad and large 
construction needs, but the volume of such buying has 
not been as large as was expected. The tapering off of 
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Government purchases for relief projects has partly offse 
increases in the public works and private buyers’ order 
Retailers seem to lack confidence in their ability to do, 
volume business at present Code prices, and are ordering 
cautiously, but quite a volume of mixed-car business ha 
been coming from the Northwest grain States. ‘Ther 
seems to be a good deal of complaint in regard to obsery. 
ance of Code price regulations. 

On the Atlantic coast, yards are buying mostly for sort. 
ing up, as the building season has not yet opened, and the 
yards have fairly full stocks. There is not much indica. 
tion of new construction of homes, but a good volume oj 
modernization work is in prospect. The intercoastal rate 
has been extended through June at $12, and there has been 
no change in laid-down prices. California trade has been 
slow, but larger receipts are now being reported. 

Northern China and Japan are taking fair quantities, and 
both coasts of South America have begun buying, while 
there is a good demand from the Continent, and a con- 
siderable number of British orders have been diverted to 
Northwest mills because of strikes in British Columbia. 


Sales of Northern Pine and Hemlock and Northeastem 
Spruce Far Exceed Production 


Northern pine bookings have been running nearly fow 
times as large as the current small production, presi- 
ent mill sales reflecting the immense gain in country yard 
business in the Northwest as compared with last year's 
Practically all orders are for immediate loading, and there 
has been a little difficulty in giving it in some cases, be- 
cause mill assortments have been broken by winter sales 
In both the Northwest and the Niagara area, demand for 
box grades has recently been active. 

Northern hemlock sales have been about twice as large 
as last year’s, and about fifty percent above the production 
While unfilled orders are low, they are at a higher leve 
than last year’s, and mill stocks are not much more than 
half as large as last year’s. 

Northeast softwood mills report orders about three and 
a half times as large as their cut, which, however, has beer 
kept at a very low point by bad weather. Scarcity of 10- 
and 12-inch sizes has brought an advance of $2 in these 
but 2x6-inch have slipped back to code minimum. 


Hardwood Plants Report Improved Demand for Building 
Items; Large Consumers More Active 


Demand for hardwoods was considerably disturbed by 
the threatened strike in the automobile industry, from which 
a large proportion of the orders had been coming, but 
buying by this industry is being resumed, and is augmented 
by a fair call from the furniture industry, which is now 
busy on rather good order files. Export business has 
tended to ease off, following heavy buying prior to the 
effective date of the code c.i.f. prices, but some business 1s 
still being booked. North Atlantic ocean rates have beet 
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extended to July 1. Some replacement buying by the rail 
roads is reported. Demand for the building items is show 
ing expansion. Flooring is moving in better volume to 
retail yards, at good prices, and the factories are taking 
larger quantities of flooring oak, while there are also more 
sales being made to millwork plants and direct to retal 
vards. There has been a very good call for box grades, ane 
the call for cooperage stock is now active. With sales 
running above production, surpluses are being absorbed, 
and the market promises to develop some strength. 
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THIS WEEK’S LUMBER PRICES 


East and we st side mills have reported the 





following average f. o. b. 





SOUTHERN PINE 








mill sales prices on southern pine to the 


























Southern Pine Lumber Ex- 








re, New Orleans, La., for sales made in the period March 16-21, but, where prices for this period were not available, prices for the 
on to date have been inserted and distinguished by asterisk: 
West East 
West East West East West East West East West East 
Side Side Side Side itlon, Po eaa Side Side Side . aa, _ —_ cs Pe 
Drop Siding, Stand- | Partition, Standar No. 2.Fencing & CM No. hortlea o. 
—- ara Lengths, 1x6” % x4” Lengths Standard Lengths Dimension — Dimension 
4 ——_ ” - ” 
1x3” rift— Se B&better..*38.40 40.00 1X6" 1111: seas RO ae] a2 & 14°.. 22.06 22.00/12 & 14’.. 23.00 23.37 
p&better B&better.. 35.66 =: ellie: ae: stent 23.08 23.00'16’ ....... 24.00 24.42 
shortleaf.. 53.27 £53.44 i Benens 32.22 32.00 Rough Finish, No. 2 Shiplap and 2x6” | 2x6” 
Longleaf.. 58.18 *58.32) , ssortea patterns soar’ Boards, Std. Leth. |12 & 14’.. 19.00 19.00/12 & 14’.. 21.00 20.00 
No. 1— Bé&better. 37.66 37.49 B&better Shortl’t— re 19.67 FOSSILS wcccser 21.00 20.50 
shortleaf.. 42.00... eae 35.03 34.74|Inch thick— os ity 2x8” 2x8” 
at. i isi *47.00| 40.00) 1X 8” - 21.58 21.30112 & 14’ 21.06 *21.00|;9 & 14° 22.00 24.57 
No. 2..-..%30.07 30.25] gurfaced Finish, 41.00] 1x10” Hye sy) | oe 22.03 *22.00 1167 Jo... 23.00 24.28 
x3” flat 10-20 41.61 | 112 34.94 36.5) 9210° °x10" 
grain— B&better 47.00} Longleaf— 12 & 14’.. 21.10 *21.00|15 @ 44°. 992.00 24.63 
sebetter.. 38.30 38.00] Inch thick— : 57.00) 1x 8” ......... 21.47/16" ....... ieee | | -. en oe 
yee , SOO SESEE FT ones: 43.00 43.00|5&6/4 thick— 1x10" ....823.00 21.75) 2x12” . 2x12” ' 
ee Mica 21.01 20.48] 6” ....... 44.57 44.26]4-9” |... 53.00 54.33] 1x12 -°39.00 30.00/13 & 14°.. 38-12 631.30 Te a 14° 28.13 
ize” riftt— 8” Posehn 5 45.48 44.00 5&10” 59.00 59.50 ae sés006% 23.05 2 ° 16’ "#95, 00 25.00 
| pee 50.45 49.181197 ....... 67.00 68.75 ee RT CI Ne Satiaicds - . 
B&better cian aca Ra 62.35 60.40 Dimension No. 1 Longleaf Timbers, 20° & Under 
Shortleaf.. 52.38 52.75 5&6/4 thick— Casing, Base & Jamb | 2x4” Dimension eo 3 , 
No. 1— : ” r 10-20’ 12 & 14’.. 25.58 25.50] 2x4” 
. 4, 6, 8 57.14 7.67 a Be é ; Longleaf— 
Shortieaf.. 41.68...) fin cris Ot et ipabetter, _ pee 26.56 26.50/12 & 14°.. 26.61 26.67, 008 aia 05.09 25.00 
ig a ere 71.00 71.00}1x4” ..... 49.94 50.25] 2x6” 16" -reeeee 27.68 27.50 |4x6 3x8”. 24.00 24.00 
ix4” flat 1x6&8” 50.31 (51.00)12 & 14’.. 23.66 23.70 | 2x6” 3&4x10” . 32.00 32.00 
atne. 98.38 38.15 Inch thick— 1x5&10” 57.25 °56.26)16’ ....... 24.70 24.50/12 & 14’.. 24.50 24.75) 5x10— 
No 1..... 33.63 33.45] 4” ....... 36.97 36.331 ~ ht _ ‘ me eedieae ©. “EB y eee 
Me. Bees: 19.64 19.21] 6” ....... 37.63 37.20| No. 1 Fencing, 10-20’ |12 & 14’.. 24.56 24.50) ex : 3&4x12” .. 41.00 *41. 
sgrrdith: g” 87.25 7.17)1x4" $1.93 33.6 a ERE 95.54 25.50)12 & 14 26.10 *26.00 |5x12-12x12”40.50 ore te 
Ceiling, Standard ‘io. geen 42.08 X40 eee 31.93 33. 3 a Se Gada wa 26.25 *27.00 
Lengths > > ‘ & Se ween 33.66 34.00} 2x10 2x10” Shortleaf— 
Sa sen eee ss 54.25 53.54 Ly’ 26.50 *26.50 x . 
ox4”— . ame No. 1 Shiplap and 14’ 11111! 27.38 26.50| 44° "°° I td i ht SE RL 
s&better.. 28.42 *28.00 ated iiy i “eal tt coeceee . ; x6—8x8”"”. t 7 
ng ihe x #9500 Plaster Lath Boards, 10-20’ aii ied tach 27.54 27.50 a aeee 29.75 35.00 2& 4x10” _ 28.40 *29. 00 
%x4"— x14", 4’ Iz 3” 33.06 34.17] 2x12” 2x12” ° 5x10-10x10"28.54 *24.83 
B&better.. 28.91 28.00|No. 1..... 52 3.49 |} 1x10” 36.02 36.77}12 & 14’ 29.72 *29.561)12 & 14’.. 32.83 33.0013&4x12” 30.17 32.00 
a RS 25.41 26.12]No. , satis 3.78% 4863.76 Fixit?" 45.98 46.50/16’ ....... Th ae ee 36.50 36.50|5x12-12x12"31.13 30.50 
[Special telegram to AMERICAN LUMBERMAN] Seattle, Wash., March 24.—Prices for red 


Portland, Ore., March 28S.—Following f. o. b. 
mill prices on actual sales were reported to 


the Western Pine Association by members 
during the period March 1 to 15, inclusive. 
Averages include both direct and wholesale 
sales, and are based on specified items only. 
Quotation follow: 
Ponderosa Pine 
5/4x8” 6/4x8” 
SELECTS, S2 or 4S— 1x8” & wdr. & w dr. 
of "2s ae $41.06 $54.49 “sh 2.50 
D Select RL 38.06 eer e* 
SHop, S2S— No. 1 No. 2 
asc awa a kee ee ears $26.60 eer 
PN bd do creck a arene mee eee 32.92 $25.40 
Commons, S2 or 4S— No. 2 No. 3 
a UD: ieiard hb ecw oo ew a a $21.81 $18.92 
I MI nn daca: cas ssa ete 26.95 19.49 
me & O76. TE. Bein cccwncce 14.47 
Idaho White Pine 
5&6/4x8” 
: 1x8” & wdr. 
SELECTS, S2 or 4S 
CO NEM. as0.ew eae warece $47.01 $70.30 
NN Mas 6 ok ca eer eS kee 43.31 63.25 
Commons, S2 or 4S— No.1 No. 2 No. 3 
tt See $35.99 $27.42 $19.82 
Slt a 65.86 38.42 22.92 
mee, CF4, TOW. Wilco dcerdscendves 14.99 
Sugar Pine 
* 1x8 5/4x8” 6/4x8” 
SELECTS, S2 or 45S- & wadr & wdr & AA 
B&better RL..... $66.21 $62.50 $62.2 25 
C Select RL...... 61.72 55.00 51.3 
D Select RL...... 48.62 47.87 37.02 
SHop, s2s— No. 1 No. 2 No. 3 
NS acs are dct ae $36.23 $30.47 : 

4 SSR IG ees 35.25 29.80 $22.75 
oo Oe 47.01 32.87 = 
Larch—Douglas Fir 
No.1 Dimension, 2x4” .........eceeee- $19.13 
No. 1 Dimension, 2x6&8”" .........-e00- 19.15 
No. 3 Common, S2 or 4S, 1x8” RL...... 15.85 
vores gr. flooring, C&better, 4” RL..... 31.09 





WESTERN SITKA SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 27.—The following 
are prices for mixed carlots prevailing today: 





Finish— Factory stock— 
ee $55.00 eee $22.00 
PR 36.00 BPE dwcwecae 23.00 
SS i ae i” eres 27.50 

bese $42.50@ 44.50 s/4 ESAs 30.00 
evel siding— te eee 31.§ 

moing | Eipdatesipeei 4:00 
ae 23.00 
%x6” Fl at er. 24.00 a. ee 4.00 
%x6” Vert. gr. 27.00 Green box ..... 15.00 





cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 


Beveled Siding, %-inch 


lea ti Ud 

4-inch ..... sai aieinantesie $22.00 $20.00 $17.00 

ON Se ee - 26.00 22.00 19.00 

ee. csidtennccnenn 27.00 25.00 20.00 
Clear Bungalow Siding 

% inch 

SMO: Ltcvaseneassaneeassaawe cocccees ORES 

TE syeseaues ne ibaa. Te 
SOU 6s sae kackeuueeeeeseeeen esau » 80. 00 
Finish, Babetter 

S$2S or S48 

or Rough 

OO iicianewdrnenaee ee occces ene 

1x10” ‘ ‘ POE Pere TC err 

NE ia a sna ae wie peat gia a aa eee 

BES Awaclade sieweaaewneeee a aaaewetk or 

SE” “seed nese aves nee Ebiewona wen 5.00 

St ssecesewenews ckncenun EE 

I nck areclign " hea de nie aera paves aie sere 

1x22&24” ..... are at ah aa ie . cocce Se 

eeaeies or Wiecsing 

Ae oon ob wee ECA reer re 

ee -aaheseraeees sa cape ecco teed tet re 
Discount on Moldings 

Made from 1x4” and under. cocccccssoes BRM 

Made from other sizes.......... Se 


Clear Lattice 5/16” 4 to 16’ 
100 lin. ft. 


eeeeereeee . 


cocce SO 


RED CEDAR SHINGLES 


Seattle, Wash., March 24.—The following 
minimum prices on red cedar shingles, per 








square f. o. b. mill, represent the market 
price, except where figures in parenthesis 
following minimum price indicate average 
sales are above the minimum: 
No. 1 No. 2 No. 3 

To THE TRADE— 
Era eer $2.67 $2.13 $1.79 
oO re 2.81 2.13 1.54 
Be” CE Ws BR cw ic ece 3.30(3.50) 2.13 1.69 
Se Seen askew ncws 2.91(2.95) 2.23 1.64 
Dimensions— 

4 2! ae 3.06 2.52 

(6%-5/2%"-18) ..... 3.30 

go = gg ee (3.20) 
To WHOLESALERS (Less discount)— 
Se wisiatpnid ning & saee na 2.47 1.97 1.63 
a. oy 2.59 1.95 1.32 
ei eS eee 3.00 1.88 1.44 
ge 2.69 2.05 1.46 
at ey 

(5/2-1 rrr 2.86 2.36 

(6%-5/2%"-18) ...2- 3.08 

(6” 4/2-24") ges eaus (3.50) 








[Special telegram to AMER'CAN LUMBERMAN] 

Portland, Ore., March 27.—F. o. b. mill 
prices on actual sales of fir, March 10 to 12, 
reported by West Coast mills to the Davis 
Statistical Bureau, were as follows: 


Vertical Grain Flooring 





B&B&btr Cc D 
WE” 6325 stnseeene $37.00 $33.00 a 
Flat Grain Flooring 
&bt Cc b 
BOT. csc awokieent enamel $27.00 $24.00 — 
BME oiscdevsngennweaas 31.00 28.00 
Mixetl Grain wirmemannd 
SE Ada skew eewe whee $18.00 
Ceiling 
SE cay ap aay dinero $2600 $22.00 
BE <s'4.0g oti be eea 26.00 22.00 
Drop Siding, 1x6” 

DD wiscnriw bea aacateraatalnd $30.00 $27.00 $19.00 
BIW 9 beuuceces wine eu lewd 32.00 30.00 Pees 
Common Boards and Shiplap 

1x6” 1x8” 1x10 1x12” 
ae eee $18.50 $19.00 $19.50 $22.50 
ee ee eee 14.00 15.00 15.00 15.50 
© ancien 10.50 10.50 10.50 ieee 
Dimension 
No. 1, 2” thick— 

12’ 14’ 16’ 18’ 20’ 
sage $20.00 $20.00 $21.50 $21.50 $20.50 
ee wi ebie a 19.50 19.50 20.00 20.00 20.00 
ee 19.50 20.00 20.00 20.00 20.00 

Oe wens 20.50 21.00 21.00 21.00 21.00 
ha 21.00 21.00 22.00 22.00 22.00 
2x4”, $19. 50; 10’, $19. 50 

ale on 3, eine $ 9.50 


No. 1 Comma, Le > &/or Surfaced Timbers 
3x3 to 4x12” $18. 
5x5 to 12x12” 3 10° 


WEST COAST LOGS 


Seattle, March 24.— 





Average prices of logs: 


Fir: No. 1, $20-17; No. 2, $18-13; No. 3, 
$11-9. 
— Shingle logs, $10-12; lumber logs, 


Hemlock: Nos. 2 and 3, $8-9. Export, $12.50. 
[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 27.—Log market quo- 
tations: 
Yellow Fir: No. 1, $18; No. 2, $14; No. 3, $9. 
Red Fir: $13. 
Cedar: 
$18-19. 
Hemlock: Nos. 2 and 3, $9@10. 


Spruce: No. 1, $18-17; No. 2, $14-13; No. 3, 
10-9. 


Shingle logs, $12-13; lumber logs, 








62 
ATLANTIC COAST PRICES 


All Ports—C.LF. for West Coast Fir and 
Hemlock 

Price changes become effective ten days 
after publication by Code Authority. 

Handling charge beyond “ships tackle” 
varies at each port. When figuring back- 
haul freight—dock to delivery point—base on 
nearest quarter dollar; if fraction is 12%c or 
more, add 25c; if less ‘than 12%c, drop. 


Fir Flooring K.D. 4-20’ 


B&Btr. 
S.G. V.G. 
OG. .scneewnnbens vena waeeen $32.00 $47.50 
Mi” sanéeenscetegedendewes 35.50 45.50 
To cae oneneseenseweseesese 39.75 47.75 
DOME” sctcavesotedcunnaceeenkh 36.75 49.25 
BPE cccksneeneneseednnesaen 32.25 48.25 
Fir Ceiling K.D. 4-20’ 

B&Bt ange ory 
ee” cccvenbaonnien $28.75 $24.75 $14.75 
PE” vasehesnhenen 32.00 28.00 18.00 
SE” sccéecneuecaus 33.50 29.50 19.50 
i” § <ceeetaest Geren 38.50 35.50 25.60 
PT news deenkonnn 37.75 34.75 26.75 
BO on el cunach cee 43.00 40.00 29.00 

Fir Siding K.D. 
B&Btr 4“. “p” 
1x6—4 to 20’........ $38. 50 to $35.50 to $27.50 

40.50 38.50 

Fir Finish 6-20’ 

B&Btr. B&Btr 
F.G V.G. 

Pe ccs hekeeesadeweevnnnewe $41.00 $47.00 
CS snes aa ed ah ale eRe 43.00 50.00 
DE ccicepnnswereneneaeeeneades 55.00 65.00 
BME “cece dae deasvesavareess 45.75 50.50 
DE cicecackeeewebekeusnewe 46.75 53.50 
ee i. co uieieaee wahiaae eed 59.75 68.75 
PT ccctdesawand bdvhe ok hanes 43.25 50.75 
PE. cctcacccadnoewers dba Ge 43.00 53.75 
DE oe eau werenaee 58.00 69.00 


Dl sncwakowa din edaké ack eae 40.50 46.50 
iia thd ax bavi eh sas dhs reat eas iniee a . 42.25 60.25 
Gee” cite ad andiee-h aan edieeue 55.25 65.25 
Fir Stepping 3-20’ 
B&Btr. 
“VG” —- 
DPE dtcednmeatsnvawas vanes $65.7 $50.75 
EEE eras 70.75 55.75 
DET cine aWo nites wenden wee 66.00 51.00 
SEE attra avec oternistaa awaited 71.00 56.00 
Eave Gutters 10-40’ 
SS svvcshensaccreedhe oueens aks awe - - $49.50 
Sr Knaunendets ais tiemnnnes ihnensacnde . 49.75 
Ce” scckt av aede ka wasle cee ehaen es .75 
Fir Dimension and Boards 
yl 


Fir Green Dimension Surtaced to 4%” Off 


No. 1 Com. Fir 15% No 
For eS — 1 common add $1. 


2x3-6’, $17.7 
14’, $28.75; 
26 ‘to 32’, $39. 

2x4-6’, 
$29.50; 
32’, $36. 
$20 25: 

16, 


2x6” -6’, 
", $29.25; 
2.75; 
2x8”-6’, 
29.50; 14 to 20’, 
= 6’, 
; 14 to 20’, 


oxis”-@" 
14’, $30.50; 
$37. 


$19. $0: 8’, 
i6 and 20’, 


is 


$23.50; 


$26 
36 “to sor $31.25; 22 to 24’, 


$29; 10’, 
$30; 22 and 24’, 


$24.25: 
po 20’, 
26 to 32’, $35.75. 
$20.50; : 
$30; 22- aa 
8’, 
$30. 50; 


8’, 


$23.50; 8’, 
16 to 20’, $31.50; 22-24’, $34; 26-32’, 


75; 12 and 
$35.25; 


$29; 12 and 14’, 
$33; 26 to 


.75; 10’, $27. 


10’, $25.75; 12 an 
$29.75; 22 to HG ’ 
$26.50; 10’, $27.50; 12’, 
$33; 26-32’, "$36. 
10’, $27.50; 12’, 
$33.50; 26-32", 


$26.50; 
oo 4" 


$26.50; 10’, $28; 12 and 


Above items hemlock, $2 less. 

The above sizes in No. 2 common fir and/or 
hemlock are quoted $4 to $5.50 lower; with 
No. 3 $3 to $4.50 below No, 2. 

Fir Plank and Small Timbers 
Surfaced to 4%” off Lengths 8 to 20 Ft. 


No. 1 common 15% 


No. 2-3x3”, $30.25; 4”, 


AMERICAN LUMBERMAN 


March 31, 193) 





$29.00; ae g*% 25; 8”, $28.50; 10”, $28; 
x4", $28.25; 6”, $28°50; 8”, ‘328. ist 16", sin 
12”, $28. 
No. 2 common in above sizes dr 
for 3x3-4-, 6- and 8-, 4x4-, 6- and s- ws 
q ‘ 2-ine 
ry te a for 3x10 and 12-inch, and 4x10 and 


No. 3 common below No. 2 commo : 
3x3-, 4-, 6- and 8- and 4x4-, 6- and 
—_ '$3 for 3x10- and 12 and 4- x 10- ang 12. 
inch, 





Fir Timbers 
(For Hemlock, $2 Less) 

C.LF. Prices—Rough—Range from 
for 6x6-, to $30.75 for 18x18-inch No. 
mon 15% No. 2, 

Lengths 8- to 24’ for No. 2 common, 
$3.50 per M from above. 
duct $6.50. 

For lengths 41- 
quotation. 


1 com. 


ded 
No. 3 common, : 


to 100’ call for SPecla} 


Boards 

Inch common fir and/or hemlock gree 
random length 6’ to 20’ S48. 

For straight No. 1 common, add $1.50, 

For dry No. 1 common, add $2; No. 2 com. 
mon, add $1. 

For matching add 50 cents, 
add $1. 

All %” stock must be branded sub-standard 
after Jan. 1, 


for beading 


No. 115% 

No. 2 No, 2 No.3 Rough 

Com Com. Com Add 
eS Serer $26.25 ss i enc $5.00 
eee 24.50 $22.50 $16.50 4.75 
a eee 23.75 21.75 16.75 450 
IEE aire ee 27.00 22.50 18.50 4.75 
Bee \seaaree 26.75 23.75 19.25 4.50 
eer 27.25 23.75 19.25 4.50 
J. yee 30.50 24.50 19.50 4.25 


Above boards are %” thick and predomi- 
nate in Atlantic Seaboard markets. 





F. O. B. MILL SALES PRICES OF SOUTHERN AND APPALACHIAN HARDWOODS 


Following are ranges of prices on southern 








SOUTHERN BLACK GUM 
| Quartered 
HARDWOODS a. = 
A—Freight absorption } 4/4 3% 25 “a 40 00A 
K—RBelow standard | oo. 43:60 
C—Southern export sale} gy/s 46.00 @ 53.25 
f. o. b. mill—port price|No. 1 & sel 
less freight 4/4 26.50A @ 30.00A 
D—Southern export sale 5/4 1 SOSA 
delivered shipsid 8/4 33.75A @ 4.00 
E \ lachiar export Plain 
a FAS 
” coe dla , overed it 4/4 31.50 
I S ade not vel in ; a8 60 
ae Seleg ee BLACK GUM 
I Inter-manufacturer Plain 
sale FAS , 
J—Circular sawn lumber 4/4 19.50JA @ 27.503 A 
sold on grad _* 1 21.00 
K—Circulat awn, not - : etre @ 15.28 
separated to grade a4 = 14 ca 
M—Sold green from saw] . 
FIGURED RED GUM | WHITE OAK 
Plain Quartered 
. rif g 00 79.00 
No. 1 & s¢ : 
4/4 423.00 70.50 
RED GUM 
FAS Quartered 63 75A 
1/4 52.00 @ 54.754 Ss. 08 
o/4 56.00 GP 60.00 | 67 Ld 
6/4 60.00 a 60.50 | 88.75 
s/4 x00 @ 63.00 i‘ ‘ P 
95 
No. 1 & sel ‘ 
4/4 5.00 @ 36.00A 16 90) A 
/4 40.50A 47.75 
1 15 5 66 io 
—_ Plain 0.00 
4/4 49.754 D 61.7 | 
/4 70.00 13.75A 
No 1 & sel * . 
1/4 1.78 @ 37.75A RED OAK 
5/4 SS8.50A @ 41.00 | Plain 
No. 2 com i\FAS 
1/4 19.75 @ 21.25 1/4 44.50KA@ 49.00A 
SAP GUM ° 4 bat 55.25A 
Quartered | 6/4 53.75A @ 61.50 
FAS INo. 1 & sel 
8/4 49.254 @ 49.50A 1/4 37.50A @ 41.75A 
No. 1 & sel 5/4 40.50A @ 62,25 
5/4 35.25 @ 35.50 6/4 39.25A @ 47.00 
: ; er = os] \ No. 2 com, 

No = “| 4/4 21.50KA@ 26.50A 
" . e | 6/4 33.75 
1/4 °1.75A a4 

Plain |No, 3-A 

FAS | 4/4 12.00K @ 18.50 
4/4 36.75A @ 40.50A No. 3 com 

No. 1 & sel 1/4 7 oO 
4/4 28.00JA @ 31.25 ote 
5/4 0.50A PECAN 

No, 2 com FAS 5 
1/4 10.50JA @ 20.50 | 6/4 15.00 
5/4 12.50A @ 15.50 : , 
6/4 11.75JA @ 16.50 |%9, 1 & sel. 
8/4 16.00 @ 18.00 6/4 29.00 

No. 3 com, No. 2 com, 





and 





Appalachian hardwoods 
MIXED OAK 
Sd wormy 
| 4/4 20. 00 A @ 24.50 
6/4 25.25A @ 33.50 
POPLAR 
Quartered 
No. 1 com. 
4/4 31.25 
Plain 
FAS 
1/4 59.00JA @ 72.25 
5/4 76.75 
6/4 81.75 
&/4 91.00 
saps 
5/4 $4.75D 
Saps & sel 
i 45.50 
5/4 49.75 
No, 1 & sel 
4/4 2.00JA 
No. 1 com. 
4/4 27.75A @ 33.25J 
No. 2-A 
4/4 0.25JA @ 26.00 
5/4 2.50A 
6/4 2.50A 
No. 2-B 
4/4 13.25JA @ 14.25A 
|}No. 3 com 
| 4/4 0A 
ASH 
FAS 
4/4 43.50 @ 57.75 
6/4 51.00 
8/4 58.00 
No. 1 & sel 
4/4 31.00 @ 36.50 
| 8/4 38.00 @ 42.75A 
| No. 2 com, 
| 4/4 13.00 @ 18.50 
5/4 a 0OOMA@ 24.50A 
8/4 15.00 
No. 3 com 
| 4/4 3.00 @ 9%.25A 
No. 1 strips 
4/4 40.00 
B shorts 
4/ 31.00 
SOFT MAPLE 
FAS 
4/4 33.00K @ 45.50 
WHND 
5/4 41.00 
6/4 35.00K 
8/4 36.50K @ 40.50A 
No. 1 & sel. 
‘4 25.00K @ 35.50 
WHND 
4/4 23.00 @ 29.25A 
5/4 31.00 
6/4 25.00 
8/4 26.50K 
| No. 2 com, 
4/4 16.00K 
WHND 
5/4 24.00 
6/4 18.00 
8/4 17.50K @ 21.50A 
HARD MAPLE 
No. 1 & sel. 
4/4 34.00JA 


HICKORY 
|} FAS 
| 8/4 43.00M 
| No 1 & sel. 
1 8/4 °8.00M 
No. 2 com, 
‘4 15.00 
SOFT ELM 
|FAS 
4/4 28.50 @ 28.75A 
| 5/4 27.00A 
| 8/4 28.50 @ 28.75A 
No. 1 & sel. 
4/4 18.50 @ 18.75A 
5/4 17.00A 
| 8/4 18.50 @ 18.75A 
No. 2 com. 
4/4 12.00A @ 13.75A 
5/4 12.00A @ 16.75 
6/4 16.75 
|} 8/4 13.50 @ 13.754 
COTTONWOOD 
Pnil. & wd. No, 1 
4/4 69.50A 
113-17” box bds. 
4/4 46.50A @ 47.75 
110-12” box bds. 
| 4/4 40.25 
}FAS 13” & war. 
4/4 40.25 
| FAS 
| 4/4 29.50 @ 32.00 
| 5/4 31.50 
{No. 1 & sel. 
4/4 28.25 @ 29.00 
5/4 30.25 
| 6/4 28.00J3A 
|No 2 j 
4/4 24.25 @ 25.00 
6/4 24.503A 
BASSWOOD 
|FAS 
4/4 40.50A 
| SYCAMORE 
Plain 
No. 1 & sel. 
|} 4/4 25.25 
= LOW 
| No. 1 & se 
| 4/4 25.75 
No. 2 com. 
| 4/4 15.25 @ 16.00 
j MAGNOLIA 
| No. 1 +. se 
| 4/4 3.25A @ 34.50 
5/4 36.50 
No. 2 com. 
4/4 16.00A @ 16.25 
TUPELO 
Quartered 
No. 1 & sel. 
4/4 7.00A 
No. 2 com, 
4/4 5.50 
Plain 
FAS 
4/4 28.75 @ 34.50 
6/4 39.00 
No. 1 & sel. 
4/4 21.00A @ 26.50A 
6/4 24.75A @ 31.00 
No, 2 com, 
4/4 12.75A @ 17.25 
6/4 15.00 @ 15.0 





reported during the period ended March 23, f. o. b. 


mill basis: 











APPALACHIAN — oo OAK 
Sd. wormy 
HARDWOODS 4/4 40.00 
WHITE OAK ee ae 
Quartered 5/4 5S.50A 
FAS 8/4 $1.00 
4/4 101.00 @102.00E No. 1 & sel. 
Plain 4/4 34,00A 
FAS a ona 
4/4 80.75A @ 83.00E As SOFT MAPLE 
5/4 S1.50A | 4/4 52.00 
6/4 84.00 @ 94.00F No. 1 & sel 
8/4 105.00 oy, 37.50 
No. 1 com 5 
Ve gy4 19.00 eas HARD MAPLE 
5/4 52.50 — on a 
, » 4/4 54.00A @ 59.50 
No. 1 & sel ~— 5/4 59.50A @ 65.00 
wae _- 13.8 6/4 64.50 @ 69.50 
NOL 2 0 : - 7 ere 
1/4 100K @ 38.00 - S | — @ 75,50 
No. 1 & btr WHND . a { « Sel. 43.00 
~ q No. 2 com. 
ies 4/4 25.25 @ 26.25A 
a 5/4 31.00 
8/4 26.50J 
BEECH 
FAS 
5/4 55.00 
2° No. 1 & sel. . 
_— 5/4 44.0 
RED OAK ao food 
Plain 5/4 5.00 
FAS oO Yy 
4/4 65.00A @ 66.50 “tei 
5/4 76.00 @ 80.50 : 26.00 
8/4 90.50 MEGTAET 
No. 1 & sel ane yin 
4/4 41.25A @ 47.00A FAS vases 
5/4 52.50 i ar - 
No. 2 com : ; 01.79 f + 7s 
r A. sp 0 No. 1 & sel. 
6/4 31:50. 4/4 45.75 @ 46.26 
Ss iL = - — No. 2 com. 
Sd. sq. edge 1/4 18.50 
4/4 14.25 ‘ me 
, No. 3 com, 
Naa , “ LT5A @ 12.50A ‘4 4 16.00 @ 2.00 
. TSA ( oo é - a . 
No. 3 com. ~ ; & btr. W aND 
un 3 13.00 Sd. wormy 
> - 4/4 23.00 25.75J 
4/ 15.00 5/4 
POPLAR 6/4 25.00 
Quartered 8 F owe 
No. 1 & sel. 
ie 40.25 me BASSWOOD 
Plain ahs . 
rAS 4/4 45.00 _ 
4/4 @ 90.25 5/4 55.506 
5/4 @ 100.25 No. 1 & s 26.00 
6/4 @100.25 4/4 a a 
‘ 8/ 98.75 7 5/4 $9.9 
Saps No. 2 com. a 
5/4 59.50 4/4 24.00A @ 27.50 
6/4 59.50 CHERRY 
Saps & sel. FAS 
4/4 40.50A @ 42.00 4/4 £3.00 
8/4 49.50 6/4 115.00 
No. 2-A No. 1 & sel. a 
4/4 28.00A 5/4 $5.50 
5/4 27.00A BIRCH 
|__ 6/4 28.00A FAS ; 
| No. 2-B 4/4 65.00 
|} 4/4 20.25 @ 22.75A 5/4 70.00 
No. 3 com No. 1 & sel. 
/4 39.00 
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Nn $29.25 
- 1 com. 
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non, de. 


Specla) 


c green 
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- 2 com. 
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standard 


AK 
40.00 
58.504 
$1.00 


34,004 
*LE 


52.00 


37.50 
PLE 
59.50 
65.00 
69.50 


75.50 


3 1.00 
26.50J 
55.00 
44.00 


25.00 





march 31, 1934 


NORTHERN HARDWOODS 


Following are minimum prices f. o. b. Wau- 
sau, Wis., on northern hardwoods, as estab- 
lished py the Lumber Code Authority: 


No.1 No.2 No.3 
AsH— FAS SEL Com Com Com 
a gackeers* 50.00 40.00 32.00 24.00 18.00 
TD aceovases 55.00 45.00 35.00 26.00 20.00 
ae sconeness 60.00 50.00 40.00 30.00 20.00 
 apeneree 65.00 55.00 43.00 32.00 20.00 

wooD 

nr Te ivbin 60.00 50.00 37.00 28.00 20.00 
De acawenes 63.00 53.00 40.00 30.00 22.00 
TE. nesseves 68.00 58.00 42.00 30.00 22.00 
— ipeqgqqee: 75.00 65.00 50.00 32.00 22.00 
* eebapapaereage 90.00 80.00 65.00 45.00 .... 
aD nonneees 95.00 85.00 70.00 50.00 .... 


Key stock, 4/4, No. 1 and better, $65; or on 
grade, FAS, $75; No. 1, $55; 5/4, No. 1 and 
better, $70; or on grades, FAS, $80; No. 1, $60. 


No. 1 No. 2 No. 3 
BircH FAS Sel Com Com Com 
OM ccwes 60.00 45.00 37.00 28.00 18.00 
ae 65.00 50.00 40.00 30.00 19.00 
6/4..4..- 70.00 55.00 45.00 35.00 20.00 
err 75.00 65.00 55.00 40.00 20.00 
ar 95.00 80.00 70.00 50.00 1x4” 
eS 105.00 90.00 75.00 55.00 1x6” 
a 150.00 135.00 115.00 1x4” A.L. 
?, err 51.00 41.00 28.00 22.00 1x4” A.L. 
7 er 53.00 43.00 30.00 23.00 
No.1Com No. 2 No. 3 
Sorr ELM FAS & Sel Com Com 
Oe ewes wane 45.00 30.00 24.00 19.00 
rs 50.00 35.00 26.00 20.00 
as eT 50.00 35.00 26.00 21.00 
| ee 55.00 40.00 28.00 21.00 
Ed eric rptdtion 65.00 45.00 30.00 ae 
are 75.00 55.00 35.00 
4/4 (Narrow) No. 2&Btr.—$30.00. 
No. 1 No. 2 No. 3 
Rock ELM FAS Com Com Com 
ee 65.00 40.00 21.00 16.00 
eee 70.00 45.00 23.00 18.00 
ae 75.00 50.00 23.00 19.00 
eee 80.00 70.00 28.00 21.00 
| 90.00 $0.00 50.00 ieee 
Sa 100.00 90.00 55.00 30.00 
No.1 No.2 No.3 
Sort MAPLE FAS Sel Com Com Com 
Y ae 55.00 45.00 32.00 2300 18.00 
ee 60.00 45.00 38.00 25.00 19.00 
ey oxnanen 65.00 50.00 43.00 30.00 20.00 
- 70.00 55.00 48.00 30.00 20.00 
Harp No.1 No. 2 No.3 No.3 
MapLe FAS Sel Com Com Com Sound 
4/4 60.00 45.00 40.00 27.00 16.00 18.00 
5/4 65.00 50.00 40.00 32.00 17.00 23.00 
6/4 70.00 55.00 45.00 32.00 17.00 23.00 
8/4 75.00 60.00 50.00 32.00 18.00 25.00 
9/4 90.00 75.00 60.00 35.00 1x4” #3 $16.00 
10/4 90.00 75.00 60.00 35.00 
12/4 110.00 95.00 75.00 40.00 
16/4 150.00 135.00 105.00 


KILN Drytnec CHARGES — 5/8, 
5/4&6/4, $7; 8/4, $8; 
basswood, $1 per M less. 


WEIGHTS PER THOUSAND ON AIR DriEep STOCK 
—Hard maple, oak, rock elm and birch, 4,000; 
soft maple, 3,600; soft elm and ash, 3,200;: bass- 
wood, 2,500; kiln dried stock, 500 pounds less. 

If inspection is after KD add 5% to price. 

For delivered prices, use the freight and mill- 


work additions shown in Broughton List; except, 
figure maple on birch basis. 


OAK FLOORING 


Following are carlot quotations, Memphis 
base, on oak flooring: 

(Minimum prices authorized by the Lumber 
Code Authority shall be not less than f. o. b. 
mill price, plus freight to destination from 
Johnson City, Tenn., Memphis, Tenn., or Al- 
exandria, La.) 


3/4&4/4, $6; 
10/4, $12; 12/4, $15; 





{RX2%,"” 4Rx114” 3%x2” 3%x1%” 


Clr. qtd. wht...$107.00 $86.00 $73.50 $54.00 
Cir. qtd. red... 90.00 79.50 61.50 54.00 
Sel. qtd. wht... 73,00 65.50 48.50 46.00 
Sel. qtd. red... 65.00 59.50 48.00 46.00 
Clr. pin. wht... 72.50 63.50 57.00 47.00 
Clr, pin. red... 69.00 60.00 49.00 47.00 
Sel. pln. wht... 66.00 53.00 48.00 39.00 
Sel. pln. red::. 65.00 52.50 47.00 40.00 
No. 1 com. wht. 50.50 43.50 35.00 34.00 
No. 1 com. red. 49.50 43.00 34.50 34.00 
No. 2 com...... 36.00 21.00 18.00 18.00 
Wex2” %x1%” $,x2” 
Clr. qtd. wht...$ 83.00 $82.50 $96.00 
Clr. qtd. red... 76.00 75.00 84.50 
Sel. qtd. wht... 63.00 62.00 66.00 
Sel. qtd. red... 62.00 62.00 64.50 
Clr. pin. wht... 68.00 67.00 72.50 
Clr. pIn. red... 67.00 66.00 67.50 
Sel. pIn. wht... 63.00 62.00 66.00 
Sel. pin. red... 62.00 64.00 58.00 
No. 1 com. wht. 42.00 42.00 41.50 
No. 1 com. red. 42.00 42.00 41.00 
No.2 com.... 22.00 22.00 19.00 


New York delivered prices may be obtained 

ry adding to the above: For j%-inch stock, 

$9; for %-inch, $4.50; for %-inch, $5.50. 
Chicago delivered prices may be obtained 

by adding to the above: for }%-inch stock, 
' for %-inch, $3; for %-inch, $3.50. 
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FRANK ELMER MacDONALD, 60, president 
and general manager of the City Lumber Co., 
South Bend, Ind., died at his home, Mar. 26, 
after eighteen months’ illness of heart dis- 
ease. Mr. MacDonald entered the lumber in- 
dustry when a mere lad, as office boy for the 
former Boyd & Hillier Lumber Co.; out of this 
firm evolved the Indiana Lumber & Manufac- 
turing Co., with which he was employed for 
nineteen vears. In 1904 he organized the St. 
Joe Lumber Co.; this in 1912 consolidated 
with the Paxton Lumber Co. to operate as 
the National Lumber Co., of which Mr. Mac- 
Donald was the first vice president. He sold 
his interest in 1918 to buy into the City 
Lumber Co., of which he was elected presi- 
dent and general manager. He was active in 
the community life of South Bend and was 
Worshipful Master of St. Joseph Lodge No. 
45, F. & A. M. Besides the widow he is sur- 
vived by two daughters, one son, a sister 
and a brother. 


A. C. WILLINGHAM, 60, president of the 
A. C. Willingham Lumber Co., Chattanooga, 
Tenn., died at his home on Lookout Mountain 
Mar. 8 after only a few days’ illness, of 
double pneumonia. When he was 13 he went 
with his family from Atlanta, Ga., to Chatta- 
nooga, and after he had graduated from the 
University of Chattanooga he and his 
brother, Charles M. Willingham, joined their 
father, the late W. J. Willingham, in the 
lumber business. Later A. C. Willingham 
organized his own lumber company and had 
been its president since 1925. For over a 
quarter-century he had been active in Chat- 
tanooga’s business, civic and social life, and 
was one of that city’s best-known citizens. 
Surviving, besides his widow, his brother and 
his mother, are two sons, one daughter and 
three sisters. 


W. B. HARBESON, president of the W. B. 
Harbeson Lumber Co., De Funiak Springs, 
Fla., died recently. He was a prominent 
lumber manufacturer of the South, and for 
several years was a director of the former 
Georgia-Florida Saw Mill Association. In 
1923 he sold his interest in the Bagdad Land 
& Lumber Co. and announced his intention 
to retire from the lumber industry to devote 
his time to the several big hotels which he 
owned; in less than a year, however, he 
purchased the Graves Lumber Co.’s holdings 
near Carrabelle and incorporated the West 
Florida Lumber Co. to operate the holdings. 
Of recent years he had been living in the 
San Carlos Hotel, in Pensacola, which he 
owned, and left his son Walter in charge of 
the lumber operations. 


GEORGE W. HOWtLIKI, of Portland, Ore., 
lumber salesman with a long and interesting 


career as a retailer and wholesaler in Kan- 
sas, Nebraska and Missouri, was found dead 


in the wash room of the Lipton Hotel in 
Downs, Kan., Mar. 13, only a few minutes 
after he had been conversing with local busi- 
ness men; death was due to a brain hemor- 
rhage. He started in the lumber business in 
1879 when he established a retail yard in the 
then new town of Downs, and it was he who 
some years later built the Lipton Hotel. He 
built up a thriving business, and later went 
into the wholesale branch of the industry, in 
St. Louis, Mo., and other locations. In re- 
cent years he had been a lumber salesman 
for western firms. 


SAM ALEXANDER THOMPSON, 52, who 
for over fifteen years was sales manager of 
the Anderson-Tully Co., Memphis, Tenn., died 
unexpectedly of pneumonia at Cleveland, 
Tenn., Mar. 25 after a very short illness. He 
was well known and active in industry af- 
fairs, and was an organizer. and for many 
years a director, of the Hardwood Manufac- 
turers’ Institute. Subsequently he went into 
the wholesale hardwood business in Chicago, 
and later went to the West Coast with the 
Long-Bell interests. Since last October he 
had been with the Forest Service and was in 
charge of a CCC road-building project in the 
Cherokee Forest at the time of his death. 
His widow and two children survive. 


GEORGE A. READ, president of the Dixie 
Lumber Co. and of the Dixie Millwork Co., 
Hagerstown, Md., died at his home in Wil- 
liamsport. Md., Mar. 16, of heart trouble. He 
had not been in good health for some time 
and had retired from active business last 
January. Mr. Read was a native of Wil- 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized, f.o.b. floor- 
ing mill basis, during the week ended March 
94. 





ird 
8§ 


. 


First 


Second 
RN bieiaresacenws a $67.47 


Th 
$55.62 $41 


liamsport and became prominent in the busi- 
ness activities of that town as well as in 
Hagerstown. He also took a lively interest 
in politics, serving as county commissioner, 
on the Democratic State-Central Committee 
and as chairman of the Board of Liquor 
License Commissioners. He never married. 
Four brothers and three sisters survive. 


CEYLON EMERY LYMAN, 84, pioneer Wis- 
consin lumberman, died Mar. 17 at the home 
of a son in Minneapolis, Minn., after a long 
illness. In the seventies, he and his father 
were cngaged in the logging and lumber 
business at Fairchild, Wis., until the younger 
man went to Texas to spend several years 
in the livestock business. He returned to 
Wisconsin and for a number of years man- 


aged the former Lyman Lumber Co. at 
Necedah, which his father owned. When the 
lumber business was sold the Lyimans en- 


gaged in handling mining properties, in real 
estate in Minnesota, and later in coffee grow- 
ing in Mexico. 


ALLAN MUNRO, member of the lumber 
brokerage firm of Munro, Brice & Co. (Ltd.), 
London, England, died March 5, business 
associates in this country have been in- 
formed. About forty years ago Mr. Munro, 
his brether Arthur, and their father were in 
the lumber manufacturing business near 
Apalachicola, Fla., but sold out to return to 
their former home in England, where they 
built up a large brokerage business. Mr. 
Munro was well and favorably known in this 
country, especially among lumbermen in the 
export trade. 


JOHN W. JARBOE, 75, president and gen- 
eral manager of the Columbia Box Co., St. 
Louis, Mo., division of the Mengel Co., Louis- 
ville, Ky., and formerly connected with the 
Louisville concern direct, prior to 1901, died 
in St. Louis, Mar. 22. The remains were 
taken to Louisville for interment. When the 
Mengel Co. put in its St. Louis division, Mr. 


Jarboe went to St. Louis as secretary and 
general manager, later becoming president. 


He was a member of the board of governors 
of the National Wooden Box Association. His 
widow, two sisters and a brother survive. 


J. BRIT WAGNER, 62, prominent Cadillac, 
Mich.. lumber dealer and real estate operator, 
died Mar. 16 as he sat in a theater with his 
wife. About twelve years ago he went to 
Cadillac to engage in the lumber business 
with Charles R. Abbot under the firm name 
of the J. B. Wagner Lumber Co. Surviving 
are the widow, a son, John B., a forester in 
the national forest near Cadillac, and a 
daughter, Jane, employed in the _ theater 
where he died. 


THOMAS DWIGHT BUDD, 84, for fifty years 
a resident of La Crosse, Wis., and until his 
retirement associated with local lumber con- 
cerns, died at his home in that city after a 
prolonged illness. He was associated with 
the N. B. Holway Lumber Co. for many years 
and later was with the C. L. Colman Lumber 
Co. for twenty years, retiring from active 
business eight years ago. His wife, a 
daughter and one son survive. 


WILLIAM HENRY MADDEN, 49, treasurer 
and manager of the Southport Lumber Co., 
Kenosha, Wis., died at his home there Mar. 
20, after having heen stricken with a heart 
attack from which he could not rally. Mr. 
Madden went to Kenosha in 1916 and became 
associated with the lumber company in an 


official capacity, continuing until his death. 
He is survived by his widow and two 
daughters. 

MRS. DORA WINTERMOTE, 66, wife of 


Edwin V. Wintermote, sr., prominent Tacoma, 
Wash., lumberman, died Mar. 14 at her home 
in Tacoma following an illness of eight 
weeks. She was a native of St. Louis and 
with her husband and family had been a 
resident of Tacoma for thirty-seven years. 
3esides her husband, she is survived by a 
son, a daughter, a sister, and a brother. 


J. A. CRAMBPR, 48, buyer for the package 
division of Swift & Co., Chicago, died Mar. 
22, leaving a widow and three sons. Lumber 
and box salesmen who knew him_ were 
grieved at news of his untimely death, for 
he was greatly admired as one of the clean- 
est and finest buyers at the Union Stock 
Yards. 


VIRGIL C. STOCKER, 63, retail lumber and 


coal dealer of Newcomerstown, Ohio, died 
Mar. 12 at his home, after two months’ ill- 


ness, of pneumonia. He was active in civic 
enterprises and was treasurer of the Oxford 


(Continued on Page 65) 
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12 Different Types of 
Roll Roofing in 


THE COMPLETE 


FLINTKOTE 
LINE / 


OU’RE equipped to go after every kind of Roll 
Roofing job, when you handle the Flintkote line. It’s 
complete—includes twelve different kinds of rolls, in 
various weights and surfaces. No matter what your cus- 
tomer wants you can offer it to him—at a price that meets 
today’s market and includes a good profit for yourself. 





All have the Rex Rip Opener 


You have another real selling ad- 
vantage in the exclusive Rex Rip 
Opener. It is a ccrd that runs 
lengthwise through and inside the 
wrapper. Crab it at either end 
— pul! —and the roll is open, 
ready to use. That saves time, 
money and material for the user. 
And gives you an exclusive sales 
advantage at no extra cost. 

The Flintkote line also includes 
a wide variety of Felts, Asphalt 
Paints, Plastics and Static Coat- 






Exclusively a Flintkote 
improvement, Rex Rip 
Opener is the only new roll 
roofing advantage in years. 
It saves time, money and 
material for users. It’s a 
sales-maker—will bring in 
extra business at no extra 


cost to you. 





WIDE VARIETY... SURE 






ings to give you further profits on 
your roofing business. 

And assured Flintkote quality 
throughout the line means steady, 
repeat business. Controlled 
manufacturing processes and se- 
lected raw materials meet the 
most exacting standards. 

The Flintkote Company, 50 
West 50th Etreet, New York. 


Branches in all principal cities. 
Factories and Warehouses from 
Coast to Coast. 


OPENER 


Saves time, 
money and 
material 


E | The package 
= helps sell ’ 
; the roll « 


Roofing 
Products 


FLINTKOTE 3: 


PROFIT Need 
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7S eere SENSATION, 


Zip- in Fly Screens 


Frameless—All Metal 


Another big profit maker for Lumber Dealer 
Many ouistanding improvements over both oli 
and newer types of screens. 










Zip-In Screens sell at prices that compet 
with mill-made, wood-frame screens, Fewer 
sizes required to meet the needs of your 
customers. No fitting required. 


Some choice territories still open, 
Wire for prices and details. 


—— facta This shows a Zip-in 
Sereen complete and 
ready for installs. 
tion. 


No Frames 
No Rollers 
No Guides 
No Built-in 
Box 


See ad in March 3ist 
Saturday Evening Pot 







Pat. 
Pending 

FULL LENGTH—covers both up- 
per and lower windows. Easily 
and quickly installed from the in- 
side. Only 4 screws to place—a -— — 
screwdriver is the only tool re- | = [F=:fea)e [Fel 
quired. No painting or other = 

maintenance expense. 


THE CINCINNATI FLY SCREEN CO., Gest and Evans, Cincinnati, 0. 


Conveniently Stored 


Each Zip-in is packed in a 3’ 
square container which is also 
used for storage purposes. 














LUMBER 


—ITS - 


Manufacture and Distribution 
By R.C. BRYANT, F. E., M.A. 


This is the only textbook on lumber 
manufacture and distribution now 
available in any language. 

It presents in book form, for the 
first time, a complete and concise dis- 
cussion of the various phases of lum- 
ber manufacture in the United States. 
The subject matter is divided into 
three parts, the first dealing with 
plant location and the standard types 
of equipment used in the manufacture 
of lumber and the methods of han- 
dling it at the sawmill plants. The 





539 Pages, 6’’x 9’’ Cloth 
156 Figures. 


text is well illustrated with lettered cuts, by means of which 
the details of the various machines may be identified. 


The second part treats primarily of the technique of the 


industry, including the methods of lumber manufacture, 
seasoning, re-manufacture, products of the lumber industry, 
mill refuse and its disposal, and fire prevention and insurance. 
The various methods now in use are described in detail and 
the merits of each set forth. 

In the third part, the economic problems of lumber distribu- 
tion are treated very fully. The activities of lumber trade 
organizations, from their earliest days to the present time, are 
reviewed in considerable detail. 


There is no other single volume which contains all this material. 


Postpaid to Any Address $4.50 a Copy. 


For Sale by American fiumberman 


431 Se. Dearborn St., 
CHICAGO, ILL. 
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nip Relief Commission. His widow, 


ynsl 
) N | soy sisters and a brother survive. 
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CLASSIFIE 


HANNA, 59, president of the Grigg- 
NS pee Lumber & Box Co. (Inc.), Detroit, 





Mich., died Mar. 20. He was well known and 
respected in the lumber and box industry, 
nd was a member of the board of governors 
a the National Wooden: Box Association. 
ul His widow survives. 








GEORGE NEFF, 51, retail lumberman of 
Dealer, | yingo, lowa, died Mar. 5 in a hospital in 
both oli} Newton, where he had been several days for 

medical treatment. He lived at Monroe until 
seventeen years ago, when he went to the 


WANTED 














How to Figure Costs for Advertising 
compete | ¥*"4 in Mingo. ‘ In Classified Department Employment 





is. Fewer 





























of your WS LETTERS Two —— are Ay 5S a ate BAND AND CIRCULAR OR FACTORY FILER 
consecuti 1 Wishes to make connection with large saw mill; 
i Three consecutive issues.......... 75 cents a line 25 yrs. on i aie 
. we TE, Leetsdale, Pa 
Open. Four consecutive issues.......... 90 cents a line ‘ : : . 
(Continued from Page 56) 
gooring oak with the smaller mills. This Thirteen consecutive issues.......... $2.70 a line EXP’D SALESMAN-EXECUTIVE ABILITY 
© a Zipzin ooril “ dees . : aa : T ote ti leases $5.40 a line Long wholesale experience —highest references 
item in red oak is none too plentiful. White wenty-six consecutive issues....... * Thoroughly acquainted yards and industrials, Chi- 
nplete and oak flooring stock is in fair supply, but stocks B... i words of ordinary length make cago territory, desires to represent large mill, sal- 
installa. of dry rough oak are considerably smaller 2 » ary and commission. 
than usual at this time of year. Several Count in the signature. Heading Address “D. 53," care American Lumberman. 
mills in this section have been holding orders counts as two lines. 
‘ames for automobile companies pending settlement No display except the heading is MIDDLE AGED, MARRIED MAN, 
il of their labor dispute. Logging conditions permitted. Now employed, wishes to make a change. Expe- 
Dilers have been particularly good, and log inven- zai white space figured at line ones’ ae one mananseg. of junaber, a 
i tories have been built up slightly, in prepara- rate. RE eg ee BEPENOS GRE COR. SECRIEER OF 
uides sm for the expected seasonal wet weather One inch Space advertisement is preferred. Moderate compensation with a com- 
aati is tion for . . ’ l to f t li mission and the privilege of taking a financial in- 
silt-in that makes woods operations impossible. equal to fourteen fines. terest. References furnished. 
: Cinci + Ohi Remittances to accompany the order. Adavess Den 691, Tesumesh, Mish. 
_— incinnati, Unio No extra charge for copies of — MAN WHO CAN SET UP RELIABLE MILLWORK 
on ~aA Hardwood wholesalers rejoiced today at the containing advertisement. Copy mus Costs, and who has had a broad experience in 
news of the settlement of the Detroit auto- be in this office not later than Wednes- selling and estimating special millwork and the 
. mobile strike. They had much at stake, day morning in order to secure inser- erection of same in the building for many of the 
stored several of the largest dealers here having tion in regular department. All adver- ae wan — ae lB 
ae heme eentracte Se maple, ohm, ak sus am. tisements received later will be placed to substantiate. ; 
is also Dealers report many inquiries from retailers, d heading Too Late to Classify Address “D. 61,"" care American Lumberman. 
ses. furniture factories, implement and cabinet under he & ’ 





trade, flooring factories and interior trim 
plants. Maple flooring is in particular de- 





POSITION WTD. IN COLO.—NEW MEXICO—ARIZ. 
Thoroughly experienced retail lumber yard man- 










































































mand. Railroad purchasing agents are re- ager, now employed, seeks a permanent connec- 
plenishing stocks of ash, oak and maple for tion. Estimate buildings from excavation to 
car repair plants. Millwork plants report WANTED comet os meter one pater. —~y plans 
ca aac Cay ell ai P ‘ an- an etails, ng millwork and sawm expe- 
a ote eg “ye ag a ge tl rience. Competent in all branches. In good 
——e tity Survey ureau than at any health. Like position as yard manager, or trav- 
past four years. Several export lumber con- eling salesman with reliable company in this 
tracts have been closed at fairly satisfactory territory. 
\ prices. Sa esmen Address “‘C. 98,” care American Lumberman. 
Softwoods.—Southern pine is more active, 
with prices firm, but cypress continues ATTENTION—LUMBERMEN 
draggy. WANTED—SALESMAN Fifteen years’ experience in every part of the 
business—yard mgr.—office mgr.—accountant—sales 
4 New Orleans, La. For northern Indiana and southwestern Ohio by | —estimator (complete take off plans)—remodeling 
large California mill manufacturing soft textured | —complete building service—last seven years Sears 
Decline has been noted in export demand | Ponderosa and Sugar Pine. Commission basis. In | Home Dept.—best references—moderate salary. 
for hardwoods, due, according to trade opin- —, — covered and whether yard Adress “D. 98." care American Lamberman. 
ion, to heavy buying before the effective Address “D. 51,” care American Lumberman. 
an date of minimum prices; in some quarters SITUATION WANTED BY YOUNG LADY 
this is said to have approximated six hun- WANTED SALESMAN Stenographer-Secretary, and gen’l off. wk. Lbr. 
dred cars. Local trade in hardwoods is very | Familiar with vegetable and industrial crate trade, | ©*P-, A-1 Ref. 
: . : : : ; Address “D. 36,” care American Lumberman., 
quiet. Export demand for pine timbers is Central and western New York. Remuneration: ‘ ° 
good, but it is slackening off generally in | Percentage of net profit. 
nber trans-Atlantic countries, while improving in Address “D. 29," care American Lumberman. ESTIMATOR, BILLER AND DRAFTSMAN 
now the islands and South America. Local trade Desires position with lumber company, 35 years of 
is again interested in the lumber list for the SALESMAN WTD. FOR SAWMILL MACHINERY “7 10 voare experience. Any location. Avail- 
the village to be built for the Freeport Sulphur Address “C, 37," care American Lumberman. . ‘aaaresd “D. 31," care American Lumberman. 
“sa Co.; approximately 1,500,000 feet of lumber, 
dis principally longleaf pine and cypress, will : . Wao SAL area WANTED POSITION 
lum- be used. The lumber bill on Dilliard Uni- | Familiar with industrial trade; must have follow- 
ates Anta r4 “tes : ing on west side of Chicago. By circular sawyer, filer, hammer, on mills from 
“tee versity is again being circulated. Construc~ Address “D. 56,” care American Lumberman. 10 to 26 M ft. capacity. 
into tion of first class residential projects has Address “D. 35,” care American Lumberman. 
vith improved. 
om orn , lif CLASSIFIED ADS PRODUCE RESULTS omens sie Gandini 
| San Francisco, Ca IT. That’s why people who want something — . ae Ta 
ture or have anything to sell use the clear- Wants selling connections, covering Southern Wis 
han- Northern California pine companies, where ing house section. Advertise in the ee eee 25 years experience in lumber 
Th operations are seasonal, are getting set for CLASSIFIED ADVERTISING Depart- a SED er ee Bie I b 
ne : ee oe eee siddl f ment to get it or sell it. Read the cress eae SEES) Aeneas SAN STRe eS: 
hich perations beginning around the middle o Classified advertisements. Advertise 
April or first of May. Those at high alti- 8 poner ee nan —" — SASH & DOOR EXECUTIVE 
tudes will mostly get under way in May, who wou e interested in what you °° ; ; , 
¥ sei : ‘ 22 years’ general office experience, desires perma- 
the when all danger of snow delays is past. penne OR yg Fg BI Sane nent position with reliable firm. Age 40, good 
ture, Mills at lower levels will be able to open and allied industries, advertise in the — See Se, a — 
stry up sooner. While the winter has been excep- ssl. V. A., os . ‘ ” , Ss. 
on tionally mild, no one wants to take a chance 4315. Deathorn Bt. Chine iL RELIABLE RETAIL MANAGER 
on delays due to weather conditions. 
and Two causes of better feeling among lum- Supertones? het lumber, coal, paints and hard- 
bermen and others in the financial district ware. est references. ; 
‘ibu- here are first, an indication of more activity Employees Address “D. 62," care American Lumberman. 
rade in shipping and, second, the good showing : 
are of leading local banks in their reports on WANTED EXPERIENC BOOK “A” > — pagent teria ect 
condition as of March 5. A lively shipping NCED COST BOO Expert C. B. A. Millwork Estimator. Well grounded 
week started today, with indications of | Estimator. Must have sufficient experience to in- | Cost accountant. Ten years’ experience in millwork. 
wil SD cma : oo ath . annie terpret accurately for code violation reports. Only Address “D. 65," care American Lumberman. 
ru. i R ‘ Important lumber cargoes clearing. graduates of Millwork Cost Bureau need apply. 
oth from southern California on last RENTUCKE RETAIL LUMBER DEALERS ASS'N, EXPERIENCED LUMBERMAN 
Week’s shinnince w nar . isville, Ky, ' 
ap a fg Nag ph rg Be og fee 20 years MilL ,Wholeele, Retal, Salesman, calling 
: pt . . — ° on etail, Industrial, olesale trade wants job 
St. With 147 vessels arriving—the best week since WANTED—YOUNG MAN STENOGRAPHER Pittsburgh Territory as Salesman, commission 
ro t., ; last November. Lumber receipts jumped to Experienced in manufacturer’s or wholesale lumber basis, for Yellow Pine, Hardwood, White Pine, 
ILL. 11,146,000 board feet, an increase in one week | Office; good opportunity; give full particulars first Hardwood Flooring, Fir manufacturer; highest 











of 4.695.001 letter. Address SINE LUMBER COMPANY, Al- references, 
] 049,000 feet. buquerque, New Mexico. Address “D. 72," care American Lumberman. 
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c FOR SALE 








Lumber and Dimension 


WANTED TO BUY ODDS & ENDS IN LUMBER 

Such as strips, edging, shorts, etc. Let us know 

what you have; also your best cash price. 
Address “D. 44," care American Lumberman. 





Lumber and Dimension 


ew 


CAN FURNISH SHORTLEAF DIMENSION 
And boards mixed or solid cars No. 1 and No. 2 
Com. Also crating stock in pine and hardwood. 

F. V. HALL, Box 1514, Atlanta, Ga. 











WANTED DRY 4/4 MAPLE AND BIRCH TIE 


Side Lumber. 
VAN KEULEN & WINCHESTER LUMBER CO., 
Grand Rapids, Mich. 


WANTED 4/4 & 5/4 No. 2 & BTR. 


Wis., Mich. or Minn. Hard Maple Tie Sides. 
Address “D. 67,"" care American Lumberman. 








WANTED—NORTHERN WHITE PINE 











1/4 and 8/4 No, 3, and Better, full log run, in- 
cluding uppers. Quote Detroit delivery. State ap- 
proximate grades, widths, lengths. H. K, LOUD 
SALES CO., 2509 Cadillac Blvd., Detroit, Mich. 

Retail Lumber Yard 
ee a a 

LUMBER YARD 

In southwest Iowa, in county seat town. 

Answer to AZ, 1219 Long Bldg., Kansas City, Mo. 





Timber and Timber Lands 


WANTED TO BUY: 
White Cak timber suitable for making staves. 
also buy staves. 


Address 





Will 


“D. 70." care American Lumberman. 





Miscellaneous 


LOCOMOTIVE PICTURES TO TRADE 
Have C&NW engine pictures size 214x4% to trade. 
Want logging engine and train pictures. Write 
for list. W. W. EMBREE, DeKalb, II. 








WANTED TO BUY: 


Dry or Green Oak Bark, any size in carload lots: 
Chestnut Oak preferred. Need 50 cars. CHICAGO 
WOOD PRODUCTS, 2525 W. Cermak Road, Chi- 


cago, Ill. 





Used Machinery 


WANTED—60 INCH HARVEY HOG COMPLETE 


Advise location, condition 
Address “D. 52," care 





and 


price. 
American 


Lumberman. 





WANTED OLD OR DISCARDED BAND SAWS 
MINER HOE WK’S, Meridian, Miss. 





Engines and Boilers 





BUYERS AND SELLERS 
ARE BROUGHT TOGETHER 


By using the classified section of the 
American Lumberman. The classified ads 
are read by both the buyers and sellers. 
A quick way to dispose of anything you 
want to sell. 

Get what you want by advertising in the 
best medium. You can profit by using the 
classified sections. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





Electric Machinery 


ELECTRIC CARPENTER UNDER 3 YRS. OLD 


Also sander. 30x 113, Princeton, N. J. 








WANTED 
3 phase, 60 cycle motors, 5 to 75 HP. 
71," care American Lumberman, 


140 Volt A.C., 
Address “D. 








$0 TO 75 M Ft. 8/4 No. 1 & BTR RED & WHITE 
OAK 
75% 12’ to 18’, 


3 to 4 years on 
. MELLINGER, 


9” average width, : 3 
eo Leetonia, Ohio. 


sticks. 





6/4 PLAIN WHITE OAK 


About 7 M ft. FAS 9’ to 13’ lengths on a Baltimore 
lumber yard. 


Address “‘D. 63,’ care American Lumberman. 





FOR SALE—CHAIR DIMENSION 
ears of 2x2—19” and 
squares, 5 months dry; 
delivered price. Address 
Pellyton, Ky. 


I offer one or more 
beech and sugar 
reasonable 
KELLAR, 


20” clear 
will quote 
KERN P. 





FOR SALE 
Band Sawn Dry Chestnut: 
500 M’ 4/4, 5/4, 6/4 & 8/4 Sound Wormy. 


100 M’ 4/4, 5/4, 6/4 & 8/4 No. 2 and No. 3 Com, 


Dry Band Sawn Soft Textured Red Oak: 
500 M’ 4/4, 5/4, 6/4 & 8/4 No. 2 Com. & Btr. 
WHITMER-STEELE CO., Nor:humberland, Pa. 





DRY LUMBER—WALNUT, OAK, ELM, MAPLE, 


No. 1 Com. Btr. HILL, Box 15, Adrian, Mich. 





Business Opportunities 


FOR SALE—COMPLETE FIR AND PINE 


Sawmilling plant located on Southern Pacific rail- 
way in Oregon, including 40 M capacity sawmill, 
planing mill, railroad, logging equipment and real 
estate. For detailed particulars address ‘Re- 
celver,”” care American Lumberman, Chicago, Ill. 














FOR SALE AT A BARGAIN PRICE 


Old established woodworking plant in Georgia. Op- 
portunity for aggressive organization desiring locate 
in South. 

“2” 


Address care American Lumberman., 





WANTED PARTY TO FINANCE 


Going mixed hardwood operation in middle Geor- 
gia, with 20 M. capacity circular saw mill and 
planer, logs available by both truck and rail for 
several years cut; would consider partner or whole- 
sale connection. 


Address “D. 50,” care American Lumberman. 


FOR RENT—CONCENTRATION 


In Central equipped with 





YARD 


Mississippi, Pianing Ma- 


chinery, Kiln, Sheds etc. Excellent location for 

good supply Yellow Pine—fair supply of Hard- 

woods. About a million feet of Pine now on hand. 
Address “D. 64,’’ care American Lumberman. 





WILL SELL CHEAP—MY STOCK IN OLD 
Established sash 
sas. Address I. 
Wichita, Kans. 


and door house in Wichita, Kan- 
V. A., 231 No. Delrose Ave., 





HAVE LARGE QUANTITY CEDAR 


And other timber on Ry. in B. C. Willing to place 


timber against capital for small or larger opera- 
tion Lbr. & shingles or either. Will sell in blocks 
to suit. Cash in on advancing market. 


Address “X,. Y. Z.,"" care American Lumberman. 





FOR SALE—AS A GOING CONCERN 


See advertisement on 


page 33. 


Retail Lumber Yards 


FOR SALE—RETAIL YARD IN CHICAGO 








Catering to industrial and building trade. Low 
tent. Switch track; unusual opportunity with 
small investment. 

Address “D. 66," care American Lumberman. 





FOR SALE—LUMBER YARD IN TOWN OF 4,000 


Will sell stock and rent sheds and real estate at 
reasonable terms. 
Address “D. 68," care American Lumberman. 








| FOR SALE | 
Retail Lumber Yards 


yyeeeaes eee eee ee ree. 
LUMBER SHEDS AND REAL ESTATE FOR Sap 


Located on south side of Kaukauna, Wisconsip 
formerly operated by the Union Lumber Co, ill 
sell on easy terms. NEUFELD LUMBER (o. 
Green Bay, Wis. ' 





FOR SALE RETAIL LUMBER AND COAL Yarp 


Equipped with electric rip saw planer and bang 
saw, modern sheds, in north central Illinois, riches 


grain belt, no opposition, good community, 9, 
paved highway, good schools, owner has Other 
business, priced low, in business for 16 years, 


Address ‘‘D. 58,’’ care American Lumberman, 





FOR SALE LUMBER YARD—EST. IN 1911- 


Buildings, materials, trucks and equipment, rajj. 
road siding into yard. Centrally located on b 
highway and street car line in city of Milwaukee, 
Wis. Your opportunity. 


Address “‘C, 74,’’ care American Lumberman, 


FOR SALE—LUMBER YARD, HARDWARE STORE 


And Fuel Yard located in Las Cruces, New Mexico, 
This is located in one of the best Farm and Ranch 
Districts in the southwest. 

Address “C. 89,” care American Lumberman, 








FOR SALE ONLY RETAIL YARD IN FINE TOWN 


In Iil. Splendid farming center. 
No debts. 
Address 


Owner died 


“D. 73," care American Lumberman, 


Timber and Timber Lands 


CANADIAN WHITE SPRUCE 


350,000,000 feet Virgin Alberta timber, up to 38’ 
extremely low stumpage and operating costs; clos- 
est investigation invited. Owners, Timber Dept. 
210 McLeod Building, Edmonton, Alberta. 


WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 
gles, new or second-hand machinery, engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber lands, 
or anything used in the lumber industry, you can 
get it at a small cost by advertising in_ the 
“Wanted Columns” of the AMERICAN LUMBER- 
MAN, Manhattan Building, Chicago, Ill. 


Used Machinery 


FOR SALE USED EQUIPMENT 


1—20x36 Right Hand Heavy Duty Corliss Engine. 
1—22x30 Houston Stanwood & Gamble Engine. 
1—No. 3 Left Hand Wickes Gang Saw. 
1—12x30 Four Side Double Roll Sizer. 
1—42-ton Shay Locomotive. 
1—70-ton Shay Lomocotive. 
1—Pyle National Locomotive Electric Head Light. 
FORT SMITH LUMBER COMPANY, 
18th and Kansas Avenue, Kansas City, Kans. 


WOOD-WORKING MACHINERY BARGAINS 




















Write us. 
J. LEE HACKETT COMPANY, Detroit, Mich. 





FOR SALE—SOME EXCELLENT BARGAINS 


In 36” Ga geared locomotives and skeleton logging 
cars, steam hoists, rails and accessory equipment 
BOYD-PLATTER INTERESTS, Dyersburg, Tent. 


NO. 70 FAY & EGAN SINGLE END TENONER 


Double heads and double copes, good as new, 
$125.00; H. B. Smith double spindle Shaper, $100.00; 
Fay & Egan, No. 225, 42” ball bearing Sander, 
used less than 30 days, $650.00; Woods 4, 6 and 
10” ball bearing Molders; Woods No. 59, 18” and 
30” round head Double Surfacers; Woods, Amer- 
ican and Yates Matchers; Yates-Arnerican B-33 
End Matchers; many other items. LIQUIDATION 
SALES COMPANY, New Orleans, La. 


ONE 6’ SINKER-DAVIS BALI. BEARING 


Band Mill complete with carriage, steam feed, 
nigger, log turner, edger, live rolls, cut off saws 
shafting and pulleys and filing room equipment, 
excellent condition. Two new 6-knife round cylin- 
ders complete with knives and pulleys for 177A 
American 15” Matcher. 

LIQUIDATION SALES COMPANY, New Orleans, Lé 














BIG VENEER LATHE, SLICERS, BAND MILLS 
3 Coe Slicers 11’ to 17’, Coe Lathe 5’x10’, complete 
7’ Clark, 9’ Prescott Band Mills, 75” Edger, 64 
Veneer Clipper. Send for illustrated circular. 


N. B. PAYNE, 105 W. 55th Street, New York City. 
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